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JULY REVERSES SALES TREND 


Chrysler Names Weckler 


Sparks 


Humidity High 
News Low 
Signs of Safety 
In Appreciation 


ee 
By 


Chris Sinsabaugh 








Hotel Lexington 
New York City 


ERE for several days pre- 

paratory to moving on to 
Akron for Chevrolet’s Soap Box 
Derby a week from Sunday. I 
can appreciate what a real sum- 
mer resort Detroit is. Whereas 
in the motor capital I had been 
enjoying cool nights that made 
for fine sleeping and with hu- 
midity below par in the day 
time, New York is sweltering 
day and night with humidity 
making life miserable for every 
one. I bet I have sweat off 10 
pounds but then I can afford to 
do that. Albeit, my suite in 
Brother Rochester’s hostelry is 
favored by many vagrant breezes. 


In consequence of these un- 
favorable weather conditions it 
has been hard work scraping up 
enough sparks to fill the column 
so excuse it, please. Executives 
I have been trailing in quest of 
material spend little time in 
their offices, just long enough to 
open and read their mail. Those 
fortunate enough to be able to 
get away on business trips do 
not loiter by the wayside. And, 
too, we are in the vacation 
period. 

EVEN AL REEVES, executive 
head of the Automobile Manu- 
facturers Assn., generally a 
fountain of news had little to 
tell me. But he was proud of the 
fact that on Thursday night of 
this week National Broadcasting 
on its Blue network had put on 
the air “Stepping Ahead With 
America”, a playlet directed by 
John B. Kennedy introducing 
Many automotive statistics taken 
from this year’s facts and figures 
of the AMA on the size of the 
industry. Supporting the play- 
let was a pickup from San 
Francisco featuring Jimmy 
Waters, De Soto and Plymouth 
dealer-who has sold $40,000,000 
worth of automobiles in the past 
eight years. 

_ They do say Roy Peed listened 
in on this part of the program. 


* * * 


TOO, I FOUND out that “The 
March of Time”’—You all know 
What that is—in its new episode 
entitled “Man at the Wheel”, 
Which will be shown at many 
theaters, gives its studio version 
of the United States traffic prob- 
lem as compiled by the Auto- 


figures show that our traffic ac- 
Cidents are being cut down as 
Much as from 25 to 50 per cent 
Ma score of communities utiliz- 
‘ng the foundation’s new meth- 
(Continued on Page 17, Col. 3) 

















Gets New Post 
As Director of 
Corp. Operation 


Moves Up from Position 
of Industrial Relations 
Chief for Corp. 


DETROIT—K. T. Keller, 
president of Chrysler Corp., 
announced Friday that Her- 
man L. Weckler, who has 
been in charge of the cor- 


poration’s industrial relations, 
has been appointed to a newly- 
established position of vice-presi- 

dent of Chrys- 








ler Corp. in 
charge of op- 
erations. 


In this new 
position Weck- 
ler will not 
only continue 
the work which 
he has been 
doing, but also 
will devote his 
attention, work- 
ing directly 
with Keller, tc 
co-ordinating the operating ac- 
tivities of all the corporation’s 
plants. 

Weckler’s experience both in 

(Continued on Page 2, Col. 3) 


Chicago Show 
Exhibitors Take 
130,000 Sq. Ft. 


CHICAGO.—Space totaling 
130,000 square feet has been 
taken by passenger car and 
truck manufacturers as a result 
of Chicago automobile show 
drawings, it was announced this 
week by S. L. Davis, chairman 
of the show committee. The 39th 
annual show in this city is set 
for Nov. 12-19 at the Inter- 
national Amphitheater. 

Departing from past. pro- 
cedure, a single meeting, instead 
of separate sessions for car and 
truck exhibitors, was held at the 
Saddle and Sirloin club under 
the chairmanship of Davis. 

The makes of cars contracting 
for space were Buick, Cadillac, 
Chevrolet, Chrysler, 
Dodge, Ford, Graham, Hudson, 
Hudson-Terraplane, 
LaSalle, Lincoln, Lincoln- 


Zephyr, 





H. L. Weckler 





Pontiac, Studebaker and Willys. 
Davis stated the probabilities 
are that several foreign makes 
will exhibit also. 
Truck makes taking space at 
(Continued on Page 2, Col. 5) 
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De _ Soto, | 


Hupmobile, | 


Nash, Nash-LaFayette, | 
: | Oldsmobile, Packard, Plymouth, 
Motive Safety Foundation. These | 





PLANNING CHICAGO’S 39th annual automobile show. Pictured here 


is the executive show committee for the Chicago Automobile Show to 
be held Nov. 12 to 19, inclusive, in the International Amphitheater. Left 
to right, J. J. Wright (Ford); V. C. P. Dreiske (Cadillac); H. T. Hollings- 
head (Nash), president of the Chicago Automobile Trade Assn., and ex- 
officio member of the show committee; S. L. Davis (Hupmobile) serving 


his second year as show chairman, and M. J. Lanahan (Dodge). 


FTC Opens Investigation 
Of Automotive Industry 





Special to Automotive News 

WASHINGTON.—Starting the 
investigation ordered by Con- 
gress, the federal trade commis- 
<ion has placed between 35 and 
40 field men to work on a spe- 
cial inquiry into operations of 
the automobile industry, it was 
learned here this week. 

The men, who include expert 
accountants and statisticians, are 
now examining the books and 


accounts of Ford, General Motors | 
to| 


and Chrysler with a view 
obtaining comprehensive cost, 
investment and profit figures, 
plus information on the relation- 
ship between manufacturer and 
dealer, and the financing ar- 
rangements between companies 
and credit concerns. 


While this particular investi- 
gation was ordered by Congress 
under a special resolution, the 
findings will be made available 
to the co-called temporary Na- 
tional Economic Committee, cre- 
ated to make a study of alleged 
monopoly conditions and report 


strengthening anti - monopoly 
statutes. 

It is unlikely that the anti- 
monopoly group and the FTC will 
harrass the motor industry with 
two parallel investigations at 
approximately the same time, 
since the FTC has been assigned 
the task of carrying forward an 
agenda for the anti-monopoly 
committee, which includes many 
of the inquiries now already un- 
der way by the commission. 

The special joint resolution for 
|}an investigation of the motor 
| ndustry, passed by Congress last 
| April, directs the commission to 
'look into the monopoly question 
| among numerous other questions. 
|In fact all that the anti-monopoly 
| committee could hope for in the 
form of material as the basis for 
| possible legislation is requested 
| by Congress in the special reso- 
| lution. 

The purpose of the investiga- 
| tion is to determine among other 
things: 

The extent of concentration of 
control and of monopoly in the 


Chevrolet, Ford 
Top June Totals 
By 12 Per Cent 


Remainder of the Industry 
Shows Less Than 
Seasonal Drop 


By William C. Callahan 
Managing Editor, AN 


DETROIT.—With Chevro- 
let and Ford reporting July 
sales in the neighborhood of 
12 per cent above June and 
other companies reporting 
less than seasonal declines, it 
seems likely that the total for 
the month will run between 
180,000 and 185,000 cars and 
trucks. This would compare with 
a combined total of 187,059 cars 
and trucks in June. 


Chevrolet turned in the big- 
gest volume for the month with 
a total of 51,047 units, which 
was a gain of 5,423 units, or 12 
per cent over June. Only in two 
previous years, 1929 and 1937, 
had Chevrolet’s July sales ex- 
ceeded June, according to Wil- 
liam E. Holler, general sales 
manager. The reversal in trend 
was quite unexpected, Holler 
added, since the normal expec- 
tation had been for a decline of 
7 per cent for the month. 


An encouraging aspect of the 
July new car and truck upturn 
was the fact that used cars kept 
pace with new car sales. During 
the month Chevrolet dealers 
sold 135,558 used cars and re- 
duced the stock on hand by 28,- 
185 units. June used car sales 
totaled only 128,731. 

Ford’s July experience was 
similar to Chevrolet’s. During 
the month Ford dealers sold 
44,905 cars, trucks and com- 
mercial cars against 40,099 in 
June. This was a gain of, about 
12 per cent, which was contra- 
seasonal. During the past four 
years Ford’s July sales have run 
an average of 7.25 per cent be- 
low the June level. Only in 1929 
and 1922 had the June sales 
been topped by July. 

Every reason to feel that the 
July gains would be carried into 
August is shown by the fact 








recommendations to Congress for| manufacturing. warehousing, dis-|ttat Ford sales during the last 





The Top Ten 
PASSENGER CARS 


First Ten in Registration as 
Reported in AN Today: 


1938 1937 
Pos. Make Pos. 
1—240,568 Chev. 413,102— 2 
2—205,509 Ford 493,741— 1 
3—137,248 Plym. 264,307— 3 
4— 80,612 Buick 104,689— 7 
5— 54,927 Dge. 144,969— 4 
G6— 50.841 Pont. 116,842— 5 
7— 47,919 Olds. 107,660— 6 
8— 25,613 Pack. 57,694— 8 
®— 25.371 Chrvs 48,126—10 
10— 21,184 Hud. 53,312— 9 
Total All Makes 
977,013 2,001,914 
For complete standings of all 


makes, see Page 13 this issue. 





| 
| 


(Continued on Page 19, Col. 1) 


(Continued on Page 2, Col. 1) 


Nation’s Business Curve 


By William Ullman 
Washington Correspondent, AN 


WASHINGTON.—The curve of 


business and industrial activity is | 
|| going up, and there is a continued | 
improvement in the general eco- 
|}nomic situation throughout the 
| United States. 
| That, briefly stated, is the con- 
sidered opinion of outstanding and 
}competent observers in the Na- 
| tional Capital, official and unoffi- | 
|cial, and is based upon a careful 
appraisal of a host of indices 
‘which find their way to Washing 


Continues Steady Upswing 


;ton from every nook and cranny 


|of the land and from every form 
; ; : ; 

|of business, industrial, financial, 
and agricultural enterprise. 


Although Washington sweltered 


week in that brand of sticky 


chis 


| weather for which it long has 
| been noted, and while the town 
| is pretty well emptied of political 
ifigures, it nonetheless buzzed 
with activity in those quarters 
where economic observers pore 
over charts and statistics and en- 
(Continued on Page 17, Col. 1) 
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Usual Season 


Chevorolet, Ford Deliveries 





Top June Totals by 12% 


(Continued from Page 1) 


10 days of the month, totaling, 
19,985 units were 48 per cent 
above the second 10-day period 
of the month and were exceeded 
this year only by the last 10 
days of March. 

Ford’s relatively best gains 
were made in the truck division, 
which accounted for, 6,235 units 
as compared with 4,353 in June, 
or an increase of 42 per cent. 
Commercial car sales were up 
17 per cent to a total of 5,273 
units in July as against 4,486 
units in June. Total trucks and 
commercial car sales by Ford 
were the best in July for any 
month since last September. 

That the upturn was not con- 
fined to the lower price field is 





Buick Delivers 
12,254 in July, 
Above Estimate 





DEARBORN.—A sharp increase 
in retail sales of Ford V-8 cars 
and trucks in July was reported 
Thursday by the Ford Motor Co. 

Total sales of cars, commercial 
cars and trucks were up 12 per 
cent over June. This was in face 
of the records for the last four 
years, which showed July sales 
averaging 7.25 per cent less than 
year since 1922 were July sales 
totals greater than in June, and 
that was in 1929. 

Truck sales, showing the larg- 
est gain, were up 42.5 per cent, 
commercial car sales up 17 per 
cent. 

Total sales of all Ford V-8 units 
in July were 44,905 units, against 
40,099 units in June. Truck sales 
totaled 6,235 units, as compared 
with 4,353 units in June; com- 
mercial car sales 5,273 units 
against 4,486 units in June. 


Ford Reports 


July Sales Up 
12% Over June 


FLINT.—July retail deliveries 
of Buicks totaled 12,254 units, 
about a thousand cars over the 
original estimate for the month, 
and represented a less than nor- 
mal seasonal decline under June, 
according to W. F. Hufstader, 
general sales manager. 

At the same time, the month 
wound up with a substantial in- 
crease in used car deliveries, 
11,500 used cars being sold in the 
last 10 days, compared with 9,900 
in the previous period. Buick 
dealers in the United States sold 
29,799 used cars during July, com- 
pared with 29,814 in June. 

The July new car sales com- 
pared with 13,463 units delivered 
in June, a decline of 8.2 per cent. 
The normal June to July drop is 
12.4 per cent, Hufstader said. 





Bond, Dryson Advanced 
by Link-Belt Company 
CHICAGO.—Link-Belt Co. an- 
nounces appointment of William 
W. Bond as western sales man- 
ager of the positive drive divi- 
sion, with headquarters at the 
Dodge plant in Indi»napolis, to 
succeed G. Howard Burkholder, 
deceased. Bond has been in the 
comapny’s employ since 1911. 
Ralph S. Dyson, for many 
years manager of stock silent 
and roller chain drives through 
distributors, will also head up 
roller chain sales to duplicate 
machinery manufacturers. 
son entered the company 
ploy in 1899. 








Dy- | 


| Products Corp., 
of the Warner Electric Brake 
' Co. 


em- | 


indicated in the report of Buick 
division of General Motors. W. 
F. Hufstader, general sales man- 
ager of Buick, states that as 
compared with a normal season- 
al decline of 12.4 per cent, 
Buick sales in July were down 
only 8.2 per cent from June. The 
total for July was 12,254 units 
as compared with 13,463 in June. 
Buick had _ projected a July | 
quota of 11,000 units. 

In addition to the companies 
making formal reports, it is 
understood that the industry as 
a whole followed much the same 
pattern. Chrysler sales were | 
down slightly but not seasonally. 
The same was true with most 
other makers. 

July sales reports, however, 
should not be confused with 
July registration reports. In the 
eight-year period, 1929 to 1936 
inclusive, July registrations 
topped June four times. This 
registration strength, however, 
is due to the fact that many 
states make provision for half- 
year license plates after July 1, 
with the result that many own- 
ers who actually buy their cars 
during June do not register 
them until July. This practice 
results in weakening the June 
registration showing and build- 
ing up the returns for July. 

In any case, the noteworthy 
‘mprovement in July sales has 
brought about a sharp reduction 
in dealer stocks of both new 
and used cars. In the case of 
used cars, Chevrolet reports a 
reduction of inventories of bet- 
ter than 28,000 units. If this re- 
duction was carried through for 
the industry as a whole it would 
mean a shrinkage of approxi- 
mately 100,000 units which 
would bring the present total to 
500,000 or less. 

It seems likely that the re- 
mainder of the industry should 
have been able to come pretty 
close to the Chevrolet’s used car 
showing, since during July 
Chevrolet was carrying on a 
vigorous new car sales campaign. 

From the new car inventory 
picture the improvement is in- 
dicated in the fact that July 
production, including exports, is 
estimated at 121,000 to 125,000 
units, whereas July domestic 
sales alone would seem to have} 
reached a total of between 175,- 
000 and 180,000 units. This 
would mean an inventory reduc- 
tion of between 50,000 and 55,- 
000 units. 

On this basis, should the sales 
momentum which was evident 
during the last 10 days of July, 
carry on in the current month a 
real shortage of new cars seems 
likely before the latter part of 
September. 





Gar Wood’s Net Seen 
$123,759 in 2nd Quarter | 


DETROIT.—Gar Wood Indus- | 
tries, Inc., and its subsidiaries | 
for the quarter ended June 30) 
had an indicated net profit of| 
share on 800,000 shares, com- 
$123,759, equal to 15 cents a 
parable to a net loss of $170,-| 
232 in the March quarter of| 
1938. 

In the six months ended June} 
30 net loss was $46,473 after de-| 
preciation, interest, and Cana-| 
dian and federal income taxes, 
minority interest, etc., against} 
net profit of $452,613 equal to 56) 
cents a share on 800,000 shares} 
of common stock in the first 
half of 1937. . 





Yost to Warner 


MILWAUKEE.—Karl M. Yost, en- | 
gineer in charge of the Truck and |} 
Bus Brake division of the Bendix 
has joined the staff 
Mfg 


as consulting engineer. 





AUTOMOTIVE NEWS, SATURDAY, AUGUST 6, 1938 


al Trend Reversed by July Sales 





Chicago Show 
Exhibitions Take 
130,000 Sq. Ft. 


(Continued from Page 1) 
the meeting were Chevrolet, 
Diamond T, Dodge, Federal, 
Ford, Mack,; Plymouth, Stude- 
baker and Willys. 

Keen interest is reported 
among manufacturers of parts, 
units, accessories and main- 
tenance equipment, due to the 





HALF MILLION MILES without an accident. Paul G. Hoffman, presi-| excellent locations afforded to 
dent of Studebaker Corp. and the Automotive Safety Foundation, is shown 
awarding Edward G. Braniff, commercial driver for the Standard Oil Co., 
South Bend, Ind., for over 25 years, a certificate of merit for never having 
had an accident or scratching a fender in over 500.000 miles of commercial 


car driving. Braniff began his career 


in 1913 by driving a 1913 2-ton truck 


as the first gasoline powered commercial vehicle to be operated in the 


state of Indiana by his company. 


Chevrolet’s July Sales Up 
12% , Used Stock Reduced 





DETROIT.—Chevrolet’s new 
car and truck sales reached 
51,047 units in July, exceeding 
the June total by 5,423 units or 
111.9 per cent of June sales, re- 
versing the normal market trend. 


The announcement was made 
by W. E. Holler, general sales 
manager, who also reported the 
greatest used car stock reduc- 
tion ever achieved by Chevrolet 
dealers in a single month. 


Records show that in only two 
previous years have Chevrolet’s 
July new car and truck sales 
passed the June mark. The 
shattering of this long-standing 
precedent Holler credited main- 
ly to two things: first, the coun- 
trywide “Beat Your June Sales” 
campaign staged by Chevrolet 
in July, and second, an apparent 
improvement in general business 
conditions. 

The campaign was conceived 
in June as a means of offsetting 





Chrysler Makes 


Weckler Head of 


Corp. Operations 


(Continued from Page 1) 
manufacturing operations and 
industrial relations has been un- 
usually wide. Upon joining 
Chrysler Corp. in 1932 he was 
immediately appointed to 
Keller’s staff where he served 
until 1935 when he was made 
vice-president and general man- 
ager of De Soto division and 
was responsible for building 
and equipping of the De Soto 
plant. In 1937 he was placed in 
charge of the corporation’s in- 
dustrial relations, and in that 
nosition has been in close con- 
tact with all the different di- 
visions of the corporation. 

Weckler received his early 
manufacturing training in the 
steel industry, having been as- 
ociated with Jones & Laughlin 
Steel Co. in Pittsburgh. In 1908 
he joined the American Loco- 
motive Works in Pittsburgh as 
shop engineer, and held that po- 
sition until) 1911, when he went 
with Buick Motor Corp. and 





|}eventually became works man- 


ager for Buick, which position 
he held until he joined the 
Chrysler Corp. 


Not Subject to Act 
WASHINGTON.—Under a decision 
handed down by the Interstate Com- 
merce Commission, freight forward- 
ers are held not subject to the Fed- 
eral Motor Carrier Act. 
mission’s decision declared that the 


forwarders are neither common 
carriers nor brokers. ; 

AN’'s Almanac, published once a 
year, is considered THE reference 
book wherever automotive informa- 
tion is desired 


the slack period which has fol- 
lowed that month in every year 
except 1929 and 1937. The com- 
pany’s entire field force was or- 
ganized in advance, enlisted in 
a sales contest, and provided 
with promotional material to fa- 
cilitate its selling job. A coun- 
trywide advertising campaign 
was placed in newspapers 
throughout the country to back 
up the sales effort. 

The first 10 days’ sales report 
showed 13,044 units moved at 
retail in that period. The sec- 
ond 10 days were even better, 
16,814 units being sold. The 
third 10 days, with 21,190 units, 
carried the drive over the top. 


Gratified as he was at the new 
car showing, Holler made no 
secret of his elation at the deal- 
ers’ used car sales performance 
during the 30-day period. The 
used car sales in July reached a 
grand total of 135,558 units. The 
used car stock reduction amount- 
ed to 28,185 units. The re- 
markable thing about such a re- 
duction, he pointed out, was that 
it was accomplished in the face 
jot increased new car sales. Since 

it involves trade-ins of used 
cars, new buisness tends to keep 
used car stocks high. That it 
did not have that effect during 
July is believed directly trace- 
able to the efficiency of the na- 
itional used car. organization 
{which Haller created two years 
' ago, divorcing that phase of the 
‘company’s merchandising activ- 
‘ity from its new unit operations. 

“The real importance of the 
used car stock reduction,” Holler 
said, “is that it places our deal- 
er organization in a most favor- 
able position to go out and in- 
crease sales of new cars and 
trucks. The dealer organization, 
|which is least encumbered by 
; unsold used cars, can of course 
be the most liberal in new unit 
trade-in allowances, a fact which 
{makes the used car stock reduc- 
tion a matter of news moment 
to the public as well as to our- 
selves.” 





Michigan’s Traffic Toll 
Down 41% in First Half 


LANSING.—Dr. Don W. Guda- 
kunst, state health commission- 
er, reports a 41 per cent reduc- 
tion in automobile fatalities for 
the first six months of 1938. 

Ninety-eight fatalities in June 
brought to 561 the number of 
traffic deaths for the first six 
months as compared with 944 


| for the same period a year ago. | 
The com- | 


Dr. Gudakunst said that at no 
|time this year have 
| fatalities approached the record 
high of 234 deaths in August, 
1937. The highest monthly toll, 
114, was in January, with the 
lowest, 72, in February. 


monthly | 


such products as well as edu- 
cational displays, along with 
the assurance that the show will 
attract huge crowds, because of 
the showmanship associated with 
Chicago shows. 

Like the past three shows, the 
forthcoming event will be under 
auspices of the Chicago Auto- 
mobile Trade Assn. Serving with 
Davis (Hupmobile) as members 
of the executive show com- 
mittee are H. T. Hollingshead 
(Nash), president of the CATA 
and ex-officio member of the 


committee; V. C. P. Dreiske 
(Cadillac); M. J. Lanahan 
(Dodge), and J. J. Wright 


(Ford). 





New Briggs Plant 
Set for Capacity 


DETROIT.—Briggs Mfg. Co., 
announce this week that its new 
automotive parts plant, just 
completed is already booked to 
capacity. The plant is tooled for 
the production of body mould- 
ings and other internal body 
parts. Briggs has obtained ap- 
proximately 50 per cent of the 
Chrysler Corp. 1939 mouldings, 
hinges and window - regulator 
business, as well as a like, pro- 
portion of the instrument panel 
graining business. 

At the same time, Motor Prod- 
ucts Corp. remains a principal 
supplier to Chrysler of body 
mouldings, ventilators and other 
body parts, having obtained 
about as large a proportion of 
the 1939 business as it had for 
the 1938 models, including 
around 50 per cent of Chrysler’s 
body moulding requirements. 


200,000 Untested Cars Face 
Penalty in Penna. 


HARRISBPRG, Pa. (UTPS).— 
Officials of the bureau of motor 
vehicles and safety of the rev- 
enue department figured out this 
week that about 10 per cent of 
the automobiles and trucks run- 
ning on the roads of Pennsyl- 
vania were without required in- 
spection stickers. The inspection 
period ended July 31. 


As there are more than 2,000,- 
000 vehicles in the state, the 
greater number of which are a:ito- 
mobiles, around 200,000 vehicles 
are running in defiance of law or 
else are housed. A checkup of 
reports of inspection stations is 
being made in order to locate cars 
without stickers. A fine of $12.75 
and costs is imposed for neglect- 
ing to have a car inspected. 





Statler Hotel in Detroit 
Set for ATA’s Conclave 


WASHINGTON.—The Statler 
Hotel, Detroit, has been selected 
as the headquarters hotel for 
the fifth annual convention of 
|the American Trucking Assn., 
Inc., it is announced by John 
|V. Lawrence, general manager. 

The convention will be held 
Oct. 31, Nov. 1 and 2. 








_“A Word in Edgewise,” a regular 
feature by George M. Slocum, offers 
a unique viewpoint from the motor 
world 
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Ford Opens Soy Bean Demonstration Plant 


Extracted Oil and Meal 
to be Employed for Cars 





SALINE, Mich.—Center of in-| expected to be 312,480 bushels, 


terest for farmers within a 
radius of 200 miles, Henry 
Ford’s demonstration soy bean 
factory, fronting the Detroit- 
Chicago turnpike a_ half-mile 
west of this Michigan town, has 
just begun operations. 

The factory group comprises 
two buildings. One is the his- 
toric Schuyler grist mill, which 
has been converted into a clean- 
ing and storage plant. A new 
frame structure back of the 
grist mill houses soy bean flak- 
ing and oil extraction equip- 
ment. Power is supplied by a 
hydroelectric plant fed by 
water, brought by millrace from 
a dam built across the Saline 
river along the right-of-way of 
the Detroit-Chicago highway. 

More than 700 farmers within 
a 200-mile radius of the Saline 
plant are now growing soy 
beans on 22,588 acres from seed 
furnished by the Ford Motor Co. 
In addition, the Ford company 
has 15,624 more acres seeded 
under contract. The total yield 
of soy beans for the season 1s 





Penna. Hears 
Rumors of a 
Road Boycott 


HARRISBURG, Pa. (UTPS).— 
A decrease of approximately 38 
per cent in the number of deaths 
caused by motor accidents in 
Pennsylvania during the first six 
months of 1938, as compared with 
the same period last year, was re 
ported this week by Gov. George 
H. Earle. During the first six 
months of 1937, 1,140 fatalities 
occurred as the result of auto- 
mobile accidents, and this year 
the number was 707. 


“Had the death rate of 1937 
continued,’ the governor said, 
“the deaths of 1938 would have 
been 2,912. These figures show, 
therefore, that we may expect a 
saving of about 1,322 lives for the 
year 1938 under the loss of life 
which would have occurred had 
the death rate of 1937 continued.” 


The saving of lives on high- 
ways and streets, the governor 
pointed out, is primarily due to 
the suspension of drivers’ licenses 
for exceeding the speed limit, the 
increase and disposition of the 
motor police force and “the co- 
operation of the motoring public 
and the spirit in which the motor 
ists have accepted the enforce- 
ment measure without complaint.” 





Chevrolet School Alumni 
to Organize in Detroit 


DETROIT. — Organization of 
the local alumni of Chevrolet’s 
School of Modern Merchandis- 
ing and Management for Sons of 
Chevrolet Dealers will take place 
Aug. 10, at a meeting in the 
Central Office here, it was an- 
nounced this wek at the office of 
T. O. McLaughlin, director of 
the school. 


Chevrolet dealers’ sons in this 
area, who have attended either 
of the two seven-weeks’ sessions 
held to date, will be present as 
will prospective entrants in the 
Course opening Sept. 12. A 
luncheon attended by graduates, 
Prospective students, and mem- 
bers of the Central Office staff 
will be held at noon. 


McLaughlin, who is holding 14 
such organization meetings in 
Cities throughout the United 
States, will preside at the Aug. 
10 gathering and A. F. Young, 
Manager of Chevrolet’s Flint 
region, and R. E. O’Brien, De- 
troit zone manager, will attend. 


at the rate of 20 bushels per 
acre, 


Under the arrangement be- 
tween the Ford company and 
the farmers, to whom seed was 
advanced, the farmers will re- 
turn the seed from the new 
crop at the end of the season. 
They are then at liberty to sell 
the balance of their crop to Ford 
at the market, or dispose of it 
to other buyers. 


Most of the crop, however, is 
expected to be delivered to the 
Saline plant. The cleaning and 
flaking plant at Saline, together 
with those at Tecumseh and 
Hayden Mills (Mich.), have a 
capacity of 300,000 bushels a 
year and are expected to be 
kept busy through the 12 months. 


The extraction plant in the 
rear of the grist mill here has 
a capacity of 140,000 bushels a 
year. A similar amount will be 
processed at a new plant now 
under construction at Milan, 
Mich. The balance of the crop 
will be retained for seed for 
use in the spring of 1939. 


The historic old grist mill al- 
ready has become the mecca for 
farmers for many miles around 
Saline, and it promises to be- 
come the show place of the Ford 
soy bean operations in south- 
eastern Michigan. 


Soy beans brought to the 
plant are delivered at the rear. 
There trucks dump their loads 
into a hopper, from which the 
beans are hoisted by conveyor 
to cleaning equipment on the 
second floor and thence to stor- 
age bins on the upper floors. 


As the beans are required for 
processing they are carried by 
conveyor to the new building in 
the rear. There they are de- 
livered to a hopper, from which 
they are transferred to a flaker 
and then by conveyor aga‘n to 
a distributor which feeds the 
flakes into the oil extraction 
mills. 

The oil, which comprises 18 
per cent of the soy bean flakes, 
is extracted with hexane, a 
liquid solvent, and then re- 
covered by evaporating the sol- 
vent. The extraction process 
takes place in a large insulated 
tube set at an angle of approxi- 
mately 30 degrees with the floor. 
A screw conveyor operates in- 
side the tube, carrying the bean 
flakes from the bottom toward 
the top as the solvent pours 
down. 

The solvent carrying the oil is 
drawn off from the base of the 
tube and run through evapora- 
tors, where the solvent passes 
off as vapor and the oil remains. 
The solvent is used over and 
over again. The oil is used in 
the manufacture of car finishes 
and in binding foundry cores. 

The meal, from which the oil 
has been extracted, is carried off 
from the top of the mill and is 
bagged for use in manufacture 
of plastic parts for Ford cars at 
the Rouge glass plant. 

Aside from the hyroelectric 
plant, power also will be avail- 
able from a_ standby steam 
plant. 





Deaths Off 19% 


WASHINGTON. — Motor vehicle 
fatalities in 131 major cities during 
the first 29 weeks of 1938 totaled 4,- 
189 compared with 5,158 for 1937, a 
decrease of 19 per cent, according 
to the Bureau of the Census. Deaths 
caused by motor vehicles in the 131 
cities during the week ending July 
23 totaled 153, 10 fewer than in the 
corresponding week of last year. 


eT 


For news of the men who make/the 1,150 stockholders that the} 
| committee recommended accept- 


news in the automotive world, reac 
Chris Sinsabaugh’'s authoritative 
“Sparks” column, 











THIS DEMONSTRATION soy bean plant, recently opened by the Ford 
Motor Co. at Saline, Mich., is proving to be a center of interest for farm-— 
ers within a radius of 200 miles. The old Schuyler grist mill at the left, 
situated on U. S. 112 just west of Saline, has been converted into a clean- 
ing and storage plant. The new building at the right houses flaking and 
oil extraction equipment. Seven hundred farmers in the area have 22,588 
acres seeded to soy beans advanced by the company while the company 
has another 15,624 acres under contract. Total crop is expected to exceed 
300,000 bushels. 


UAW Set to Reopen Trial 
After ‘Red’ Countercharges 


DETROIT .—With trials of four 
of the five deposed officers of 
the United Automobile Workers 
union scheduled for reopening 
Saturday, the prospects of reach- 
ing a verdict acceptable to all 
sides seemed remote Friday aft- 
er a week of recrimination from 
both sides. 

One of the interesting features 
of the week, however, was the 
counter-charges of Communism 
brought against President Homer 








Martin and his followers by 
Maurice Sugar, attorney for the 
deposed officers. 


Earlier in the dispute, Martin 
had charged members of the 
Frankensteen faction with com- 
munism which for a time ap- 
parently had put John L. Lewis, 
so far as supporting the move to 
head of the CIO, in a bad spot 
have the deposed officers, Rich- 
ard T. Frankensteen, assistant 
president, and _ vice-presidents 
Ed. Hall, Wynham Mortimer 
and Walter N. Wells, reinstated. 
This week, however, - Sugar 
charged Martin with communism 
and stated that his was con- 
nected with the highest rank 
officials of the communist party 
in America. 


Meanwhile, a new rift has 
risen in the Martin ranks, where 
all organizers assigned to WPA 
organization work were dis- 
missed by Fred C. Pieper, fi- 
nance committee chairman, on 
grounds of needed economies. 
Pieper issued the order on Wed- 
nesday, which Martin later 
countermanded. 

Martin is reported to have told 
Pieper that the WPA project 
was part of the 20-point har- 
mony program stressed in the 
trial of the four deposed officers. 
Pieper has been a Martin sup- 
porter for the past two years 
with the exception of a period 
last spring. 

Even with the present new dis- 
sention from Pieper, it is still 
felt that the board at its meet- 
ing Saturday will confirm the 
dismissal of the four officers un- 
der trial. Martin, it is pointed 
out, has 12 of the 19 votes on 
the board. 


Just how far such a decision 
would go toward establishing 
peace within the roost, is still 
very problematical. The extent 
of split in the ranks has been 
pretty clearly defined during the 
last two weeks, although the full 
extent of the strength behind 
the Frankensteen faction, so far 
as the rank and file of workers 
is concerned, has not been re- 
vealed. 


Tire Guarantees 
Held Insurance 


By Ohio Court 


COLUMBUS, O.—Declaring that 
certain forms of tire guarantees 
are in effect insurance policies, 
the Ohio Supreme Court has 
held that companies issuing such 
guarantees must comply with 
the laws of the state authorizing 
and regulating the business of 
insurance. 

The court in its decision cited 
numerous points in the guaran- 
tee under question which prom- 
ised protection against defects 
and indemnity for damage when 
defect occurred. 

Its decision stated: 

“A contract whereby the ven- 
dor of automobile tires under- 
takes to guarantee the tires sold 
against defects in material or 
workmanship without limit as to 
time, mileage or service, and 
further expressly guarantees 
them for a_ specified period 
against ‘blowouts, cuts, bruises, 
rim-cuts, under-inflation, wheels 
out of alignment, faulty brakes 
or other road hazards that may 
render the tire unfit for further 
service (except fire or theft)’, or 
contracts to indemnify the pur- 
chaser ‘should the tire fail with- 
in the replacement period’ spec- 
ified, without limitation as to 
cause of such ‘failure’, is a con- 
tract ‘substantially amounting to 
insurance’ within the provisions 
of Section 665, General Code, 
which requires such guarantor or 
insurer to comply with the laws 
of the state authorizing and regu- 
lating the business of insurance.” 


U. S. Rubber May Buy 
Samson Rubber Stock 
NEW YORK.—United States 
Rubber Co. was reported Friday 
to have offered to purchase all 
the outstanding stock of Samson 
Rubber Corp. on the basis of $8 
a share for the 6 per cent pre- 





Hupp’s Net Loss 
$516,898 in Half 


DETROIT.—Hupp Motor Car 
Corp. and its subsidiaries in the 
quarter ended June 30 had a 
net loss of $226,401, after taxes, 
depreciation, etc., against net loss 








ferred and $4 a share for the|of $212,241 in June quarter of 

class B stock. | 1937 and net loss of $290,497 in 
Preston D. Richards, attorney| the quarter ended March 31, 

for minority stockholders’ of} 1938. 

Samson Rubber, has informed For the six months ended June | 


net loss of $349,966 in the 


ance. half of 





1937. 


30, net loss was 516,898 against | 
first 


Chicago’s July 
Sales Maintain 
Strong Showing 


_ CHICAGO—New car reg- 
istrations for July in Cook 
county (Chicago) showed less 
than the expected seasonal drop, 
totaling 5,027 units as against 
5,273 for June, but continuing 
to trail the July 1937, mark of 
13,497 by a wide margin, accord- 
ing to official compilations just 
released by the Bureau of Mo- 
tor Advice. 

Chevrolet, which relinquished 
first place to Plymouth in June, 
was back in the lead last month 
with 888 units, Plymouth being 
in second with 791, closely 
pressed by Ford with 784. Buick 
maintained its excellent record, 
finishing fourth with 647. 


Fifth place went to Dodge 
with 341, sixth to Pontiac with 
308, seventh to Oldsmobile with 
279, eighth to Packard with 209, 
ninth to De Soto with 136, and 
hy to Cadillac-LaSalle with 
132. 


Next in order came Nash- 
LaFayette with 132, Studebaker 
and Chrysler with 117, Hudson- 
Terraplane with 67, Lincoln- 
Zephyr with 53, Willys with 21, 
and Graham with six. 


Strikes Tieup 
Coast Dealers 


SAN FRANCISCO.—Sales and 
repair activities in 40 Oakland 
and East Bay motor car distrib- 
uting establishments were tied 
up for three days as the AFL 
Automobile Salesmen’s Union con- 
tinued its stop work action. 


The East Bay Motor Car Deal- 
ers’ Assn., representing the em- 
ployers, estimated more. than 
2,000 men were out of work, in- 
cluding shop and garage men, 
painters and parts department 
employes who refused to pass the 
picket lines. 


Union officials declined to dis- 
cuss the stop work order, but the 
association said former agree- 
ments had expired, employers had 
posted new schedules of commis- 
sions intended to equalize the gap 
between old and new car rates, 
and the union had refused to 
accept the rates. 

A dozen firms not members of 
the association, mostly Ford deal- 
ers, were continuing normal op- 
erations. 
sale in June. 











In only one other 


Auto Trust Buster, 
Hardy Resigns Sept. | 

WASHINGTON. — The resigna- 
tion of Russell Hardy, special as- 
sistant to the Attorney General, 
has been submitted, effective 
Sept. 1. Hardy has ,been in active 
charge of the automobile finance 
cases being prosecuted by the 
anti-trust division of the Depart- 
ment of Justice. An official of 
the department since 1914, Mr. 
Hardy will enter private law prac- 
tice. 

Holmes Baldridge, former legal 
advisor to the corporation com- 
missioner of Oklahoma, sworn in 
this week as special assistant to 


the Attorney General, is held 
likely to take over the automobile 
finance cases, although no one 
has as yet been designated to that 
duty officially. 


Truck License Repealed 
MOUNT VERNON, Ill.—After pro- 


tests from merchants that the new 
ordinance injured their business, the 
city council voted repeal of a $40 


license on all trucks hauling food 
into Mount Vernon. 

For a fresh automotive viewpoint, 
read George M. Slocum’s “A Word 
in Edgewise.”’ 
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me sacred pledge we make our friends here 
AUTOMOTIVE and now. This publication, God willing and so 
b £3, ‘ £ long as it is in our charge, will never champion 





the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value—(AN 6-10-1933). 
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Fall Follow-Through 


ee of waning new and used car stocks, which 
come from all sections of the country, herald the ap- 
proach of fall and a new sales season. All signs point to 
good demand when new models make their appearance 
shortly before the New York show, Nov. 11. Signs also 
point to an almost complete depletion of new car stocks 
before that time. 

At no time in recent years, perhaps, has the balance 
between new and used car stocks been so favorable as it 
is likely to be when the new sales season gets under way 
in October and November. The preservation of this happy 
balance should be the first interest of the dealer in months 
to come. 


In view of the lowered rate of new car sales since last 
December, it is reasonable to assume that a good fall de- 
mand will develop when 1939 models are shown to the 
public. Used cars will not have the added stimulation of 
design changes, so that relatively greater selling pressure 
should be applied to that department to cash in on the in- 
creased interest in automobiles in general, which new 
model periods arouse. 








Smooth movement of used cars during this period of 
anticipated ascending new car sales is a good insurance 
against sleepless nights this winter. In the present day 
market, the dealer who does not have to wait until his 
used cars are sold before he can realize the profit from his 
new car sales is, putting it mildly, an exception. There- 
fore, fall profits depend upon fall follow-through. If your 
used cars are not moved your profits are in your “lot” in- 
stead of your pocketbook. And remember always, used 
cars are not wine, they do not improve with age. In fact 
the very reverse is the case. 


Counter-Communism 


ITH a showdown on who is what in the United Auto- 

mobile Workers union scheduled for today, this week 
has been featured by some interesting by-play in the form 
of charges and counter charges of communism. 


Communism is a broad word, which in current parlance 
is supposed to take its place along side that epithet which 
caused the famous Virginian to say: “When you call me 
that—smile!” Thus, whether Homer Martin is a commu- 
nist, or the Frankensteen faction are communists, or if the 
whole UAW is communistic, is beside the point. 


Whatever the UAW represents or doesn’t represent is 
not for us to name. But we feel that we can say without 
fear of contradiction that whatever it is it’s not American- 
ism. Any organization, which has done so much, so well, 
to disrupt America as UAW and CIO and other initialed 
iniquities, has no place in this country. And those brave 
followers who sat and sat so patiently last spring can sit 
still longer now while the masters squabble over the spoils. | 


By GEORGE M. SLOCUM 





BACK TO THE Even two weeks 


MINES! away from the 
daily grind, (if 
you are out of reach by ’phone, 
out of touch with the news and 
with only the problem of out- 
witting the next wary bass on 
your mind) lends some perspec- 
tive to your viewpoint. Having 
returned to the mines only a 
week ago, I have been trying 
to catch up again with the pro- 
cession while the thermometer 
here in Detroit is trying to set 
new altitude records. 


I FIND THERE is now no 
question about it, business has 
definitely taken a turn upward 
and from every quarter come 
reports of men being put back 
to work to fill the empty 
shelves of merchants. Every 
day sees a return to confidence 
on the part of the buying 
public. We all know that is all 
that is needed because the 
banks are still bulging with 
savings accounts and the de- 
mand for every form of prod- 
uct never actually diminishes 
in this country. Our people 
are educated by magazines, 
newspapers, movies and radios 
to want everything and per- 
haps some day we will give 
credit to the much maligned 
“keeping up with the Jones” 
as a worthy challenge to the 
next generation. 

* * * 

HISTORY IS repeating itself 
again in the quickened pulse of 
automobile sales, both new and 
used cars are moving at an ac- 
celerated rate as proven by the 
fact that Chevrolet and Ford 
show an increase in new car 
sales in July of around 12 per 
cent over June; a history-making 
reversal in the normal trend of 
car sales during the “dog days’. 

K Ok * 


REPORTS WHICH Automo- 
tive News is receiving from its 
correspondents in every sec- 
tion of the United States prove 
that used cars are actually go- 
ing to be at a premium before 
the new models are introduced 
this year. When we made this 
prediction some .weeks ago 
there was plenty of criticism 
from our friends who said we 
had gone a little berserk. 
They wondered if the heat 
wave had anything to do with 
our conclusions. Now even 
some of these are admitting 
that we may not be as far 
wrong as they thought we 


were! 
Ed a” + 


WHEN THE history of 1938 
is written the car manufacturers 
themselves will be given some 
credit for plotting the produc- 
tion curve so intelligently that 
we now anticipate the smallest 
inventory of old cars (when the 
new models are_ introduced) 
that this industry has ever ex- 
perienced. Wall Street has al- 
ready discounted the return to 
profits of the motor corpora- 
tions as indicated in the rise of 
motor stocks on the “big board”’. 
As I have repeated many times 
in this column, I have never 
seen Wall Street fooled in its 
appraisal of the future prospects 
of the automobile business or 
any individual unit in it. 

oe * * 

BY WAY OF lightening this 
otherwise drab column I must 
repeat a letter just received 
from my good friend Marco 
Morrow, of Topeka, assistant 
publisher of the Capper pub- 
lications, he says “Dear George: 
In your column recently you 
said ‘During the first six 
months of 1937 there were 14,- 
090 fatalities. The first five 
months of 1938 there were 
11,100—a saving of 2,890 
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Weeding ’Em Out 


In This Corner-- 
‘Stabilizing the Ladder’ 


The views expressed in this column are those of our readers. 


Anonymous contributions will 
will be observed upon request. 


Used Cars 


Used car valuation between 
the trade, on one hand, and the 
public on the other side, could 
be simplified by having dealers 
realize that a two-year-old car 
has a trading value of exactly 
50 per cent of its selling price 
when new. 

Over a great many years I 
have noted this simple fact, and 
should the industry use this 
price valuation on a two-year- 
old car, all other used car values 
would have to take their posi- 
tion on the price ladder. For by 
adopting a fixed 2-year rule, the 
trade can stabilize the whole 
price ladder.— John E. Ryan, 
Harvard Automobile Co. (Ford), 
Cambridge, Mass. 


For a Code 


I believe in a code. 

It is interesting to note the 
differences of opinion as to the 
way out of the lethal chamber, 
in which the automobile dealer 
finds himself today. Their prob- 
lems are identical, as are their 
hopes and fears. Technically, it 
is all the dealer’s fault, not be- 
cause of anything he has done, 
but rather because of something 
he has left undone: namely deal- 
er organization. The dealer “has 
listened to the song of that siren 
until she has transformed him” 
not into a beast, but into a pau- 
per. 

We are and have been prom- 
enading in no-man’s-land. On the 
one side is strongly entrenched 
the manufacturer, and facing 





lives’.” Some 60 years ago a 
little lad in a little red school 
house wrote a little composi- 
tion on “Pins”. In it he said 
“Pins have saved millions of 
lives”. The teacher asked him 
how pins save lives, and the 
lad replied, “By people not 
swallowing them”’!—GMS 


not be accepted but confidence 





»him in another trench is labor, 
‘under the generalissimo Chiang 
Chi Shout, labor organizer. These 
two forces have shot away our 
breastworks. On one flank is the 
chiseling public, and on the other 
the co-operatives nd tax-collect- 
ors, also armed with shining 
sharp chisels. The dealers that 
are left are a battered, disor- 
ganized group. Our losses have 
been terrific. And yet, the siren 
sings on. Is this the part of wise 
men—having eyes and see not 
ears and hear not? 


We have waited too long now. 
We are truly the “forgotten 
men.” Forgotten by the manu- 
facturer. Forgotten by labor, ex- 
cept on pay day. Forgotten by the 
government, save for taxes. 


Now to you let me give my 
proposition, the only solution or 
way out. We must have a new 
and strong dealer organization— 
100 per cent solid. Dealers to be 
licensed by our own organiza- 
tion, a license fee of not less 
than $500, and regular dues. A 
governor, supreme in each ter- 
ritory, to handle infringement 
and code violations, to hand 
down decisions, and from whose 
verdict there is no appeal. No 
second term of office for the 
officials. This would serve to 
eliminate political dynasties. No 
government control of any kind. 


Now I appreciate the opinions 
of those who speak of gentle- 
men’s agreements and codes of 
ethics, without provision for en- 
forcement or penalties for viola- 
tions. I too, once believed in 
Santa Claus. I also know that 
when the going is rough the 
manufacturer sometimes gets a 
change of heart. But I also know 
that this change is only a ve- 
,neer, and will vanish with the 
return of business. For my part 
let’s organize, and do it now. 
—Amos J. Fuson, Amos J. Fuson 
(Nash-Willys), Whittier, Calif. 
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Astar explodes 200,000,000,000,000,000 miles away from arth— 
Scientists split a one-inch beam of light and discover a new eRment 
‘in space— 

Such strange things can help sell Chevrolets or life insurange, 
watches or air conditioning units. 

Why? Because they’re news. And a new interest in all kinds o 
news is what makes TIME The Weekly Newsmagazine the extraor- 
dinary advertising medium it is today. 

For the American people have come to see that the news is hap- 
pening to them—that what men are writing and discovering and 
inventing, as well as what wars they are fighting, touch vitally on the 





or, 
ing years they’ll live, the hours they'll work, their hopes for the future. 
ce All the American people feel these things. But the most stable and 


the §|the most intelligent Americans feel them most. And with this grow- 

= ing awareness comes a widening of their horizons—their interests 

oe deepen, the news gets in their blood. © © © 

or= These are exactly the people to whom TIME matters most. Each 

ive jweek of the year over 700,000 families of them turn to TIME to find 

isa |out about the news. 

al Talk to these people in TIME and you are getting news of your 

product through on the highest intensity level there is—they are 

en \keen about everything they read in TIME. 

| Ten dozen surveys prove it—prove that 83% of TIME families are 

the of executive and professional status, with stability far above the 
mass average. And whether the business index slumps or climbs 

or |they remain a SECURITY BASE for any advertiser. 

ew TIME’s most recent survey (made this spring) is new proof of 

be {how secure and sure TIME’s market is: 

2, | TIME families bought $80,000,000 worth of 1938 cars 

A {before May 1 of this year. 

ent | 268,800 other TIME families plan to buy new cars dur- 


ose jing next year. 

aoe Good news for car advertisers. But you’re not advertising cars. 
to |You’re advertising radios or tires, dashboard gadgets or wax polishes. 
og | All right, it’s your market too. For people ready-handed with the 
ns '$813’s or $834’s for new Chevrolets don’t stint on making their 


EERSTE 


et armen rE 


_ ‘motoring safer, more pleasant. ¥ 
oil And it’s.especially your market if you’re chary of slapping down 
_ five to ten thousand dollars for a one page ad. 








iat A TIME page costs less than $2500. Thirteen pages cost $30,550; 


"| Wenty-six cost $57,850. 
wi Radios, tires, gadgets or cars—whatever you're advertising you ‘ 


he want to sell. And TIME’s market buys. 
i — osetia 


on 
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COLUMBIA, S. C.— Calling 
for exclusive territories and 
quality dealers, the South Caro- 
lina Automobile Dealers’ Assn., 
Inc., at its recent meeting passed 
14 resolutions, 

They are as follows: 

1 “That sales representation be 
limited strictly to quality 
dealers: By that is meant deal- 
ers with a knowledge of and 
experience in automobile distri- 
bution and with the necessary 
character, integrity, and capital 
to give fair and ethical com- 
petition to other members of the 
trade. 
2 “That exclusive territory be 
granted: Dealers should be 
given the exclusive right to sell 
the products of any automobile 
manufacturer in a definite trad- 
ing area to be fixed and agreed 
upon by the dealer and the fac- 
tory, whom the dealer repre- 
sents. The same principles to 
apply to sub-dealers and deal- 
ers operating under distributors. 
3 “That cross-selling be elimi- 
nated: Unless sufficiently rigid 
penalties are imposed and un- 
less the manufacturers under- 
take the responsibility of guar- 
anteeing the enforcement of 
such penalties, closed territory 
provisions become meaningless. 
4 “That sufficient territory be 
granted: Unless the dealer 
has a potential outlet to insure 
a reasonable and _ satisfactory 
profit, he will be unable to 
satisfactorily represent the 
manufacturer and serve the 
public. This should also apply 
to sub-dealers and dealers oper- 








oholoham2\4aA 


“BRAINS” OF 
BI-METAL .. 


“AUTOMATIC MINDS” FOR '39 CARS 


— 


In half-dozen or more places on 
°39 cars, important functions are 
performed by “automatic minds” 
“ . thermostatic, heat-sensitive 
controls. Automatic choke, mani- 
fold heat control, oil gage or 
carburetor setting and many other 
devices are guided and guarded 
by automatic controls. Each one 
is operated by means of a thermo- 
static bi-metal. There is no mys- 
tery about bi-metals. They con- 
sist of two thin strips of different 
kinds of metals, welded or brazed 
together. The principle of opera- 
tion is that when two strips are 
joined, one expanding a great 
deal upon the application of heat, 
the other practically unaffected 
by temperature changes, the 
joined strip must curl. This defi- 
nite amount of curl or movement 
can be made to operate levers, 
valves, switches or whatnot. In 
current practice, certain Nickel- 
Iron alloys are widely used for 
bi-metals. Nickel-chromium iron, 
containing about 22 per cent 
Nickel, is used on the high ex- 
pansion side, with Invar type al- 
loys, containing up to 42 per cent 
Nickel, for the low-expansion 


side. Have you ever counted the 
total number of 


automotive parts 
whose useful- 
ness is multi- 
plied by the ad- 
dition of Nickel? 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 
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Threaten Legislative Action | . , 
Unless Points are Effected| _ 





ating under distributors. 
5 “That bootlegging should be 
eliminated: This will be ac- 
complished through the strict 
enforcement of penalties estab- 
lished in accordance with para- 
graph three. 
6 “That all territory be analyzed 
and that in establishing terri- 
tories in accordance with para- 
graph four, consideration be 
given to density of population, 
per capita wealth, location of in- 
dustries, general income, et 
cetera, to the end that an ade- 
quate, fair and reasonable field 
of effort and activity be given 
in support of the dealer’s invest- 
ment, overhead, expense and 
sales efforts. 
7 “That the manufacturers par- 
ticipate in the losses incident 
to model changes. Such losses 
occur annually and have been 
responsible for the failure of 
many dealers. It is recommended 
that a definite plan be adopted 
whereby the manufacturer will 
assume his reasonable share of 
such losses. 
8 “That local taxes be taken into 
account in establishing de- 
livered prices. 
9 “That dealers be relieved of 
coercion as it applies to pur- 
chase of cars, parts, accessories, 
shop machinery, participation in 
advertising expense, et cetera. 
These matters should be agreed 
upon mutually by the dealer and 
factory representatives. 
10 “That advantage of existing 
price maintenance laws be 
utilized to maintain the retail 
price structure, whether or not 
trade-ins are involved. 
11 “That the power to cancel a 
contract between a factory 
and dealer be vested solely in 
the home office or factory man- 
agement of the motor vehicle 
manufacturer and that no per- 
son below the rank of sales 
manager or vice-president of 
ity company have such author- 
12 “That contract reform is 
necessary: It is thought that 
with few exceptions present 
factory-dealer contracts are un- 
fair and inequitable to the 
dealer. They should include 
adequate notice of cancellation, 
protection for the dealer on 
building leases, service ma- 
chinery, cars, parts, accessories, 
and other liabilities incurred by 
the dealer in behalf of the 
manufacturer he is represent- 
ing. Such a contract will give 
greater security of investment 
and make the franchise a bank- 
able worthwhile asset of mu- 
tual value to factory and dealer. 
13 “That the factories render 
financial assistance to the 
dealer in disposing of worn out 
and unsaleable automobiles. Un- 
less adequate safety legislation 
is passed on a nation-wide basis, 
the factories should adopt a plan 
by which a fund is provided for 
the dealers to assist in eliminat- 
ing such cars from the high- 
ways. 
1 4 “That to bring the industry 
to a sound basis all of the 
above principles must be 
adopted. 

“Be it further resolved: That 
unless these principles are 
adopted and put into practice in 
the main by the manufacturers, 
this association hereby author- 
izes and instructs its board of 
directors to investigate legisla- 
tion now in force in other states, 
and after such investigation to 
take the necessary steps to se- 
cure the needed reforms through 
legislative channels. However, it 
is the sense of this convention 
that it will be to the advantage 
of both dealer and manufacturer 
if these problems can be solved 
through mutual agreement.” 








FIVE CHEVROLET dealers’ sons in the company’s Southwestern region 
were guests of T. O. McLaughlin, director of the School of Modern Mer- 
chandising and Management for Sons of Chevrolet dealers, at a luncheon 
in the Hotel Adolphus, Dallas. They organized the nucleus of an alumni 


association which W. E. 


Holle, general sales manager and founder of the 


school, intends to make a permanent institution in the Chevrolet retail 


organization. 


In the rear row, left to right, are E. R. 


Lee, of Milam 


Chevrolet Co., San Antonio, and E. J. Robichaux jr., of E. J. Robichaux 


Chevrolet Co., Franklin, Ia. 


Front row, left to right: Marvin Austin, of 


Austin Chevrolet Co., Guthrie, Okla.; Jack Kohler, of Kohler Chevrolet 
Co., Bristow, Okla., and Robert Robertson, of Bob Robertson Chevrolet, 


Houston, Texas. 





Canadian June Automotive 


Exports Rise 9% Over May 





Special to Automotive News 

WASHINGTON. — Canadian 
exports of motor vehicles and 
parts were valued at $2,447,- 
898 in June, an increase of 
about 9 per cent over shipments 
in May, which totaled $2,246,- 
528, but 7 per cent under ex- 
ports in June, 1937, valued at 
$2,630,103, according to the U.S. 
department of commerce. 

Of these totals, parts ac- 
counted for $222,700 in June, 


Eastern Canada 
Sales Decrease 


25% During June 


MONTREAL.—New car sales 
in eastern Canada were down 
about 25 per cent in June from 
a year ago, according to a sur- 
vey by Canadian Automotive 
Trade. 

Quebec actually exceeded the 
record of June 1937, but in On- 
tario, Nova Scotia and Prince 
Edward Island there was a con- 
siderable decrease. For the first 
six months of the current year 
total, sales amounted to almost 
51,000 as compared with slightly 
over 60,000 for the correspond- 
ing year of 1937. 

By leading models there was 
no change in standing from a 
year ago. New car registrations 
in eastern Canada are as fol- 
lows: 











June Six months 

1938 1937 1938 1937 

Ontario ..... 5,234 8,497 29,545 36,917 
Quebec .. 4,160 3,534 15,622 16,594 
iM. Brunswick 650 954 2,207 2,449 
Nova Scotia 406 708 ($3,164 3,885 
Mr, Ed. Island 49 126 271 590 
10,499 13,819 50,809 60,405 


New passenger car registra- 
tion in eastern Canada, leading 
models: 














June Six months 

1938 1937 1938 1937 

Chevrolet 1,971 2,799 9,263 11,651 
Ford 1,836 2,416 10,707 12,010 
Dodge ; 1,616 2,095 7,083 8,839 
Plymouth 1,549 1,861 6,813 17,644 
Pontiac 646 756 3,124 3,522 
Buick 509 538 2,431 2,244 
Chrysler 421 523 1,918 2,200 
Oldsmobile 337 703 1,773 3,197 
LaFayette 265 330 1,405 1,304 
Hudson 234 90 1,024 344 
9,384 12,111 45,541 52,955 


Shipments Started 


JACKSON, Mich.—The Hayes Body 
Corp. has started shipment to the 
United States government of 500 
torpedo rear assemblies, according 
to E. J. Connolly, vice-president and 
general manager. 


$269,836 in May, and $286,594 in 
June, 1937. 

June exports of passenger cars 
totaled 4,433 units, valued at 
$1,675,716, as compared with 3,- 
588 units, valued at $1,294,578 
in May and 4,758 units valued 
at $1,644,230 in June, 1937. 
Shipments of passenger cars 
were divided into the following 
price classifications (figures for 
May 1938 in parenthesis): 4,795 
units (3,049) valued at $500 or 
less, 623 (525) $500 to $1,000 
and 15 (14) over $1,000. 

Truck shipments declined to 
1,362 valued at $549,484 in 
June, from 1,665 at $682,114 in 
May and 2,041 at $699,369 in 
June, 1937. Exports by capacity 
follow: 457 units (842) at one 
ton or less capacity and 905 
(823) over one ton. 


During the first half of 1937, 
passenger car shipments totaled 
24,059 valued at $9,161,202, an 
increase of 4 per cent in number 
over the 23,075 valued at $8,- 
509,816 in the first six months 
of 1937. On the other hand, 
truck exports in the same period 
decreased by about 4 per cent, 
to 10,859 units valued at $4,- 
354,828 from 11,302 units valued 
at $4,168,734. Shipments of parts 
showed a gain of almost 13 per 
cent, increasing from $1,523,215 
to $1,717,023. 

Production in the first six 
months of 1938 numbered 102,- 
158 passenger cars and trucks, 
of which 34,918 units, or 34 per 
cent, were exported. 


Gar Wood Donates Cup 
for Hydroplane Races 


DETROIT.—Gar Wood, pres- 
ent holder of the world-famous 
Harmsworth speedboat trophy 
and president of Gar Wood In- 
dustries, Inc., has presented a 
perpetual trophy to the Detroit 
Yacht Club, inscribed as the 
Commodore Garfield A. Wood 
International Model Hydroplane 
Power Boat Trophy. 


The trophy is 36 inches high. 
Model hydroplane power boat 
enthusiasts will race annually for 
the trophy, which will be at 
stake for the first time on Sept. 
4, the day before the main event 
of the Gold Cup Regatta which 
takes place here Sept. 5. 


William Ogg Fitzgerald's famous 
cartoons appear exclusively in Auto- 
motive News. 


S. C. Assn. Urges Exclusive, Sufficient Territories 


Tire Distributor 
Stocks Now at 
New Low Point 





WASHINGTON: — Tire stocks 
in the hands of distributors were 
estimated this week by the 
U. S. bureau of foreign and do- 
mestic commerce to be 6,013,000 
casings and 5,876,000 inner tubes 
as of July 1, 1938. This is a de- 
cline from 6,456,000 casings and 
6,691,000 inner tubes on July 1, 
1937. 

The July 1, 1938, figure for 
casings is higher by 161,000 than 
on Apr. 1 of this year, but the 
current figure for inner tubes is 
355,000 lower than on Apr. 1, 
and is in fact the lowest total 
recorded for any survey date 
during the past three years, it 
was stated. 

The stocks are reported sep- 
arately for three groups of dis- 
tributors, and the decline oc- 
curred in the casings inven- 
tories of tire dealers, whose 
holdings are estimated at 1,778,- 
000 casings as a result of the 
current survey, or 383,000 less 
than a year earlier, while their 
stocks of inner tubes estimated 
at 2,289,000 were 313,000 below 
the figure for July 1, 1937. 

Aggregate stocks of casings 
held by oil company distributors 
and by other retail chain store 
operators, were about the same 
as a year ago, but their holdings 
of inner tubes declined 502,000. 

Dealers’ inventories of casings 
are lower than indicated for any 
previous survey, and it is ex- 
pected that buying from this 
source will improve, since their 
stocks on July 1 were near 
minimum. They reduced their 
holdings steadily from Apr. 1, 
1937, to Oct. 1, after which their 
volume of stocks remained 
stable through Apr. 1, 1938, de- 
clining again by about 154,000 
units during the second quarter 
of this year to a record low 
point. 


Alabama Assn. 
To Battle New 
Sales Tax Law 


BIRMINGHAM, Ala. — The 
Alabama Automobile Dealers 
Assn. has initiated a campaign to 
scotch a proposal to have the in- 
coming legislature increase the 
two per cent sales tax or in lieu 
thereof to eliminate exemptions 
now enjoyed by the automobile 
industry and others. The present 
tax imposes no tax on used car 
sales and only one-half of one 
per cent on new car sales. 

“If these exemptions were 
eliminated,’ wrote Executive 
Secretary C. E. Anderson in a 
letter to members, “border-line 
dealers could not operate—and 
even those inland would feel the 
effect on their sales.” 


The border-line referred to 
dealers near state lines where 
purchasers would likely go into 
other states to avoid the tax. 


Anderson produced figures to 
show the automobile industry is 
now paying into the state trea- 
sury more than 58 per cent of 
the taxable income of Alabama, 









not withstanding the addition of | 


a considerable liquor tax in the 
past year. He urged dealers to 
contact their legislators at once. 


Gets Larger Quarters 


NEWARK, N. J.—Service and parts | 


department of Hagin & Koplin, Ine. 
(Pontiac), has been moved from 316 
N. Fourth St. to improved quarters 
at 321 Central Ave. This firm, to- 
gether with many other dealers in 
this area, has been stressing service 
business this year in a_ successful 
attempt to keep profits from shrink- 
ing proportionately with decreased 
new car sales volume. 
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June Automotive Exports Show Decline from May 


Decided Increase Shown 


By More Expensive Cars 





Special to Automotive News 

WASHINGTON. — Exports of 
all automotive products during 
June attained a _ valuation of 
$18,287,140, as vompared with 
$21,799,755 in the previous 
month and $31,007,164 in June, 
1937, it was announced this 
week by the U. S. department 
of commerce. 

Truck shipments amounted to 
7,012 units, valued at $4,512,- 
442 as against 7,434 and $5,165,- 
057 in May; passenger cars 
dropped from 12,025 and $7,- 
380,791 to 9,454 units worth $6,- 
131,076 during the month under 
review, and miscellaneous auto- 
motive products were valued at 
$7,643,622 as compared to $9,- 
253,907 in May. 

The lowered demand for pas- 
senger cars was confined to the 
cars valued at less than $1,200, 
the more expensive models 
showing a decided increase over 
the May figures. Australia, Ar- 
gentina, Sweden, Canada and 
Belgium were the leading coun- 
tries of destination for pas- 
senger cars during the month. 

Truck movement improved in 





Big Upturn Seen 
For Parts Firms 


In Rest of 1938 


TOLEDO.—Much better busi- 
ness for auto parts plants in the 
last quarter of 1938 is forecast 
by Royce G. Martin, president 
of Electric Auto-Lite Co. 

He reported the company has 
renewals of all its contracts for 
parts and equipment for the 
1939 car year and some ad- 
ditional business. Government 
orders for batteries are an ad- 
ditional source of business in 
that field. 

The company has perfected 
after several years’ research, a 
new type of electric windshield 
wiper which has been made 
standard equipment on Dodge, 
De Soto, Chrysler and Stude- 
baker models for 1939, it was 
reported. 

A net loss of $183,656 was re- 
ported for first half of 1938. In- 
ventories were reduced by $4,- 
293,246 or 38 per cent. The 
company reported cash $6,691,- 
880 as of June 30, contrasted 
with $2,706,038 at the close of 
1937. Current assets were $5.43 
> the dollar of current liabili- 
les, 








Court Rules in Favor 
of Bendix Plant Police 

SOUTH BEND.—National La- 
bor Relations Board’s failure to 
notify Bendix plant police of a 
hearing to determine a collective 
bargaining agency, gives the 
state court jurisdiction in the 
injunction sought by Bendix In- 
dustrial Police Association, ac- 
cording to a decision handed 
down by Special Judge Lewis 

Hammond in St. Joseph 
county circuit court. 

The injunction, asked by the 
Bendix plant police to prevent 
Bendix Local No. 9, United Au- 
tomobile Workers, from acting 
for them in a wage and hour 
conference with the Bendix 
Products Corp., was attacked on 
the grounds that the local court 
ad no jurisdiction. Judge Ham- 
mond held that the right of con- 
tract was a valuable property 
right that could not be taken 
away by the NLRB from the 
Plant police, particularly when 
this was done without notice to 
them. 





Fitzgerald's famous 
Cartoons appear exclusively in Auto- 
motive News, 


William Ogg 


the low capacity units under 1% 
tons, but heavy trucks and bus 
chassis were decidedly under the 
totals recorded in the previous 
month. Belgium, Spain, Vene- 
zuela, Australia) and China 
were the chief purchasers of 
commercial units. 


Exports of those products, 
comprising the miscellaneous 
group, were generally off from 
the May figures, only replace- 
ment parts and motorcycles be- 
ing credited with improved to- 
tals. Shipments in this group, 
with the May totals in parenthe- 
sis, were as follows: 

Parts for assembly $2,468,097 











($3,923,457); automobile engines 
$261,875 ($434,548); parts for 
replacement $3,550,140 ($3,302,- 
585); accessories $297,345 ($370,- 
454); service equipment $480,- 
917 ($549,259); motorcycles $79,- 
552 ($68,994); motorcycle parts 
and accessories $23,180 ($24,- 
951); motorboats with engines 
installed $130,552 ($139,868); in- 
ternal combustion marine en- 
gines $218,771 ($288,787); trail- 
ers $71,413 ($95,071). 





New Service Quarters 


MADISON, Wis.—The Smart Mo- 
tor Co. (Willys and Hupmobile), has 
moved to new quarters at 2608 Uni- 
versity ave., where it occupies one 
of the largest garages in the city. 
New machinery and tools are being 
installed to permit servicing of all 
makes of automobiles. O. D. Smart, 
president of the firm, has been in 
the automobile business here since 
1914. 





Willys dealers are rejoicing! 


From the minute Willys sensationally reduced prices, 


reports began pouring in. 


From every point of the com- 


pass dealers tell us the new Willys Plan is doing “big 
things.”’ From the East, “Sales tripled’’"— from the West, 
“Sales skyrocketed from start’’—from the Middle West, 
“Biggest floor play we have had this year.”’ 


Here’s what Willys did: 


1. Reduced prices. 


2. Increased dealer profit-per-car. 


3. Launched a big sales promotion and advertising 


program. 


4. Made it easier for dealers to CLOSE semi-interested 
prospects. (Get ALL the facts on this!) 





July Car, Truck Sales Top 


June Total in San Antonio 





Special to Automotive News 

SAN ANTONIO, Tex. — New 
car and truck sales for July in 
this city showed a small im- 
provement over those for June, 
numbering 400 against 386 for 
June Sales, according to in- 
dividual makes, were as fol- 
lows: 

Buick, 30; Cadillac, 4; Chev- 
rolet, 72 (and 18 commercial 
units and 11 trucks); Chrysler, 
5; De Soto, 3; Diamond T Truck, 
1 commercial unit and 1 truck; 
Dodge, 10 (and 3 commercial 
units and 1 truck); Ford, 65 
(and 15 commercial units and 
10 trucks); GMC Truck, 5; Gra- 


ham, 1; Hudson, 15; IHC Truck, 
18 commercial units and 8 
trucks; LaSalle, 4; Lincoln- 
Zephyr, 6; Nash-LaFayette, 3; 
Oldsmobile, 14; Packard, 11; 
Plymouth, 23 (and two com- 
mercial units; Pontiac, 11; 
Studebaker, 20; Willys, 6. Reg- 
istrations by out of town deal- 
ers, 1 Ford and 3 Plymouths. 
Totals, 307 cars, 57 commercial 
units and 36 trucks, for a grand 
total of 400 units. 

Sales for July during previous 
years: 1933— 467; 1934 — 597; 
1935—669; 1936—801; 1937—642. 


WILLYS PRICES DOWN! 


Ee A te 3: 
ORE 
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delivered at Toledo; Federal, State and local 
taxes and transportation charges not included 


SHOOTING UP 





You don’t need big capital to be a successful Willys 


merchant in your town. 


Willys offers a market THREE times as big as other 
cars offer. The upper bracket of the used car field (in 
the Willys price range) has TWICE as many buyers as 
the low-price, new-car field. That means Willys pros- 
pects are THREE to ONE of other dealers. 


FAST TURNOVER! PROFIT! And Willys is liberal 
and fair. Believes you are the kingpin in your town. 


Write for ALL the facts of the new Willys Plan... 
Willys-Overland Motors, Inc., Toledo, Ohio. 


HALF THE GAS—TWICE THE STYLE 
TUR SU Ne Sh 


Solid Steel Top and Body + Powerful Fuel-Saver Engine 


SCR OM CCTM LL 
TOC ae et ie 
Big, Airplane-Type Hydraulic Shock Eliminators 





— 








N. J. Motorists F acing New Taxes to Aid Relief 


One-Cent Additional Levy 
On Gasoline Is Proposed 





TRENTON, N. J.—An im- 
mediate state gasoline tax in- 
crease from three to four cents 
per gallon, with motorists being 
offered a salve in the form of 
pledges to reduce drivers’ license 
and registration fees in 1941, is 
the latest unemployment relief 
financing panacea under con- 
sideration by New Jersey legis- 
lative leaders. 

Relief needs are running far 
in advance of earlier estimates, 
and previously appropriated re- 
lief revenues are proving in- 


Aspell, Goodrich 
Executive, Dies 


AKRON. — Funeral services 
were held here this week for 
Thomas A. Aspell, sales execu- 
tive of the B. F. Goodrich Co., 

who died Mon- 





day after a 
year of ill 
health, at the 
age of 54. 


Until recent- 
ly he had been 
general sales 
manager of the 
company’s. or- 
iginal equip- 
ment tire di- 
vision. His 
death occurred 
on the thirty- 
first anniversary of his joining 
the Goodrich organization as a 
carriage tire salesman in New 
York, his birthplace. 


After the war Mr. Aspell 
was sales manager of his 
company’s truck and bus tire 
division in Akron, and in 
1928 was made assistant man- 
ager of manufacturers’ sales. He 
became manager of the original 
equipment tire division in 1929. 





T. A. Aspell 


ens Buffalo Office 
oa ALO, N. Y.—Opening of an 
office here of the New York State 
Motor Truck Assn. to serve as a 
“clearing house for trucking infor- 


mation” is announced by Curtis C. 
Stewart, district manager of the 
association. 


HOW TO 


MAKE 
MONEY 


SELLING CARS 


We’re not fooling either. 
YOU can do it. And we 


can show you how. 


If you’re trying to sell cars 
now 


you probably have 
quite a used car problem. 


Our proposition shows you 
how this evil of the busi- 
ness can be cut ’way down. 


You don’t need a big invest- 
ment to be an outstanding 
dealer—in fact, we recom- 
mend a low overhead and 
show you how to sell in 
volume. 


How would you like to be 
with a factory which con- 
siders you the Kingpin in 
your town and subscribes 
to the policy “the DEALER 
is right’? 


We’ve got something DIF- 
FERENT. If you’re a live 
anxious - to - make - money 
dealer you'll check into 
this proposition without 
fail. Do it NOW. Write 
Box 168, Autometive News, 
New Center Bldg., Detroit. 
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adequate. Governor Moore is 
considering calling a_ special 
legislative session to meet the 
crisis, which last week forced 
him to authorize the state 
treasurer to “borrow” $2,000,000 
from the state highway fund. 

Legislative leaders and state 
fiscal officers are conferring on 
the situation, and there are 
strong indications motorists will 
be caught in the middle—a 
tragedy to which they have been 
previously hardened through 
total diversions of motorists’ tax 
receipts in excess of $80,000,000. 

Legislators had hoped to steer 
clear of the relief financing is- 
sue until next year and had 
created two special commissions 
to study the subject. Increasing 
relief needs, however, are forc- 
ing action. Caught in this po- 
sition, some legislators favor a 
one-cent per gallon gasoline tax 
increase as the easiest way out. 
This, they estimate, would pro- 
duce some $6,000,000 annually. 
They would enact the increase 
as an emergency measure, limit- 
ing it to one or two years. A 
proposal for a two-cent increase 
received little support in the 
conferences because it would 
make the New Jersey levy 
higher than either New York or 
Pennsylvania, whereas the one- 
cent jump would place _ this 
state on an exact par with its 
two neighbors. 

Aware the proposed gasoline 
tax jump would arouse opposi- 
tion from automotive interests, 
the legislators have discussed 
the advisahility of seeking to 
lessen this sentiment by puieag- 
ing a reduction in the $3 annual 
drivers’ license fee and regis- 
tration costs, which are based 
upon horsepower. The reduction 
would become effective in 1941 
when a sharp decrease in the 
state’s bonded indebtedness will 
free millions in gasoline tax 
receipts. 

Also being considered is the 
dedication of one-third of the 
present 3-cent per gallon gaso- 
line tax to relief financing, but 
not to increase the tax. This 
plan would make $7,000,000 an- 
nually available, but would in- 
crease relief rolls by throwing 
highway construction and 
maintenance workers out of 
employment. 


FWD Managers 
To Meet Aug. 14 


CLINTONVILLE, Wis.—The 
eleventh annual branch managers’ 
conference of The Four Wheel 
Drive Auto Co. is scheduled for 
the week of Aug. 14-20. 


The first two days of the ses- 
sion will be devoted to problems 
and methods relating to branch 
management. Practical labora- 
tory work and field work will 
have an important part on the 
program during the balance of 
the week. 


Among the prominent speakers 
to appear is Willard Chevalier, 
vice-president and publisher of 
Business Week. 


At the close of the fiscal year 
ending June 30, The Four Wheel 
Drive Auto Co. announced a 
larger volume of FWD truck sales 
than the previous year and the 
greatest record in its commercial 
history. 





ADN has over 200 correspondents 
in strategic points throughout the 
United States and the world, 10 keep 
its readers in step with march of 
events throughout motordom. 


eral 





Capital Goods Activity 
Highest Since April 23 

NEW YORK. — Capital 
activity in the week ended 
July 30 rose to the highest 
level in more than three 
months, the Iron Age re- 
ported. The _ publication’s 
seasonally adjusted index 
advanced to 50.2 per cent 
of the 1925-27 average, the 
highest since April 23 
when it stood at 50.9 per 
cent. That also marked the 
ninth consecutive increase, 
with exception of the holi- 
day week ended July 9. In 
the preceding week the in- 
dex stood at 49.8 per cent, 
while in the corresponding 
om week it was 96.4 per 
cent. 


Rails Hold Up 
Cut Rates as 
Freight Bait 


NEW YORK.—Seeking a 
greater volume of automobile 
freight, the principal railroads 
have inaugurated general rate 
studies, besides withdrawing a 
proposed increase on upholster- 
ing materials and consenting to 
hearings on other matters in- 
volving proposals for higher 
shipping costs. 


The rate studies were decided 
upon at a meeting held by in- 
vitation of the Assn. of Ameri- 
can Railroads to the Automobile 
Manufacturers Assn., attended 
by traffic managers representing 
the automobile companies and 
vice-presidents of 16 railroads. 


The cost of delivering auto- 
moblies and their component 
materials and parts being indi- 
cated as the main factor in con- 
trol of shipping problems, the 
rail executives decided to in- 
augurate the rate studies begin- 
ning July 6 in central freight 
territory, to be followed im- 
mediately by similar studies in 
the east, south and west. 

Withdrawal of the proposed 
increase of rates on automobile 
upholstering materials applies |™ 
to New England, trunk lines and 
central territory, and affects 
shipments exceeding 1,000 car- 
loads per year. 

A hearing was held in Chi- 
cago, July 19, to consider the 
freight classification of eight 
articles entering into automobile 
assembly. Another hearing on 
July 25 considered a proposed 
10 per cent increase in a large 
number of items classified as 
fifth class in carloads, 61 of 
which affects charges on auto- 
mobile parts. 

Still another meeting is soon 
to be held between a committee 
of shippers, railroad executives 
and the Interstate Commerce 
Commission, to develop more 
definitely the commission’s view- 
point on proposed extra charges 
for receiving and placing loaded 
cars at factory sidings. 








100 GM Trucks Bought 
for World’s Fair System 
PONTIAC, Mich. — One hun- 
dred streamlined motor coaches 
have been purchased by the 


Exposition Greyhound, Inc., from 


General Motors Truck & Coach 
Co. for operation of an intra- 
mural transportation system at 
a York World’s Fair in 


Seating 60 passengers, with 


ample room for a large number 
of standees, the coaches are de- 
signed in keeping with the gen- 
architecture of the fair | 
buildings. Forty-seven feet long, 
the engine 
rear. 


is mounted in the 





Growing ‘Need is Found 


For Proper Trailer Camps 


Special to Automotive News 

WASHINGTON. — With cities 
throughout the country en- 
countering problems of “houses 
on wheels” as summer trailer 
travel reaches its peak, a grow- 
ing need is felt for establishing 
adequate trailer camps, accord- 
ing to the American Society of 
Planning Officials. 


Only a few cities have pro- 
vided properly for trailers, the 
planning group states, while 
lack of exact statistics on the 
number of trailers and trailer- 
users makes the problem more 
difficult. It is roughly estimated 
that about 400,000 trailers are 
in use, and that about 1,000,000 
persons occupy them at least 
some portion of the year. 


Since trailer camp problems 
concern at least five local gov- 
ernment agencies, the planning 
commissions of many cities are 
attempting to co-ordinate the 
work of all of them to develop 
adequate trailer facilities. Among 
the principal agencies concerned 
with trailers are those of health, 
sanitation, traffic, safety and 
engineering. At the request of 
city councils, a number of local 
planning commissions have en- 
listed the aid of all these 
agencies in addition to directing 
the general layout of the camp 
site. 

Among cities with planned 
trailer camps are Miami and St. 
Petersburg, Fla., San Diego and 
Long Beach, Calif., and Phoenix, 
Ariz. These cities have. at- 
tempted to provide adequate fa- 
cilities for trailer residents and 
to protect themselves against 
haphazard trailer dwelling. De- 
tailed ordinances govern the 
establishment and maintenance 
of trailer camps in these cities. 

The minimum ttrailer camp 
facilities regarded as requisite 
by most municipal officials in- 
clude running water, showers, 
toilets, garbage disposal and 
electric lights. Necessary safe- 
guards include police protection 
against theft and violation of 

morals laws; registration for a 
permanent record of _ trailer- 
camp residents, and proper spac- 





Va. Road Construction 
To Be Cut 20-60% in ’40 

RICHMOND, Va. (UTPS).— 
The federal-aid road construc- 
tion and grade-crossing elimin- 
ation program of the Virginia 
state highway department will 
be cut from 20 to 60 per cent 
in the fiscal year ending June 
30, 1940, as compared with the 
program beginning next month, 
Chief Engineer C. S. Mullen, 
estimates on the basis of the 
federal highway bill recently 
passed by Congress. 

If allotments are made on the 
same basis, Virginia’s $2,328,000 
primary highway fund from the 
federal government for the 1939 
fiscal year will be reduced by 
20 per cent, as the new bill car- 
ries a nation-wide appropria- 
tion of $100,000,000, as compared 
with $125,000,000 in the previous 
bill. The state’s $941,656 of fed- 
eral grants for grade-crossing 
elimination in 1939 will be re- 
duced by three-fifths for 1940) 
and by two-fifths for 1941. 


Report Is Available | 


CHICAGO.—The Pines Winterfront | 
Co. recently employed a firm of | 
consulting engineers to make an ex-| 
haustive study and report on en-| 
| gine lubrication and _ deterioration. | 
|This report is available to any 
| maker, dealer or fleet user upon re- 
| quest, is very comprehensive in its 
| subjects covered. 


ing of trailers on the camp site, 


Planners are chiefly concerned 
with the location of trailer 
camps under zoning regulations. 
Most planners ask that such 
camps be established in areas 
zoned for commercial or in- 
dustrial purposes. Planning com- 
missions are attempting to pro- 
tect residential zones from un- 
welcome intrusion of trailer 
camps, to establish camps in lo- 
cations where they will be ac- 
cessible to business districts, and 
within easy access of police and 
fire departments. 


Determining the location and 
general layout of trailer camps 
is regarded as a logical exten- 
sion of planning activities, since 
trailer camp planning is anal- 
ogous to zoning regulations 
prescribing building lines, side 
and rear yards, and to sub- 
division practices, which are 
subject to approval of planning 
commissions in a large number 
of cities. 


Federal Reports 
54 Additions to 
Its Dealer Body 


DETROIT—The Federal Motor 
Truck Co. reports a continual 
improvement in the strengthen- 
ing of its dealer organization. 
According to K. M. Schaefer, 
general sales manager of the 
company, 54 new direct dealers 
have been added since the first 
of the year. 

“It is encouraging,” said 
Schaefer, ‘“‘to see our efforts to 
extend distribution meet with 
such a satisfactory degree of 
success. Of the 54 new dealers 
who have taken the Federal 
franchise since Jan. 1, only ten 
were replacements. All of the 
others cover territories in which 
we had no previous representa- 
tion. In addition to obtaining 
greater activity at the points 
where replacements were made, 
we made a substantial net gain 
in the total number of outlets. 


“Practically all of these new 
dealers are operating in a very 
satisfactory manner. As a matter 
of fact, our business for May 
showed a nice improvement 
over April and our new connec- 
tions accounted for more than 
20 per cent of all domestic or- 
ders received from dealers for 
the month.” 


Gabriel Fits ‘Shocks’ 
To Late Mode Fords 


CLEVELAND.—T he _ Gabriel 
Co. announces an adaptation of 
its direct, double acting shock 
absorber for 1935-36-37 and 38 
Ford V-8’s. These new airplane 
type shock absorbers are sold 
through garages, service stations 
and Ford car dealers. 


AN’s Washington bureau supplies 
readers with all important happen- 
ings in the nation’s capital, affecting 
the automotive and allied industries. 


Would you want a Direct Fac- 
tory Dual Dealership of two 
leading low priced cars, a set- 
up that you could come right 
in and have an established 
business for less than $10,000.00. 


One of the finest names of 
any Agency in U.S.A. A Large 
State pay roll and a U. S. 


Government pay roll twice a 
month of several million dol- 


lars; no depression worry. 
50,000 population to draw from 
and why do we want to sell 
partnership? Dissension. 
Write Box No. 170, Automotive 
News, Detroit. 
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Added 

Lee Anderson Advertising Co. 
(Chrysler), announces addition 
to its staff of Haldeman Finnie, 
for past four 
years manager 
of the refrig- 
eration division 
of the National 
Electrical 
Manufacturers 
Assn. 

Finnie, who’s 
had more than 
20 years’ ex- 
perience in 
merchandising 
and organiza- 
tion manage- 
ment, previously had been vice- 
president and general manager 
of the Timken Oil Burner Co. 
and assistant secretary of the 
Timken-Detroit, Co. 

In addition to his general ex- 
perience in business manage- 
ment and sales direction, Finnie 
has specialized in retail and 
specialty goods merchandising, 
manufacturer-dealer relations 
and market research. He took 
up his new duties this week. 


Elected 


Major Edmond C. Fleming 
joins Grace & Bement, Inc., 
as vice-president and member 
of the agency. 

Writer, lawyer, and admin- 
istrator, Maj. Fleming will 
serve Grace & Bement clients 
as a consultant on industrial 
and public relations and or- 
ganization procedure. 


Sold 


Buffalo Times, Scripps- 
Howard-owned since 1929, has 
been taken over by George H. 


Finnie 


Sales Picture 
Shapes Bright 
In Washington 


SEATTLE.—While summer va- 
cations are the rule and busi- 
ness apparently is doing it, too, 
indications continue that the 
closing months of 1938 will show 
firmness. 

July new and used car sales 
in this section have more than 
held the usual status compared 
to June, and fair sales are noted. 

The state inspection program 
is making rapid headway, soon 
to embrace the entire state. This 
is pepping up service and re- 
pair sales. 

Extensive federal and _ state 
projects are bolstering payrolls. 
The fishing industry is at its 
height, while the wheat harvest 
has been a good one in this 
state. 





Guy Barnett Appointed 
Body Engineer at Dodge 
DETROIT. — Appointment of 
Guy D. Barnett as Dodge body 
engineer is announced by Wm. 
J. O’Neil, gen- 
eral manager of 
the Dodge di- 
vision of Chrys- 
ler Corp. 
Having served 
with Fisher, 
Wilson, Wid- 
man and Mur- 
ray Body inter- 
ests, Barnett 





® joined the 
Chrysler engi- 

Guy D. Barnett neering depart- 
ment in 1929, 


and in 1932 was placed at the 
head of the body-design depart- 
ment of the Chrysler Corp. 


AN’s Washington bureau supplies | 
readers with all important happen- | 
ings in the nation’s capital, affecting | 
the automotive and allied industries. 


th Dimension 


The News of Automotive Advertising 
By Pete Wembhoff 


Lyon, editor, and Earl J. Gains, 
business manager. 

In opening announcement, 
Lyon and Gains said: “If you 
are a stuffed shirt, you probably 
won’t find the Times an amus- 
ing or sympathetic newspaper. 
We may not always please, but 
we will never bore you. And if 
we ever get too highfalutin’ you 
will know what to do about it.” 

Another Scripps-Howard sheet, 
the News-Bee in Toledo, O., 
Tuesday announced that it would 
cease publication effective that 
day (2). 


Improved 


E. LeRoy Pelletier sr., victim 
last week, of a severe heart at- 





tack, is reported showing some 
improvement. 

The attack came just prior to 
the Ford birthday celebration 
last Saturday. Pelletier, as Ford’s 
first advertising manager and 
personal friend, had been invited 
to occupy a place at the speak- 
ers’ table at the dinner Saturday 


evening and had planned to at- 
tend. 


Resumes 


After two years’ absence, 
Johnson’s Wax (Needham, Luuis 
& Brorby) will resurne mag 
advertising this fall, concurrent 
with augmented radio program. 

Plans to use American Home, 
Better Homes & Gardens, Good 
Housekeeping, Ladies Home 
Journal, McCall’s, Pictorial Re- 
view and Woman’s Home Com- 
panion. 

Fibber McGee & Molly ether 
show will be aired over 10 ad- 
ditional NBC Red stations this 
fall, bringing total to 70. 


Michigan Added to States 


Voting on Anti-Diversion 





LANSING.—A _ constitutional 
amendment, requiring the use 
of all state gasoline tax and 
motor vehicle registration rev- 
enues for highways exclusively, 
will be voted upon at the elec- 
tion in Michigan in November. 
The measure to place the amend- 
ment in the basic law of the 
state was initated by petition of 
tha voters. 

More than 209,000 voters 
signed the petitions, about 20 
per cent more than the number 
of signatures required. The pe- 
titions have been filed with Sec- 
retary of State Case, who is 
now required to submit the 
question to the voters at the fall 
election. The amendment has 


the support of the state highway 
department and 21 associations, 
and it is expected that the peo- 
ple will vote favorably on it. 


With the people of Michigan 
voting on this amendment, there 
will be at least four states this 
November where the people will 
have the opportunity of voting 
on amendments dedicating all 
motor vehicle tax revenues to 
highways. The other’ three 
states include New Hampshire, 
California and Alabama. 


While the legislatures of two 
other states, Indiana and Ne- 
vada, have voted favorably on 
similar amendments, it is neces- 
sary for the vote to be confirmed 
by the next legislature, so that 
it will be another year before 
the people of these two states 
have the opportunity to ratify 
their amendments. 


Chris Sinsabaugh’s sparkling 
“Sparks” column is read by the 
“wide-awake” in the industry. 





JUST LOOKING 


There’ll be a lot of people at the New York Auto Show. Thousands of them. And 


some will come to look and some will come to buy. 


Those potential buyers . 


.. they are ones The New Yorker is interested in. 


Those people who don’t wait for a buying trend but who, themselves, set 


that trend. Who buy first, on the strength of their own likes and dislikes. 


They are the people 7he New Yorker takes to the automobile show. 


It has become a tradition in the automotive industry to announce 


new models in The New Yorker coincident with the New York 


Show. The industry knows that acceptance of a new model by the 


right people amounts to a significant endorsement. It knows that 


this endorsement isa powerful selling force... far reaching, im- 


possible to measure. That’s why for more than ten years The 


New Yorker has never ranked lower than fourth among 


national magazines in pages of passenger car advertising. 


THE 


NEW YORKER 


No. 25 WEST 


43nd STREET 


NEW YORK, N. Y. 


This year’s Motor Shoz 


w Issue, dated Novem- 


ber 12th, will be out the day the show opens. 



















—more $$$ 
for Dealers! 





Service Contacts Hold 100% of New Car Buyers 


Personal Calls Relied on 
to Set ’°38 Volume Records 





By Bethune Jones 
Staff Correspondent, AN 

MORRISTOWN, N. J.—A 
follow-up system, featuring 
telephone and personal calls in- 
stead of relying upon postcards 
and letters, is paying service 
business dividends to John C. 
Wilkie, Inc. (De Soto-Plym- 
outh). 

John C. Wilkie, owner of the 
dealership, long ago recognized 
the importance of service opera- 
tions both as a revenue source 
and a major means of keeping 
in constant contact with po- 
tent'al new car buyers. He has 
two offices, one for handling 
showroom business and_ the 
other located right in his serv- 
ice department, where he can 
keep in close touch with service 
operations. 

Increases His Income 

Since early this year, when it 
became apparent new car sales 
volume was being forced down 
by the dampening effects of the 
so-called recession, he has been 
spending more time than usual 
in his service department office 
and has applied effectively a 
systematic method of increasing 
income from this source. 

There is nothing haphazard 
about attention accorded serv- 
ice business by the Wilkie firm. 
A carefully-maintained card in- 
dex file is the basis of the 
follow-up system. Similar card 
indexes, of course, are kept by 
most dealers and in this respect 
the Wilkie company differs 
little from others. But Wilkie 
has found the value of a card 
index depends entirely upon the 
method of its use and his 
methods are producing results. 

A card goes into the Wilkie 
index for every car purchaser, 
and is first used 30 days after 
the sale. The salesman who sold 
the car is sent on a personal 
call to advise the purchaser to 
return the car for its first 
servicing. ; 

If, for some reason this is im- 
practical, a phone call is made. 
The personal interest shown at 
this point is important, Wilkie 
believes, and serves a two-fold 
purpose: It eliminates possible 
complaints from faulty mechan- 
ism which might follow failure 
of the purchaser to remember 
to bring the car in for its first 
going-over; also, interest shown 
by the dealer at this point re- 
sults in many permanent serv- 
ice customers who otherwise 
might be lost. 

Impressed With Interest 

Even though he himself would 
have brought the car in on or 
near the proper date for its 
initial servicing, the purchaser 
is impressed with the interest 
in his welfare as evidenced by 
the personal advance notice. 

Follow-up service phone calls 
are made at regular intervals 
thereafter, when necessary, to 
advise servicing at every 1,000 
miles. Although convinced of 
the advantage of either personal 
or phone calls over the mail 
system, the Wilkie firm does 
mail postcards suggesting season- 
al service operations, such as oil 


changes, radiator attention, etc. 
But every card which fails to 
produce results is followed up 


by a phone call. 
The Wilkie service department 


adheres to the factory approved 
methods of servicing of De Soto 
and Plymouth cars. These in- 
clude the following 18 opera- 
tions: 


Clean battery terminals, test 


battery and add water; check 
all lights; check windshield 
wiper, clean out fuel pump 
gasolator bowl; lubricate all 
spring shackles, steering joints 
and connections; lubricate uni- 
versal joints— universal fiber 
grease; lubricate generator, dis- 
tributor and starter with mo- 
tor oil; tighten and adjust all 
foot brakes; check and adjust 
clutch for play and _ position; 
check and adjust generator 
charging rate; check transmis- 
sion, using transmission grease; 
check motor for oil—change if 
ordered; tighten and adjust fan 
and generator belt; test horn; 
check differential for grease, us- 
ing rear end grease; inflate tires, 
and check water in radiator. 


As a result of the increased 
attention accorded service busi- 
ness and the _ personal all 
follow-up system, the Wilkie 
service volume has increased 10 
per cent thus far this year as 
compared with the correspond- 
ing period of last year. A 5 per 
cent increase in lubrication and 
greasing alone was_ recorded. 
This increase is particularly sig- 
nificant in view of the fact that 
this company was by no means 
neglecting its service business 
during the busier sales period 
last year. 


The follow-up system is now 
working so smoothly that 100 
per cent of the new car pur- 
chasers are being held as regular 
service customers, Wilkie de- 
clares. A similar attempt is 
made to get the service business 
of used car buyers, but because 
most of the Wilkie used car 
sales are to out-of-town pur- 
chasers, it is only possible to 
hold between 10 and 15 per cent 
of them as service customers. 

Incidentally, Wilkie believes 
sales are headed for an upturn. 
This prediction, he explained, 
was based upon a rising sales 
trend noticeable in recent weeks. 


To feel the pulse of the industry, 
consistent reading of Automotive 
News is a necessity. 





Strong Potential Market 
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Let’s Run a Contest 





Editor’s Note: With this 
issue Automotive News begins 
a series of special articles on 
sales contests. It is the pur- 
pose of these articles to show 
how sales contests are being 
used to increase sales and ac- 
complish many other objec- 
tives in the automotive busi- 
ness today. 





Contests are as old as civili- 
zation. They are used in every 
line of merchandising — not to 
replace adequate compensation 
plans, but to award and en- 
courage outstanding salesman- 
ship. They reward leadership, 
hard work, knowledge, ex- 
perience and build loyalty. 

Selling is one of the least me- 
chanical of professions. Execu- 


Firms Cooperate 
To Push Service 


WATERTOWN, Wis. — Local 
automobile dealers have been 
engaging in co-operative news- 
paper advertising to promote 
their service facilities. 

Firms include the Strauss 
Garage (Graham, Packard); Jas. 
D. Casey Co. (Chevrolet); Shae- 
fer Motor Sales (Dodge-Plym- 
outh); A. Kramp Co. (Nash); 
Dodge Street Garage (Oldsmo- 
bile); H. & D. Motor Co. (Ford- 
Lincoln), and King-Hintz, Inc., 
(Buick, Pontiac). 

“If we owned this paper we 
would put this ad on the front 
page because of its importance 
to you,” one recent three-column 
by eight-inch advertisement was 
captioned. Copy continued: 

“Do you know that the Water- 
town auto dealers are best 
qualified to repair and service 
your car; that they maintain a 
competent staff of reliable me- 
chanics; that the equipment used 
is of the latest to assure you 
precision workmanship; that all 
work is guaranteed?” 





For Brake Service is Cited 





ST. LOUIS.—Pointing out the 
strong potential market for 
brake service, which _ exists 
among the owners on some 30,- 
30,000,000 passenger cars and 
trucks in the United States to- 
day, Stile-Barrett Corp. here 
has recently issued a booklet of 
brake service work of interest 
to the service-minded dealer. 
The book points out that, while 
34 per cent of all cars inspected 
by state inspection bureaus are 
rejected for faulty brakes, ac- 
tually 60 per cent of all cars 
need brake adjustment. 

The booklet further points out 
that while there are _ 97,000 
brake service establishments in 
the United States, only 21 per 
cent of these are putting forth 
any promotional effort to in- 
crease business, and those sta- 
tions putting forth effort are 
the only ones equipped to ac- 
tually handle brake work. As 
}a result of this, 21 per cent of 


|all establishments do 65 per 
lcent of the entire 31,343,000 
|brake jobs annually. The re- 
maining 79 per cent of all sta- 
| tions divide the left-over 35 per 


‘cent of the business. 





Another point brought out in 
the study is the fact that, while 
the average motorist spends 
$12.75 annually for brake serv- 
ice, this total could be ma- 
terially increased with proper 
promotional effort. As an in- 
stance, the booklet cites that 
pulling a wheel on 100 cars to 
show the owner the condition of 
his brakes will result on the 
average in the sale of 15 re- 
line jobs and 33 adjustments. It 
also points out that for every 
three adjustments the average 
repairman will sell one re-line 
job. 

Proper equipment and prop- 
erly trained personnel, says the 
study, are the keystones of 
satisfactory service to the cus- 
tomer which in turn insures re- 
peat orders. In spite of the 
campaigns which are now be- 
ing carried on to educate own- 
ers in the proper care and ad- 
justment of brakes, the booklet 
declares, only aggressive selling 
will bring customers in and 
satisfactory service bring them 
back. Brake service, it points 





out, is a good feeder service for | 
other departments. | 





tives today realize, more than 
ever before, that mere employ- 
ment for pay and remuneration 
through commissions is not suf- 
ficient. Periodical injection of 
sales stimulants is necessary. 
Experience in the industry has 
proved that sales contests de- 
serve first place among. sales 
stimulating programs. 

There are five general classes 
of sales contests: 
. Merchandise prize contests. 
. Cash prize contests. 
. All-expense trip awards. 
. “Honor” awards. 


5. Novelty contests, where the 
unusualness of the campaign it- 
self provides the sales stimulant. 


Frequently two or more of 
the above types of contests are 
used in combination with ex- 
cellent results. 


The success of any contest is 
determined by the profit at- 
tained or the accomplishment of 
a certain sales objective. A con- 
test that fails in its objective is 
expensive at any cost, but one 
that comes near its goal or ex- 
ceeds it, is definitely profitable. 

There are certain elementary 
rules for every contest. The 
most important is that the 
awards sufficiently compensate 
the winners for their accomp- 
lishment. This compensation 
may be in the form of honor, 
recognition or a concrete award. 
The type of award offered must 
be the one having the great- 
est appeal to the majority of 
the participants or to those 
sharing in the award who can 
influence the participant to do 
a better selling job. 

A contest does not run itself. 
Organizational activity, promo- 
tional material and sales meet- 
ings play an important part in 
keeping sales enthusiasm at a 
high pitch during the cam- 
paign. Let the salesmen know 
that the management is behind 
the contest and co-operating. 
Predicate any campaign on the 
pride of being a winner — the 
personal satisfaction of selling 
leadership not only creates in- 
terest but inspires men _ to 
greater things. 

The following purposes are 
being served through merchan- 
dise prize contests: 

1. To secure a greater per- 
centage of the new car market. 

2. To reduce used car inven- 
tories and convert this inventory 
into operating capital. 

3. To push parts sales and in- 
crease service activity. 

4. To collect accounts receiv- 
able. 

5. To encourage customers and 
other consumers to report pros- 
pects. 

6. To secure active sales as- 
sistance from members of the 
salesman’s family. 

7. To create good will, en- 
courage better selling and re- 
duce turnover in the retail sales 
force. 

8. To back up national 
local advertising programs. 

9. To meet competitive sales 
activity. 

10. To encourage friendly 
rivalry within the sales organi- 


eR wN 


and 


zation and to challenge the 
“leadership” qualities in every 
salesman. 


Next week’s issue will give a 
general description of the mer- 


chandise prize contest. 
















Time-Payment 
Plan Bolsters 
Cheyenne Sales 


CHEYENNE, Wyo.—vVolume of 
accessories’ sales has been in- 
creased by nearly one-half at 
the W. E. Dinneen, Inc. (De Soto 
and Plymouth) since the in- 
auguration of a budget depart- 
ment to facilitate accessory sales 
last fall. 


Archie Shafer has been placed 
in charge of the new depart- 
ment, which is consistently ad- 
vertised and allows persons of 
good credit rating to buy tires, 
tubes, batteries, radios, heaters, 
defrosters, etc., with no money 
down and on aéeweekly or 
monthly payment plan, depend- 
ing on the value of the purchase 
and convenience to the customer. 


The budget department ap- 
peals to Cheyenne motorists be- 
cause of the easy terms and the 
fact ‘that rdsponsible persons 
can make their purchase with 
no loss of time, except that nec- 
essary to select the accessory 
desired, according to W. J. Din- 
neen, manager. As an example 
of the terms, a Delco car radio 
and antenna, installed, may be 
purchased with no down pay- 
ment and $2.50 per week. A 
set of four tires can be purchased 
for $3.20 a week, while Good- 
year batteries are offered as low 
as 69 cents per week. 


Window cards and newspaper 
advertising are employed to ac- 
quaint the public with these 
facts. 


Consistent advertising of ac- 
cessories is a major point in 
the company’s campaign to sell 
more accessories, Dinneen 
pointed out. For example, at a 
time when motorists are having 
trouble with frost or sleet on 
their windshields, a newspaper 
ad is prepared immediately tell- 
ing them at what terms they 
can purchase an electric frost 
shield, or an ordinary defrost- 
ing device. 

The Dinneen company takes 
painstaking care in preparing its 
advertisements, copy being pre- 
pared not only to attract the eye 
but to appeal to the common- 
sense of the potential customer. 

A battery ad, for example, 
states that “Sometimes a re- 
charge will restore your battery 
strength, but be sure to let us 
check it fully before you have 
a recharge. When you continue 
to use a worn-out battery, this 
may happen to you: Recharge, $1; 
rental, 50 cents; tow charge, $1 
pe $15. Don’t take chances... 
etc.” 








Mass. Dealers Seeking 
Sunday Ban Enforcement 


BOSTON.—There is a move- 
ment under way now in Massa- 
chusetts to have the Sunday 
closing law enforced in the state. 
Within the last few months in 
a number of cities automobile 
dealers have started keeping 
open on Sunday. .It was not a 
concerted move but when some 
city officials closed their eyes to 
it, dealers in other places felt 
they would do so. 

In some cities the officials 
quickly put a stop to it. Now 
dealers in cities, where the clos- 
ing law is enforced, feel that the 
law should be obeyed every- 
where. They plan to ask the 
state enforcement officers to step 
in and end the Sunday business. 

William Ogg Fitzgerald’s famous 


cartoons appear exclusively in Auto- 
motive News. 
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Constant-Contact System Builds Customer Faith 


Proper Service, Equipment 


Help Increase N. J. Sales 





Special to Automotive News 

NEWARK, N. J.—From a 
typical “two by four” establish- 
ment, then located on the usual 
“back alley” thoroughfare in 
Newark, back in July 1924, to 
what today has come to be 
recognized as one of the out- 
standing automotive service or- 
ganizations in New Jersey, is 
the achievement of Hibbard’s 
Service, now located at 215 Coit 
street, Irvington, immediately 
adjacent to Newark. 

Arthur H. Hibbard, president 
of the organization, is a veteran 
of the maintenance end of the 
industry, his first connection be- 
ing that of a master mechanic 
with Studebaker in 1914, result- 
ing in an experience which 
now exceeds over a quarter of 
a century. He remained affiliated 
with Studebaker until 1924, 
when he entered the automotive 
service field for himself as a 
Studebaker service specialist. 

Hibbard attributes much of 
the company’s success to render- 
ing service as it should be 
rendered. He is a firm believer 
in the adage “a satisfied cus- 
tomer is the best advertise- 
ment”, although this is sup- 
ported by a steady and constant 
advertising campaign. Every 
month approximately 3,000 
pieces of direct mail material, 
letters, post cards, etc., leave 
his office, thus enabling him to 
build up a mailing list of cus- 
tomers, all of whom have come 
to have implicit faith in Hib- 
bard and his organization. 

At Hibbard’s, every piece of 
modern servicing equipment has 
been installed, with over 6,000 
square feet of his present estab- 
lishment being occupied with 
such up-to-date equipment as an 
Allen motor analyzer; a biel 
izer; ignition testing apparatus, 
etc. saeeling to Hibbard, the 
equipment alone has contributed 
greatly to whatever success the 
organization has achieved over 
a period of 14 years. 

It has been responsible for as 
many as 30 complete motor 
tuneup jobs in a single day. In 
addition, there is a modern 
brake testing machine, operated 
exclusively by brake experts: 


modern wheel aligning equip-| 


ment plus headlight testing ma- 
chines. 

In addition, a 
spacious service parts 
ment is also maintained. 

The organization, aside from 
Hibbard, consists of a staff of 


large and 
depart- 


Quaint Quirks 
That Build 
Business 


El Cortez Pontiac Co. Sa! 
Diego, Calif., gives free wash ' 
every car that comes in to the 
dealership. Needless to sa) 
free “shower bath" bring 
great deal of business and ‘ 
ates much favorable 
mouth advertising for El © 
company. 

Another novel goodwill 
er recently inaugurated 
Cortez Pontiac is 












the free 
of the dealership’s service 
partment for meetings of 
Side groups. 

The service department, 
tile floor, is kept spotlessly cl 
and various organizations tak 
advantage of the Pontiac dealer’ 
Offer of the commodious room 
for meetings. No charge is made 
for the use of the building. Not 
Only is it a saving for the vari- 
ous organizations which use the 
quarters, but it is also conven- 
lent because of the central lo- 
Cation of El Cortez company. 


out 


eight fully experienced automo- 
tive engineers or craftsmen who 
have been with the organization 
almost since its beginning and 
who attend a_personally-con- 
ducted service clinic three nights 
a week with Hibbard himself in 
the role of instructor. E. A. Ho- 
ben, general service manager, 
is also a veteran of the service 
end of the industry, with over 
20 years’ experience as a back- 
ground. 

A lubrication department, 
capable of turning out over 25 
complete lubrication jobs each 
day, is also a paying part of the 
shop’s equipment. 

Hibbard himself 
greets all 
member of 


personally 
customers. Every 
the organization, 





aside from the clerical staff, is 
furnished with a clean blue-and- 
white service uniform every 
morning. A waiting room, well 
furnished and stocked with a 
liberal supply of reading ma- 
terial, is set aside for the con- 
venience of the customers; 


A motorcycle residential call- 
for-and-deliver service is also 
maintained. 

All promotional material is 
prepared by a member of the 
organization, who devotes all his 
time to such matters. A regular 
mailing schedule is maintained, 
and is so timed that the ma- 
terial reaches the home or office 
of the customer on a certain 
specified day each month. News- 
paper copy, varying in size 
from one inch to quarter pages, 


is used steadily and consistently. 


Chris Sinsabaugh’s sparkling 
“Sparks” column is read by the 
“wide-awake” in the industry. 





Private Carriers Must 


Be Free, Chamber Avers 





WASHINGTON.—Private mo-} service to prevent loss of traffic 


tor operators must be left free 
from regulation, according to the 
highway transport commission 
of the International Chamber of 
Commerce, as contained in a re- 
port issued following a series of 
conferences held recently in 
Paris. 

The commission states that it 
is in the interest of business it- 
self for private carriers to be 
permitted to carry their own 
goods in their own vehicles. This 
policy is deemed to be in accord 
with the public interest because 
it stimulates public carriers to 
maintain a high standard of 


to private operators. 


The commission says that pub- 
lic motor carriers should not be 
“purely and simply subjected to 
the present operating conditions 
of other means of transport” and 
adds that their “rate structure 
should be based on their own 
operating conditions and on the 
nature of the traffic”. 

In connection with special tax- 
ation, the commission believes 
that public transport on the 
highways should pay only its 
proper share in the cost of con- 
struction, maintenance, renewal, 
improvement and administration 
of roads. 


fo motorists meeting 


TRIPPE SAFETY LIGHTS 
on the road 


This 
Adver tise- 
ment 
appears in 


early issues of 
TIME and 
POPULAR 

MECHANICS 





You CAN TELL them coming at you by the 
tremendous flat beam of light giving daylight 
to the road for a thousand feet ahead— BUT 
WITHOUT A BIT OF GLARE IN YOUR EYES. 
The entire light beam is below your eye level. 
When a Trippe equipped car approaches you 
from the rear, you will think first that your 
headlights have stepped up three or four times 
in strength. The fact is the Trippe beam is 
shooting under your car and lighting the road 
ahead of you. What will amaze you is that you 
get no reflection in your rear-view mirror. You 
will long to ride forever in that beautiful flood 
of white light that banishes blind spots and 
gives you a feeling of driving comfort and se- 
nity you have never known before. 
In rain or fog, these cars will pass you comfort- 
y and with safety, because objects that you can- 
t eee at all are picked up clearly by the Trippe 


cams. Roads that are black to you are 
white to the driver behind the Trippe Lights. 





eee the Trippe Light by the round metal medal- 

he center of the lens. The lamp is 8';" in 
snted approximately 26" from the ground, 
the 7 ifety Liaht throws a powerful beam which 


samally stays at the same level. 


dian ul 





The Trippe flat beam lights the road 1,000 feet ahead for 
the driver—and yet produces no glare in the eyes of the 
approaching driver or pedestrian. 








Subconsciously, everybody has realized that a 
new kind of light had to be the only practical 
answer to cutting the night-time death and 
injury toll. There is no: better demonstration 
of the public’s sincerity “to do something about 
it” than the fact that the first 150,000 motorists 
and bus and truck owners to learn about the 
Trippe Light here and abroad bought Trippe 
Lights for their own cars. 

The principle of the Trippe Safety Light is 
dual light beams from a double reflector sys- 
tem passed through optically correct ground 
and polished white glass lens. The flat power 
beam cuts off sharply 26 inches above the 
ground, 





> a a f A ; 
The Trippe beam goes under the fog, and lights objects 


ahead. With no glare bouncing back at you, you see the 
lighted objects through the fog. 


Night accidents are generally caused by “‘over-driving your 
headlights.”” Trippe Safety Lights give you visibility 
bevond the headlights. They lessen glare and minimize 
the “blind spots” after bright headlights have passed. 


es 


With night-time accidents up 37 % while daytime accidents 
have dropped 12%, motorists everywhere instantly recog- 
nize the Trippe Light as the most vital safety development 
of our time, 











Perhaps the clearest way to convey a picture 
of the Trippe Light is by the following list: 


It lights the road substantially beyond your 
headlights. 

It lights the entire road—from ditch to ditch. 

It reduces glare to less than dimmers. 

It makes black roads whiter. 

It lets you SEE through fog, rain, mist and snow. 

It lessens eye-strain and fatigue. 

It minimizes blind spots in passing. 

It throws a “flat” beam that hugs the ground. 

It eliminates glare in the rear-view mirror for 
the driver ahead. 

* * * 

It is legal everywhere. 

It uses no more current than an ordinary 
headlight. 

It is chromium plated over solid brass—no 
rust or tarnish. 

It is easily installed — brackets, cable and 
switches with each light. 

It is theft proof. 


The value of the Trippe Light is naturally 
measured in the saving of life and limb. But 
the comfort and lack of mental and physical 
strain which you feel every minute you are 
driving at night will make the Trippe Light a 
necessity to you once you have seen it in action. 





“35 


a pair installed 
(Single lights $17.50) 
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Factories in United States, Canada and 
England. Representatives in 25 countries. 


No matter how much you read about the Trippe 
Light, you can never quite picture the actual sen- 
sation of driving behind this new kind of light. 

Today, we are glad to say, most car dealers 
and important service stations are in a position 
to give you a demonstration of the Trippe 
Light. Any car, bus or truck of American or 
foreign make can be equipped. When you 
trade in your car, your Trippe Lights can be 
quickly transferred to the new car. 

As the Trippe factories have not been able 
to keep very far ahead of orders, we urge you 
to place your order with your dealer promptly 
to secure immediate delivery. 


TRIPPE SALES COMPANY, Chicago, U.S. A. 








U. | S, Hoping to End Interstate Truck Barriers 


Three Types of Legislation 


Come Under Investigation 





Special to Automotive News 
WASHINGTON. — Elimination 
of “barriers” to the free inter- 
state movement of trucks trans- 
porting farm products is a cur- 
rent objective of the U. S. de- 
partment of agriculture, it was 
learned here this week. Such 
trade barriers are said to exist 
in three types of legislation; 
namely, licensing requirements 
and taxes on out-of-state trucks; 
regulations dealing with weights, 


U. S. vs. State 
Control Test 
Looms in Pa. 


HARRISBURG, Pa.—A test 
between federal and state con- 
trol of highway traffic looms in 
Pennsylvania, where the Inter- 
state Commerce Commission has 
been asked by the truckers to 
approve the car-over-cab type 
of automobile carrier. Should 
the commission undertake safety 
regulation over its highways in 
this respect, the state has indi- 
cated it may challenge federal 
authority. 

At a hearing granted by the 
ICC to the truckers, who de- 
liver a large part of the auto- 
mobiles sold in Pennsylvania, 
the state’s attorney declined to 
take part in the proceedings, or 
to cross-examine witnesses 
called by the haulers to prove 
the safety of their equipment. 

He took exception to the 
“strategy” of seeking the com- 
mission’s approval of the equip- 
ment. 








sizes and equipment of out-of- 
state trucks, and port-of-entry 
laws. 

The bureau of agricultural 
economics is studying the effect 
of these laws, and that agency 
said it was hoped the survey 
“would point the way to a bet- 
ter program of legislation which 
will promote free internal trade 
in the interest of producers, 
dealers and consumers.” 


It is noted that among the]: 


states which have laws tending 
“to obstruct trade”, are Arizona, 
Kansas, Oklahoma, Wyoming, 
Florida, Colorado, Minnesota, 
Virginia, South Carolina, Maine, 
Kentucky, Tennessee, California, 
Nebraska, New Mexico, Idaho 
and Utah 


The bureau declared that 
state legislatures have been ac- 
tive in passing regulations deal- 
ing with the weight, size and 
insurance of motor vehicles and 
pointed out that “the variety 
and non-uniformity of these 
laws have constituted an ap- 
preciable hindrance to interstate 
traffic. Moreover, the limits set 
may be so low as to prevent 
long-distance hauling.” 


Attention was called to the 
Kansas_ port-of-entry system, 
which has been adopted by a 
number of states. Under this 
law, incoming trucks are halted 
at the border for inspection and 
collection of taxes. All trucks 
must obtain proper clearance 
before they may proceed. 

According to the bureau’s re- 
port, “truck shipments have 
been especially affected by the 
Kansas and Oklahoma _ border 
station inspection.” 


Truck, Using New Propane 
Fuel Mixture, Ends Test Run 





By Jack Weed 
Section Editor, AN 

DETROIT.—A Ford truck, em- 
ploying a new fuel (Algas) and 
method of using it, recently 
completed a test run from Los 
Angeles to Detroit under the 
supervision of D. E. Anderson, 
chief engineer for Bohn Alum- 
inum Co., and H. W. Smith, pres- 
ident of the American Liquid 
Gas Corp. of Los Angeles, orig- 
inators of the fuel and mixer 
which prepares it for engine use. 

The fuel, which is a mixture 
of approximately 65 per cent 
propane and 35 per cent butane, 
is said to enable the standard 
poppet valve engine to more 
nearly approach steam engine 
performance than any fuel so 
far developed. This fuel is com- 
posed of the twe elements of 
gasoline which in present re- 
fining methods are mostly 
wasted because of the limited 
provision so far found for their 
economic use. 

The truck, carrying two tons 
pay load, came the 2,815 miles to 
Detroit through the desert, Re- 
ton Pass and Oak Creek Canyon 
near Flagstaff, Ariz., with a side 
run to the top of Pikes Peak, 
on three quarts of oil and no 
water. At times it was as high 
as 14,109 feet above sea level 
and in temperatures of 37 de- 
grees, to 21 feet below sea level 


and in temperatures of 115 de- 
grees, all with no change to 
mixer setting. From Pikes Peak 
to Detroit, the drivers claimed 


that the job took all hills en- 
countered without having to go 
into second gear. 

The fuel is carried in tanks in 
liquid form under pressure and 


is converted into dry gas in the 
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NEWCOMER in the trailer field is this Wolverine, one of three Brink- 
man-built models introduced by Wolverine Trailer Co., Mt. Clemens, Mich. 
The three models combine features of the British-built caravans and the 


conventional American trailer. 


The standard model is 17% feet overall; 


the deluxe is 20 feet overall and the master deluxe is 23 feet overall. 





Ford Exhibit to Dramatize 
Materials at San Francisco 





SAN FRANCISCO. — Tribute 
to the contributions of western 
states to the growth of the 
automobile industry will be paid 
by a Ford exhibit building now 
under construction on Treasure 
Island in San Francisco bay, 
site of the 1939 Golden Gate In- 
ternational Exposition. 


Situated at the north end of 
the Court of the Seven Seas, the 
Ford exhibit will embrace 42,- 
000 square feet of floor space 
devoted to a dramatic presenta- 
tion of the scope of the Fore 
industry. The architectural treat- 
ment will be in harmony with 
the other exposition buildings. 

Theme of the exhibit will be 
a “Fountain of Western Prod- 
ucts” which will dominate the 
horseshoe-shaped entrance hall 
opening off the court. The foun- 
tain will display the raw ma- 
terials contributed by the west- 
ern states. 

Around the walls of the hall 
will be dioramas showing the 
source of the raw materials, the 
principal manufacturing opera- 


mixer, which adds the proper] tions to which they are sub- 


amount of air. At the conclusion 


jected and a representation of 


of the run, one and one-half|the parts of a complete car 


quarts of water was added to 
fill the radiator to the point 
where it was when the truck 
left Los Angeles. 

This fuel has refrigerating 
properties and, when adopted for 
truck use, is said to provide 
economic and positive refrigera- 
tion for refrigerated truck 
bodies. Also is claimed to pro- 
vide possibilities for air-condi- 
tioning for buses by first running 
the liquid into the cooling mech- 
anism, where the liquid becomes 
gas, and then into the mixer 
where it is mixed with the prop- 
er amount of air to become 
fuel. Thus the new fuel acts as 
both refrigerant and fuel with 
no loss. 


The writer drove this truck 
in Detroit Thursday and was 
greatly surprised at the even 
and constant flow of power from 
an idled speed in high gear, 
which was less than the speed- 
ometer would record up to high 
top speeds. And the truck went 
up to high speeds from an idled 
high gear operation without 
touching the gear shift lever and 
by merely tromping on the ac- 
celerator pedal with no pumping. 
The truck was carrying approxi- 
mately one and one-half tons 
when this test drive was made. 


The mixer and the action of 
the new fuel are being shown 
to the truck builders in this 
area this coming week. Plans are 
being formulated, it is under- 
stood, not only for distributing 
the fuel nationally but for manu- 
facturing the mixing device in 
the Detroit area. 


formed of each. 


The main exhibit hall will 
open off the entrance horseshoe. 
This will house a wide variety 
of displays of manufacturing 
processes, inspection and testing 
exhibits, including Ford-built 
Johansson gages; a_ revolving 
chassis, an operating model of 
the by-products section of the 
Ford Rouge plant at Dearborn, 
Mich.; a demonstration of mo- 
tor assembly, a model service 
station and displays of exchange 
parts and accessories. 


A portion of this exhibit will 
be a display sponsored by the 
Champion Spark Plug Co., show- 
ing the manufacturing processes 
by which the raw _ material 


15,000 Attend Dedication 
of Verity Parkway: Road 


MIDDLETOWN, O.—More than 
15,000 persons witnessed the pa- 
rade and program, which form- 
ally dedicated the new lighting 
system of Verity Parkway, a 
super-highway named in honor of 
George M. Verity, founder and 
chairman of the American Roll- 
ing Mill Co. Verity pressed the 
switch to turn on the brilliant 
lights, climaxing the evening’s 
activities. 

The Parkway threads 
heart of Middletown for three 
and one-half miles and is lo- 
cated on the abandoned site of 


the 


the Miami and Lake Erie Canal. | 


AN’s Washington bureau supplies 
readers with all important happen- 


ings in the nation’s capital, affecting | pealing the 


the automotive and allied industries. | supreme 


sillimanite, principal California 
contribution to the motor car, is 
processed in the manufacture of 
spark plug porcelains. 

Designed to trace some of the 
processes in rubber products 
manufacture, including some of 
the major steps in the produc- 
tion of automobile tires, the 
Firestone Tire and Rubber Co.’s 
exhibit will be highly edu- 
cational. In addition, small all- 
rubber miniature Ford V-8 cars 
will be actually produced. 

Just off the exhibit hall in a 
darkened room there will be 
demonstrations of the strobo- 
scope, which enables engineers 
to study a speeding engine by 
arresting or “stopping” its mo- 
tion; the weatherometer and the 
fadeometer, which are used for 
testing the weather and sunfast 
qualities of upholstery ma- 
terials and finishes and _ the 
electric eye, now widely em- 
ployed in industry. The dark 
room will also include a popular 
representation of the fourth di- 
mension and an exhibit demon- 
strating the fallacy of theories 
of perpetual motion. 

Also off the exhibit hall will 
be offices of the Ford building 
and a dealers’ lounge for the 
entertainment of Ford, Lincoln 
and Lincoln- Zephyr dealers, 
their families and friends who 
attend the fair. 


Neb. Truck Law 
Is Ruled Valid 


LINCOLN, Neb.—‘Nebraska’s 
gasoline transport regulatory 
measure in no wise violates any 
of the provisions of either the 
state or the federal constitution,” 
according to a recent decision 
by District Judge John L. Polk. 
He recommended that the peti- 
tion and action of the plaintiffs, 
who were a dozen Nebraska 
transporters, be dismissed. 

Constitutionality of the law, 
passed by the 1937 legislature, 
was attacked by the transporters 
on the grounds that it was con- 
trary to the provisions of the 
interstate commerce commission; 
also that it was discriminatory. 
The transporters objected parti- 
cularly to the provision that for- 
bids operation of transports in 
Nebraska on Sunday. They also 
fought the provision for an in- 
creased public liability bond, and 
the obtaining of permits from 
the state department of agricul- 
ture. 

Attornies for the transporters 
say that a motion for a new trial 
will be filed, with a view of ap- 
case to the U. S. 
court. 








July Cat Sales 
Exceed June by 
15% in Wyoming 


CASPER, Wyo.—Despite a 
falling off of about 40 per cent 
in new car sales in Wyoming 
during the first half of the year, 
July sales were approximately 
15 per cent ahead of a year ago 
and fall prospects are _ better 
than last year, due to a bright- 
ening of the economic picture 
in general. 

Used car stocks in mid-sum- 
mer were in a better shape than 
a year ago, as the result of in- 
tensive used car sales cam- 

paigns over the state earlier in 
the year, and a tightening up of 
trade-in policies. 

A record-breaking influx of 
tourists is boosting service de- 
partment and_ gasoline _ sales 
above last year, with good in- 
dications of a new high for these 
items in Wyoming for the tour- 
ist season. 

“Mid-summer sales of both 
new and used cars have been 
better than a year ago,” said 
Gerald Murphy, Murphy Mo- 
tors (De Soto and Plymouth). 
“The outlook is good for fall 
sales, although the slump earlier 
in the year will preclude our 
topping the past year in sales.” 


Arthur A. Schulte, of Nolan 
Chevrolet Co., declared that 
while new car sales volume is 
off from 40 to 50 per cent from 
a year ago, the used car situa- 
tion is good compared with last 
year and the outlook for all 
sales during the remainder of 
the year is bright. 

Crop and livestock conditions 
in Wyoming are better than 
average and slightly better than 
a year ago, according to Arling 
Gardner, director of the state 
department of agriculture, and 
the general tone of business in 
the state is optimistic. 





Demand Grows 


For K. C. Show 


KANSAS CITY.—tThere is a 
strong possibility that the action 
of the Kansas City Motor Car 
Dealers Assn. not to hold an 
automobile show this year will 
be reconsidered. The board of 
directors of the Kansas City 
chamber of commerce has re- 
quested the dealer organization 
to rescind the action taken last 
March, and again display the 
new models in the exhibition 
hall of the Municipal Auditorium 





Nov. 26 to Dec. 3. 
C. M. Woodard, secretary of 
the dealers organization and 


also trade commissioner of the 
chamber of commerce, said that 
a strong demand for the show 
was coming from many points 
in the Kansas City trade terri- 
tory. 

After the action of the cham- 
ber board, Carl Shaw, president 
of the dealers association, said 
he would call a meeting of the 
dealers to discuss the situation. 
Many of the dealers are said to 
be urging the show, with the 
belief that a definite upturn in 
business is now under way. 


Cosford is Advanced 


MONTREAL.—A. J. Cosford has 
been elected vice-president of Mack 
Trucks of Canada, Ltd., in charge 
of Canadian operations. Formerly in 
the sales department of Reo and 
Studebaker, Cosford joined the Mack 
organization in 1936. 


AN’'s Almanac, published cnce a 
year, is considered THE reference 
; book wherever automotive informa- 
tion is desired. 
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Output Declines to 15,116 as More Plants Close 





Geographical Analysis 
Five Months, 1938-1937 
PASSENGER CARS 


Unit Pet. 
1938 1937 Loss Loss 
New England oe 55,231 115,377 60,146 52.0 
Middle Atlantic 175,643 345,732 170,089 49.1 
South Atlantic 75,152 145,683 70,531 48.4 
E. North Central 191,526 459,092 267,566 58.2 
E. South Central 35,186 67,208 32,022 47.6 
W. North Central 101,872 171,296 69,424 40.0 
W. South Central 75,620 109,745 34,125 31.0 
Mountain States 26,557 55,080 28,523 51.7 
Pacific States 71,677 148,336 76,659 52.0 
Total 817,640 1,636,120 818,480 50.0 
State by State 
Unit 
1938 1937 Loss 
NEW ENGLAND 55,231 115,377 60,146 
Maine 5,398 10,493 5,095 
New Hampshire 3,073 6,396 3,323 
Vermont 2,111 3,750 1,639 
Massachusetts 29,965 60,398 30,433 
Rhode Island 4,261 10,331 6,070 
Connecticut 10,423 24,009 13,586 
MIDDLE ATLANTIC 175,643 345,732 170,089 
New York 88,422 159,077 70,655 
New Jersey 30,891 56,627 25,736 
Pennsylvania 56,330 130,028 73,698 
SOUTH ATLANTIC 75,152 145,683 70,531 
Delaware 2,345 4,357 2,012 
Maryland 11,246 20,809 9,563 
District of Columbia 7,656 13,415 5,759 
Virginia . 13,615 23,101 9,486 
West Virginia 6,675 15,634 8,959 
North Carolina 12,383 23,993 11,610 
South Carolina 6,067 12,578 6,511 
Georgia 12,820 27,439 14,619 
Florida 2,345 4,357 2,012 
E. NORTH CENTRAL 191,526 459,092 267,566 
Ohio 43,989 125,110 81,121 
Illinois 65,570 124,706 59,136 
Indiana 25,742 58,751 33,009 
Michigan 32,292 103,120 70,828 
Wisconsin* 23,933 47,405 23,472 
E. SOUTH CENTRAL 35,186 67,208 32,022 
Kentucky 10,429 20,218 9,789 
Tennessee ..... 11,441 20,389 8,948 
Alabama 7,411 16,097 8,686 
Mississippi 5,905 10,504 4,599 
W. NORTH CENTRAL 101,872 171,296 69,424 
Minnesota ..... 25,948 40,877 14,929 
Iowa 19,006 29,663 10,657 
Missouri 28,871 48,392 19,521 
North Dakota 4,249 5,183 934 
South Dakota 3,825 6,141 2,316 
Nebraska 9,927 15,530 5,603 
Kansas . 10,046 25,510 15,464 
W. SOUTH CENTRAL 75,620 109,745 34,125 
Arkansas 6,139 10,298 4,159 
Louisiana 10,114 14,818 4,704 
Oklahoma 13,998 20,961 6,963 
Texas 45,369 63,668 18,299 
MOUNTAIN STATES 26,557 55,080 28,523 
Montana 4,443 9,314 4,871 
Idaho 3,279 7,018 3,739 
Wyoming 2,333 4,333 2,000 
Colorado 7,266 15,599 8,333 
Arizona 2,559 5,449 2,890 
New Mexico 2,499 4,440 1,941 
Utah 3,117 6,774 3,657 
Nevada . 1,061 2,153 1,092 
PACIFIC STATES 71,677 148,336 76,659 
California 55,375 109,099 53,724 
Oregon 7,267 16,300 9,033 
Washington 9,035 22,937 13,902 
TOTAL . 817,640 1,636,120 818,480 
*Estimated by AN. 
Plant Activity 
Bantam... bumps operations this week 
Buick....... eae remains on shutdown period 
Cadillac-LaSalle closed down for changeover 
Chevrolet boosts rate on four-day week currently 
Chrysler shut down for changeover 
—_ Oe eee ..final assemblies closed 
Dodge.... plant closed for changeover 
Ford... ...shut two weeks; re-opens Aug. 15 
Graham........ final assembly set to start this) week 
Hudson remains on previous schedule this week 
Hupmobile... plant continues on shutdown 
Lincoln... closed for annual vacation period 
Nash. .... continues on three days at usual pace 
Oldsmobile... ... ...._ ..... operations ended on °38 models | 
i a sales oasn' Quaapdeaalne ..still on changeover period 
as et. oe al age final assemblies shut down 
Pontiac... . closed for work on ’39 models 
Studebaker... ...rate drops sharply this week 
Willys... ..continues on shutdown currently 





ee 


Sub-Assemblies 


On 1939 Models 
Already Started 


By Pete Wemhoff 

Associate Editor, AN 
DETROIT. — Additional plant 
closings, preparatory to start of 
operations on 1939 models, 
dropped car and truck produc- 
tion further this week to 15,116 
units, compared with a revised 
total of 25,430 units last week 
and 78,792 vehicles a year ago, 

Automotive News reports. 
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AN’s Production week, ending 
Estimate Aug. 6, brings 
the Jan. 1-to- 

Aug. 6. total 

production in 


the United 
States and 
Canada to 1,- 
450,167 units, 
compared with 


3,439,903 ve- 
hicles in the 
correspo a 
< ing period o 
Last 1937. 
Year Although 


sub - assemb- 
lies for 1939 
models have 
already been 
started by 
several com- 
panies, it is 
considered un- 
likely that 
final assemb- 
lies on next 
year’s cars 
will get un- 
derway for 
some time. 
Return of 
Ford to 1938 
assemblies 
Aug. 15 for 
two weeks is 
not expected 
to halt the 
steady decline 
in weekly 
production an- 
ticipated for 
the remainder of August, due to 
curtailments in other plants. 
Chevrolet, the only General 
Motors division operating this 
week, bumped operations to 12,- 
100 units currently on four 
days. This GM total compares 
with 9,400 units last week and 
46,762 in the same period a year 


ago. 

All Chrysler divisions  re- 
mained on inventory this week. 

Among the independent pro- 
ducers this week, Nash had its 
usual 650 units carded; Hudson 
expected around 350; Bantam 
approximately 100, and Stude- 
baker about 66. The miscel- 
laneous group accounted for 1,- 
850 cars and trucks this week, 
according to AN’s estimates. 


Last 
eek 





<— 
This 
Week 





Steel Hits High 

YOUNGSTOWN, O. — Steel 
production in the greater Youngs- 
town area this week will con- 
tinue its steady upward advance 
apparent through July, prob- 
ably reaching 38 to 40 per cent 
of capacity, and establishing an- 
other new high mark since last 
fall. 


Used Car Index 


The average used car 
prices, taken from the 
weekly Used Car Selling 
Prices chart, shows the 
following: 

Low 
$501 

497 
494 
494 
487 
478 
492 
450 
446 


High 
$572 
565 
551 
549 
542 
527 
536 
521 


599 


JRA 


Jan. 29 


Feb. Average 
Mar. Average 


Apr. Average 
May Average 
June Average 
July 2 

July 16 

July 23 





AN’s Production Estimate 


(U. S. and Canada) 
Weeks Ended Aug. 6, July 30 


Week Same Week 


Jan. 1 
Aug. to 

to Aug. 7 

Date 1937* 
12,100 1,263,952 
12,100 762,400 
+ 142,333 
£ 154,483 
~ 171,461 
$ 33,285 
nae 909,688 
~ 884,650 
$ 23,383 
$ 1,655 
..... 633,700 
~ 297,750 
~ 224,850 
$ 57,160 
¢ 53,940 
$ 82,623 
350 715,663 
66 60,847 
650 62,275 
$ 58,060 
a 
¢ 12,321 
Ds baddioes 
1,850 280,781 


Jan. 1 
to 
Aug. 6 
1938* 

575,542 
402,855 
81,607 
41,945 
36,795 
12,340 
388,973 
375,890 
12,463 
620 
269,970 
136,150 
78,165 
32,310 
23,345 
28,760 
28,031 
22,552 
18,484 
7,879 
2,268 
1,679 
265 
105,764 


78,792 25,430 15,116 3,439,903 1,450,167 


Ending Week Ended 
Aug.6 1937* Jul.30* 
GEN. MOTORS . ...... 12,100 46,762 9,400 
SChevrolet......... 12,100 29,000 9,400 
oo. £ 4,852 + 
Oldsmobile. ........ £ 5,514 + 
Pontiac ...... £ 6,496 £ 
Cad.-LaSalle ? 900 $ 
FORD WarkiewcMericniie. “access 920 10,612 
ME As dei essioc sects: + ~ 10,350 
Lincoln-Zephyr. + 875 250 
Lincoln ................ + 45 12 
CHRYSLER ........ _...... 18,800 saehet 
SPlymouth £ 5,500 $ 
8Dodge .............. + 9,000 + 
Chrysler ............ £ 2,200 $ 
De Soto ............ ~ 2,100 + 
PACKARD ..... t + t 
SHUDSON ............ 350 1,500 376 
SSTUDEBAKER 66 160 2,017 
OER is enccvsveccastisies 650 + 658 
SWILLYS .............. ~ 1,800 $ 
SBANTAM ........... 100 es 67 
GRAHAM . + 320 ¢ 
HUPMOBILE ...... + oxde t 
SMISC. 1,850 8,530 2,300 
8TOTAL ........ 15,116 
*Revised. §Includes trucks. Closed. 


July’s New Car Sales Likely 


To Approach June Total 


DETROIT.—With only three states—not considered representa- 
tive of the general trend—so far reported, it is impossible at 
this time to estimate total passenger car registrations for July. 
However, it is considered likely that the month’s total will be 
fairly close to the 156,405 cars registered in June, but far below 
the 365,767 units sold in July of last year. 


That July’s total will be slightly below June’s figure is indi- 
cated in a survey of 110 major cities by R. L. Polk & Co., which 
revealed a further decline in retail sales in urban centers during 
the month. Only one section of the country, the West North Central 
States, showed an increase over June, indicating that the 10-to-17 
per cent drop in other areas would be sufficient to offset the 10 
per cent gain in the farming states. 


The three states so far reported—Delaware, District of Columbia 
and North Dakota—show a total of 2,968 new car registrations, 
compared with 5,558 by the states in the same period a year ago. 


New Truck Sales Hold Firm 
In First July Returns 


DETROIT.—On the basis of only three states so far reported, 
it is evident that new truck registrations during July held com- 
paratively firm as against June’s 30,654 units, indicating that July’s 
final figure will be in the neighborhood of June’s registrations. 


The three states—Delaware, District of Columbia and North 
Dakota—reported a total of 633 new truck sales during the month, 
as compared with 762 sales for the similar period a year ago. 
Registrations totalled 61,686 units in July, 1937. 





Passenger Car Registrations 
Six Months, Plus 3 States for July 


Chevrolet 
Ford 
Plymouth 
Buick 
Dodge 
Pontiac 
Oldsmobile 
Packard 
Chrysler 
Hudson 

De Soto 
Nash 
Studebaker 
Cad.-LaSalle 
Lincoln 
Willys 


| Graham 
| Miscellaneous 


TOTAL 


July 


853 
679 
446 
256 
135 
125 
117 

40 

54 


37 | 
45 | 


51 
53 
29 
21 
19 

4 

4 


2,968 





July 
Pos. 


1 


NaI Do LP Ww LO 


13 
11 
10 


14 


15 


| 16 


17 


1938 


240,568 
205,509 
137,248 
80,612 
54,927 
50,841 
47,919 
25,613 
25,371 
21,184 
19,020 


17,524 | 
17,379 | 


12,985 
9,500 
6,971 
2,473 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 


1,369 | 


977,013 


938 


Pos. 


coe mOndaunrh wn e 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
: 
| 
| 
| 
| 


ee 
| 2,001,914 | 


1937 


413,102 
493,741 
264,307 
104,689 
144,969 
116,842 
107,660 
57,694 
48,126 
53,312 
39,735 
41,749 
41,023 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 


22,471 | 


14,187 
28,886 
7,682 
1,739 


| 
| 
| 
| 
| 


1937 


Pos. 


eee — 
NPOQOUNeK WOOO eOAU S 1 WK & 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 


| 
| 
| 
| 
| ore 


Unit 

Loss 
172,534 
288,232 
127,059 
24,077 
90,042 
66,001 
59,741 
32,081 
22,755 
32,128 
20,713 
24,225 
23,644 
9,486 
4,687 
21,915 
5,209 
370 


1,024,901 


eS 





Registration figures are compiled from the records in 


Alabama 
Arizona 
Arkansas 
California 
Colorado 


Connecticut 


Delaware 


florida 


Georgia 
Idaho 
Illinois 
Indiana 
fowa 

_ Kansas 
Kentucky 
Louisiana 
Maine 
Maryland 
Massachusetts 
Michigan 
Minnesota 
Mississippi 
Missouri 


Montana 


"38) 
"37! 
38! 
37) 
38! 
37) 


& 
a 
e 


100) 
182! 


81) 
216) 


118) 
173 


38] 2127! 


*37| 3600; 3677| 10771; 16540! 34588 


38! 
37) 


38 


; 3 


“38! 
37] 
"238 
37 
"38 
__'31| 
"38 
__ 37 
93Bt 
"37 i 


38! 
37] 


381 
37] 


"38! 


ain 


"38! 
___*37] 
38! 
"37 
38! 
37] 
38! 
"37: 
3 
*37 
38! 
971 
381 
97 / 
38! 
"37: 


216) 
503) 


315) 
636 
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New Passenger Car Registrations, 6 Months Total, 1938-1937 


CHRYSLER 


494! 
1227) 


211 
495 


76; 394) 
124; 1754) 


2320! 4402) 


109} 
196/ 

85) 
187/ 


167) 
357| 1292) 


353| 722/ 
769 2471| 


433) 


CHRYSLER 
TOTALS 


ae 

° 

B 

Q 
500) 
575) 
253) 
384) 
298) 
367 


5906) 
9432) 


ry 730) 
1100} 


1482! 
2022! 


328} 


m 


1006! 1709 
2128) 3733 


375| 752 
961/ 1859 


799; 1387 
1624) 2675 


8580| 17429 
965| 
2713| 4865 


2101; 3491 
4039| 7915 


326, 518 


141 


251! 
501) 


211) 
506) 331) 


108} 56 


158} 
295 | 


166) 


a) 98 | 


258! 


593) 
1402 


673) 
2023! 


518 


586) 1044 


1789| 2791 
3435| 5633 


1804) 2854 


7097 


892 
1901 


4237 | 
51 ~ 
104 


377 | 


1089 
1491 


1150) 
1360) 


214| 
307!) 


188) 


1839} 
3981 | 


748) 
1555) 


375) 
669) 


289) 
539] 


319 
498 


210) 
328) 


155) 
266! 


454 
695 


776) 
1819) 


699) 
1960/ 


616 
1098! 


77| 
137) 


672) 
890) 


193) 
417) 


HY 


1830} 4513 
3441/ 12101 


682! 1474) 
1411| 4720) 


196} 900) 
377! 1839) 
229| 621 
469' 1618 


132; 757 
315| 1901 


109} 682 
150! 1206 


121! 363! 
249! 932! 


234! 795) 
459' 1811! 


558| 2333) 
1237| 6214) 


= 1628 
2062} 7730 


449} 1234 
992| 2771) 


63| 242! 
109! 498) 


718! 1673) 
0| 1164) 3743} 
90| 328) 
183| 680} 








Nebraska 


Nevada 


245) 
315! 


36) 





New Hampshire 


New Jersey 
New Mexico 
New York 
North ‘Carolina’ 


North Dakota 


Pennsylvania 


Rhode Island 
South ‘Carolina 
South Dakota 
Tennessee 
Texas 

Utah 
Vermont 
Virginia 
Washington 
West. Virginia 
*Wisconsin 
Wyoming 


Dist. of Col. 


6 Months 
Total 


“938! 
37 
38! 
371 


"38! 
"37 


38 ! 


37) 


13R! 
_ "37 \ 
agg! 
_'37 
38! 
371 
38! 
"37! 
38! 
37] 
381 
"37 
381 
37 | 
38 
°37 
°38 
*37 
381 
'37] 
381 
37/ 
38! 
37 { 
38) 
'37| 
381 
'37| 
"38, 
37 
"38 
‘37 
"38 
37 
381 
°37| 


"381 
"37 


~ 352 


70) 
163) 
1106) 
1967! 


65) 
150! 


3584) 
6040) 
313) 
538 | 
65! 
91) 


1648 
3922! 


249) 
391! 


295) 
487! 
2770) 
5948) 


164| 
403! 


“122 
217 


74) 
163 


304 
424 


1143) 
1535] 


93! 
164 


53 
108) 


361) 
471 


653 


a 


113) 


128} 399) 
201! _ 842/ 
24 66 
__ 1% 


65| 188) 


96) 555) 


760) 2488) 
1755) 6517 


42; 157) 
70! 362! 


2254! 7439) 


_ 4466) 17654! 


8093! 13890) 


334 


aaa 18579 
19935) 39458 


4451) 7355 
9992! 17678 


2801| 4272] 1229) 
4452) 7337] 1486) 


1823) corit 772| 
3895! 6521] 1152! 


1874| 3082] 721 
3543) 6257] 918! 


1538! 2539] 602! 
2537| 4221 566| 


954| 1593] 601] 
1649} 3096] 729) 


2281! 3764] 1290) 
3597| 6562] 1411) 


5651| 9318] 3295) 
9237! 18507[ 3944| 


3775| 6644] 3429) 
14612! 26364] 6814! 


4240| 6539] 1632! 
6326| 11187] 1979! 


806} 1188] 441 
1669} 2413] 462 


4547| 7610] 1913; 
2396| 
394| 
547) 


636 
838 


108} 
192/ 


343) 
434| 


4075) 
5039! 


212) 
288) 


6584| 
7906 | 


2070) 
2784| 


1308 
2787 


2197 
3623 


269 
es 
820 


697) 
1507) 


1425) 
2265! 


143 


497) 
942! 1756 


5324| 9678 
8595! 18834 


375| 639 
657! 1239 


17303! 30580] 12471) 
25594| 53754] 14842! 


GENERAL MOTORS 


d 


CI 

o 
35| 3119) 
33 5729 
21| 864) 
23) 1743 


19| 2207 
13| 3021 


609| 15106) 
742| 25278) 


42| 2286 
57| 3978 


146| 2265) 
186| 5047 


25| 786) 
37| 1248 


144| 2751) 
136| 5357) 


86) 3813) 
7356 


1082) 
2149 


457| 17778 
559| 26727 


145| 7818 
132| 14408) 


36| 7847! 
47) 


25) 
31) 


36| 
46| 


35) 
29) 


38 


Hi 








4869 
7975) 


3754| 
5620) 


3374! 
4630! 
1526| 
46! 2706) 


53| 3499 
77| 6189 


a 6757| 
13733) 


8572) 
287| 23471! 


55| 9026 
69| 10788 


11| 2609} 
7| 4072| 


101! 10377) 
133] 15410) 


13| 1443) 
11} 3157} 


14| 3675 
18! 5292 


8| 275) 
7| 560) 


23! 882) 
21| 1766) 
345| 7338) 
437) 11713) 


6| 835) 
5| 1413! 


1039| 18910) 
1306) 32512! 


264 





149} 650) 
245) 1462/39 


49} 148) 
71) 250 


1335) 3172| 


3806! 10600! 20306! 38634 


666) 
1445! 


568! 
1295] 


4493) 


199) 
335 


234!) 
494! 


1769! 


2032 seat 996) 
3943| 6188] 1126) _ 


486| 748] 208 
___ 666 1078 


| 7851! 14006) 4241 


6652! 


2949} 1004) 
5116] 1133) 


a a 
1066/ 


6599! 


1835 
2945) 


989) 
2542 4818 


11508! 20540] 


4465! 13746! 25042) 49201] 8507! 


264) 
911! 


75! 
330) 


80) 356) 
147/822! 
46] 219) 
84 405 


186! 728) 
361! 2019) 


556! 2464) 
790! 5045! 


223) 
647 


152| 
ee 


880! 
1694) 


204 


67 
86 


243 | 
456 


287 
583 


662) 
1756 


644) 


830) 
2104! 


1333 
3748 


512! 
602! 


eel 


45| 4487) 
56} 7997) 


6| 1656) 
2! 1910) 


310) 12389! 
423) 28291! 


67| 5092) 
46| 6908) 


42| 2265) 
41| 4520! 


416! 15342) 
538! 28685) 


45! 991) 
58) 2240) 


oe 
a 
n 
4 
40 
93| 
20| 
54 


19| 
54 


579 
1598) 


46 
137| 


151| 
413 


28 
56 


158 
317 


105 
207 


8| 
11 


654) 
1309} 


188} 
390) 


47 
124 


49 
92 


51 
151 


32 
72 


67 
117) 


95) 
207) 


420 
863 


348 
951 


96) 
200} 


19 
34! 


183| 
334) 


22 
45 


23) 
50} 
23) 
31) 


40/ 
56) 


379} 
823) 


9| 
22! 


1299) 





2647| 13165) 12713) 77185 


94) 
121) 


9} 
23| 
381) 
947) 
76) 
150} 


46) 
117] 


532 
1251| 
57! 
114 


293) 
585) 


122 
297 


185} 
299 


3894 
9404) 


450 
954 


738 
1613 


210 
457 


569 
1380 


740) 
1466) 


161) 
383) 


3806 
8355 


1508} 
4061) 


711| 
1443) 


571! 
1344| 


505) 
1019} 


407) 
673) 


400! 
830! 


568) 
1201! 


2663/ 
5295) 


1611) 
6368) 


972 
1868) 


188) 
320) 


1620) 
2725! 


270 
637) 


413) 
745) 


70! 
96! 


230) 
574) 


2023) 
4346) 


115| 
222) 


5990) 





506) 
1003} 


135! 
226) 


2680) 


7212! 10010! 53535 


763) 
1349) 


381) 
1000! 


3950! 
9008) 


334! 
814) 





413) 
518) 
232 
335 


846 
823| 


3579) 
3403 


864 
2108 


675 
1185 


2479| 3963 
3819| 6440 


1502) 2803} 
3966 


15221 
3117 


"893 
1581 


1783; 3001 
3926' 6730 


6723) 10886 
10180! 17550 


964) 
1931! 


554! 
929 


435) 
1093! 


403 


359) 
278) 


1125 
11517 


1551 





273 


607 
512 
1047 


104 
115 


315) 


486 


"38 25317 
‘37! 48002 
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1938 


203 
472 


401 
834 


509 
1349 


1304 
3868 


54 
69 


154! 
366 


670 
1456 


171 
377 


18975 54792\1 


39631144567 2 


6958 
1398| 2383 
3149! 5577 
3841 


6058 
6261! 12010 
348 


660 
692 


1242 
1676 
2669! 


616), 
872 


1905 
2295) 


188 
267 


2832 
4988 


1040! 
1098 
36802 235886] 80356! 
63548 '495748]104358 


16| 2155] 
13} 4086) 


4] 1400! 
2) 2188) 


46| 3989) 
48' 6064 


288! 13884! 
192! 18693) 


29) 
48 
9) 
17) 
73) 
157 


329 
421! 


530! 
1092! 


2481! 
3937 


FORD 


FE 


328| 4315 
639| 7654 


102} 1382 
292| 2793 


267; 2995] 1768) 
607; 4361] 3405) 


3945| 30039] 12315) 
9078| 55532] 24418) 


339| 3893] 1907| 
879| 7105] 4352) 


810! 5592] 2028) 
2057| 11338] 5695) 


212| 1589 484| 


2244 
6604) 


616| 
1326| 


438) 2613 


535| 5246 
1171| 9852 


481| 6375 
1235| 11709 


137| 1610 
291| 3145 


1195) 


3498) 
7132) 


3977 | 
9867) 


861) 
2219) 


4628) 33907] 15298) 
9829| 54685] 35681] 


1474| ion 6846) 
4415| 26190] 18460) 


946| 10816] 6516 
1947| 15014] 11286 


718| 7004] 3467| 
1655! 12249] 7504! 


575] 5642] 2552) 
1190) 8944] 6717) 


371| 4821] 3632) 
505] 6475] 5696) 


531| 3163] 1264!) 
1068! 5496} 2818) 


722| 6227] 2230! 
1519| 10604] 6159) 


2074] 15453] 6478) 
4675| 28899] 16111) 


1952| 16176] 10966) 
8385| 462761 43432) 


1256| 13037] 7417) 
2612! 17516! 14793) 


224| 3492] 2034) 
460| 5355] 4224) 


1537| 15731] 6759) 
2785| 23783! 13678) 


151| 2293] 1207! 
485! 4882! 2761 


464| 5225) 3410) 
879) 7822] 5616) 


49| 533 254) 
136} 1022 448! 


242} 1760] 647! 
452| 3303] 1669) 


2910| 17070] 5544! 
5542| 27900] 13089) 


98]. 1275 633) 
195| 2145] 1150) 


6453| 46162] 15303) 
38465) 


3654) 
8454) 


1625) 
2356) 


10657) 
39476 


4773 
7274) 


628| 6756] 
1320) 11623] 


151! 2165 
208' 2540 


3303| 23304 


778| 7780 
1601! 11187 


517| 3928] 1584) 
1195| 7939] 4643) 


3832! 30671] 10772) 
9179! 57168] 34181! 


272! 2211] 982 
772) 4600} 2484 
286) 3075 
595 5694 


152! 1929 
340! 3175 


523! 6007} 3090 
916! 9100] 6915! 


1836! 22397] 14874 
3310! 29956] 22256 


4787 


1196) 
2285 


2017) 


43) 
78) 


49) 
81; 1407 


40; 1808 
68| 3473 


1108| 13423 
1370| 25788 


101| 2008 
145| 4497 


120| 2148 
160| 5855 


24) 508 
28| 1223 


298| 3796 
452| 7584 


147| 4124 
284| 10151 


44) 905 
71| 2290 


772| 16070 
1088| 36769 


234| 7080 
335| 18795 


119} 6635 
168} 11454 


100} 3567 
142| 7646 


63| 2615 
95| 6812 


144| 37761 
146) 5842} 


53| 1317 
75| 2893 


67| 2297 
156) 6315 


312| 6790 
451| 16562 


527| 11493] 
973! 44405} 


205! 7622 
294! 15087 


52| 2086 
68| 4292 


290} 7049 
366! 14044 


58} 1265 
117) 2878 


108} 3518 
135! 5751 


31) = 285 
44, 492 
31| 678 
47| 1716 


350! 5894 
431! 13520 


24) 657 
42| 1192 
1071| 16374 
1674) 40139 


137| 3791 
176! 8630 


29| 1654 
38) 2394 


409) 11066 
827! 40303 


185| 4958 
233) 7507 


120| 1704 
209/ 4852 


533! 11305 
1021| 35202 


54' 1036 
108! 2592 


65; 2082 
77| 4864 


14) 1210 
52! 2337 


90| 3180 
119| 7034 


568! 15442 
625| 22881 


2287 
6682 


66 





11 

2) 
13} 
30) 


2 
20 


391! 
726| 


29 
79} 


46 
321 


1 
4 
41| 
127 
18 
48; 
21 
52 


223 
454 


54 
208) 


59 
130 


22| 
59| 


15| 
61 
5 
22 
18) 
75 


23 
58) 


71 
347 


140} 
456) 


40) 
158! 


i 











48) 
132) 
13) 
48) 
18) 
22) 
10) 
18| 
12! 
48) 
95) 
291) 
1! 
11| 
167| 
666) 
9) 
40! 
4 
7| 
229) 
818 
7) 
53) 
100) 
228/ 


194) 
816 


4 
67 


9) 

1| 

6 
11! 
15 
51 


51) 
119! 


201! 
662| 


68 
189 


57| 
172| 


1290) 
2449) 


281) 
769) 


239) 
808} 

36| 
136| 
423) 
928| 


389 
875 


222 
406 


1546 
3851 


774! 
2392] 


473 

1051 
458| 

1230] 


283 
482 


207| 
340) 
214 
486 
299) 
597/ 
748| 
1822! 
1046; 
4285) 


573 
1140) 


50) 
168} 


537 
984! 
188) 
524! 
222! 
364) 

26! 
86 | 
123| 
256! 


677| 
1647] 
49| 
159) 


1904! 
4166) 


351! 
770! 

85) 
139) 


1389) 
4715 


308 

531! 
290! 
644! 


1524] 
4677) 


90! 
318) 


260) 
597! 


76) 
146! 


228 
563! 


1003) 
1975! 


NON-AFFILIATED 


67| 
182| 


67 
189 


58) 
106) 


952! 
2176| 


203) 
507; 


231 
745 


20 


130! 
290) 


97 
155 


88; 
122 


1957| 
3647 | 


182| 
403 | 


602) 
1691| 


123) 


Studebaker 


52 
148\ 


49| 
132| 


36 
162) 


1996| 
3547 | 


123} 
356 


264| 
766) 


27| 


41 


227 | 
241) 


252| 
497) 


67| 
187| 


89} 


158| 
288| 


260 
609 


124 
298 


219) 


413| 
869| 


418 
950 


27| 
96) 


1944 
4736] 


396| 
1204| 


364| 
687 


236! 
521| 


125) 
324| 


111| 
271| 


130 
340 


180 
276 


784| 
1899! 


545) 
1938) 


617| 
1098) 


61 
93| 


610 
672) 
184 
496 


214 
245) 


41 
116 


82 
252 


802) 
1414 


28 
51! 
1747} 
3466 


139) 
259 
97) 
112) 
870) 
3001) 
168) 
248) 


327 | 
745) 


1369! 
4257) 


100) 
317) 
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4580) 


506) 
1181| 


261 
499 


171| 
423 | 


186| 
606) 


161 
297 


158} 
383) 


468 
870) 


1290! 
3044! 

812! 
3429) 


503| 
830) 


47 
131 


733 
1241 


136! 
290} 
172! 
285) 

38 

80| 
101| 
271| 


1435! 
3131] 


61) 
103! 


3976) 
8394) 


291! 
673. 
34) 
36! 
1354) 
3709 


226) 
444) 


211! 
394! 


2315) 
5789) 


205) 
584! 


1443] 
3478] 


783) 
2408) 


339 
685 


202! 
503] 
ae] 
399 


175| 
274| 


ssl 


209 
448 


580| 
1520! 


316! 
952| 


579| 


11) 
62! 


414 
896 


127) 
297) 


161 
281 


30) 
91) 


87| 
179) 


644) 
1535] 


30) 
93/ 


1510} 
3839! 


98) 
175) 
63) 
83! 


: 


15| 
239) 


33| 
112) 


23 
96) 


909} 
5837| 


55| 
313| 


46 
526| 


7| 
81) 


224| 
487 | 


95) 
278| 


505| 
1381] 


246 
1289 


131 
350 


91| 
194| 


78| 
363} 
127 
189 


tis 
110 
233 
129] 
668) 


159| 
1458) 


194 
547 
8! 
76) 
346) 
448) 
41 
107 
83! 
187] 


6| 
33} 


23) 
127) 


256| 
906) 
20) 
55| 


630) 
1698} 


96) 
337] 


40 
53 


~ 
4 


"3 


2 
9 
208 


9 
17 


26 
23 


3 

3 
98 
125 


30 
21 


1 

3 
71 
304] 


35 
91 


"| 


4 
14 
10 

9 


14 
16 


8 
21 


59 
62 


80 
24 


13 


2 
3 


11 
48) 


101 
3 
i 
af 


38 
53 


| 


208 
128) 


5 
14 


l 


AE: 


oo 
19596 1'37 


3138)’38 
6871 }'37 


6456]’38 
11196}'37 


94 |'38 


685 
eal 134552)'37 


8564)’38 
18911'37 


12685]’38 
29988]'37 


2832)°38 
5453)'37 


13417 [38 
26134 ]'37 


14815 /38 
32235}'37 


3908)’38 
8459]'37 


76611]'38 
149696}'37 


30432)'38 
71436 37 


23368 |’38 
37215]'37 


1471738 
29360 ]'37 


12180/38 
24257 37 


1193638 
17947|'37 


6754 a 
13191] 


13585 - 
25984 |'37 


35222)38 
73330137 


3741138 
129587 }'37 


29731/38 
48572/'37 


6946/38 
12594]'37 


33089/’38 
56138|'37 


5556 38 
12319]'37 


11813]'38 
18585 }’37 


1239]’38 
22337 


3690/38 
7912137 


36589 [38 
69231 }'37 


2760/38 
505¢ 37 


10325838 
193435]'37 


14680738 
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table is reprinted, usually not later than the tenth of the following month. 


Alabama 


Arizona 
Arkansas 
California 


Colorado 


Connecticut 


Kentucky 
Louisiana 
Maine 
Maryland 
Massachusetts 
Michigan 
Minnesota 
Mississippi 
Missouri 
Montana 
Nebraska 
Nevada 

New Hampshire 
New Jersey 
New Mexico 
New York 


North Carolina 


28709737 


4890/38 
6444)'37 


North Dakota 





1007! 
3034! 


189} 
390! 


222! 
538! 


1831) 
4653) 


121| 
294/ 


386) 
3670 


130! 
256) 
106) 
523) 


512| 
1890} 


16) 
91! 


"3 


31 
13 


65 
164 


13] 


53659 hg 
151468 |’ 


ae 
2575537 


9005]'38 
20694]'37 


70326 P38 
163817 ZF 


5125/38 
12624]'37 


Ohio 
Oklahoma 
Oregon 


Pennsylvania 


Rhode Island 





52! 
83) 


118) 
176! 


192! 
515 


511! 
781 


175) 
462! 


40) 
105! 


270 
628! 


1014! 
1915) 


56) 
174! 


68 | 
128) 


163! 
444! 


929) 
1674! 


26) 
254! 


23] 
56) 


54| 
349) 


282! 
715) 





241| 


ani| 


“aaa 


11! 
9| 1946) 
2) 563 

10) 1038 


45' 4594 
48 


965! 


7714 


23) 
23! 
22) 
58! 
75! 
106) 


161 
387 
162! 


__ 260 | 


520! 
995! 


157| 1558] 888 
402) 3126 1940 


11561 
_ 1938) 


7014] 
11272] 8360 


129 476 


285 


655) 
1258 


4244! 


1061) 


43) 931 
76| 2016 


15 
146 
174 


491 
1078} 
4390 
8534 


29 
107 


17 


34 
56 


124! 
347 


89 


192) 


264 
569 





2521), 
6037 


2522) 
41! 5218) 


100! 6972 
95! 11285 


4 763 
3) 1209 


87! 1722) 
90! 2846! 


49 
24| 


5685 239715 
6737 411890 


” 69 
182 


— 
103 
101! 
206 

9) 

15 


92 
154 


7271! 4 


685! 
19377 


333 
995! 


1368) 
3071) 


109! 
236 


387 
970 


628) 
1600! 


4841] 1863 
11356] 6101 


129 
195 


1992 
6296 


62) 
190 


429 
1196 


69! 
171! 
52 
126 
154 
214 


202! 
633 


82! 
217 


97) 
167 


348! 
737) 


262! 
632! 


143| 
351) 


48| 
55 
146| 
260! 


320! 
937 


24| 
107! 
25) 
80) 
128| 
176) 


90! 
747! 





320! 3862] 1619 
845| 8074] 4777 


1380! 11826] 6061 
3312) 20264] 14113 


641 
1272 


81! 
223 


11541 
1953] 
38851 1659 
6131] 3699 


557 
973 


47802) 50716 4315451204830 
15671|107344' 116478 '762478]492404 


62 
111 
172 
292 


1681 
4888 


6233] 
14405} 


33 
45 


674] 
1317] 


1749] 
3869] 


90 
170 
9479 214309 
14149 506553 


34 
127 
199 


8 
37 


8 
54 


2469 


7672 


224| 
519 


586 
1320 


77 
210 


147 
337 


21147 


98 
295 


1432 
4644 


58 
94 


120 
57! 


17473) 


531897 41698 


227) 
609 


503 
1071 


61 
80! 


283) 
780 


190! 
436! 


474 
1207 


47) 
113 


215) 
339! 


25573: “17326 
57542! 40922! 28823 


79) 
348) 


147} 
468) 


24| 
79) 


38 
153 


6952 


7 

3 

‘| 
29 
11 


46 
43 


5 
21 


1 
1 


18 


42 
29 


13 
3 


16] 
19] 


1 
3 
22 
11 


13651 


7264/38 
15249}'37 


4364/38 
7715]'37 


1313938 
25425 )'37 


52561138 
77609 ]'37 


382° 738 
8571}'37 


2634/38 


4839|'37 


16466/'38 
28276]'37 


11043 138 
28974]'37 


8791/38 
20876]'37 


27333 38 
55607 }'37 


2764/38 
5128 ]'37 


9299 |'38 
16719}'37 


-974045]°38 


1731] 1996356}'37 


South Carolina 
E South Dakota 


Tennessee 


Washington 


West Virginia 
*Wisconsin 
Wyoming 
Dist. of Col. 


: 6 Months 
Total 
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New Commercial Car Registrations, All States for June, 1938-1937|Suit to Test 
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_— Louisiana 38) | 10; 9) 1 a | 127) 17, 48} 3) =5 | 4 q 371)'38 Louisiana —— or a Pp 
_ "37 | | 294, 4 | 60 1; 353] 26; 2 105} 6| 19} 1 2| 6 879}'37 cost. 
Line . —————— i 
, 128| 2 29) 1/ 135, 26 2 27; 54 | i = | 3 362 38 Maine . . 
= — 31, al al 262 | 70, 1/330, 40 10, | 138; 13, 22, 4 2 8 5) | 5 New = a + Wiel 
_ — = — a a ———— a Pere neal - arnin 
Maryland 38] 5| 160) 3; 48; 3) 87| 24] | 68; 8! 0 1| | | 9| 4 ‘ 436/38 Maryland orn-Uu B 
etts "371 251 18 5| 99} 5| 197} 58| 10) | 70} 13 2} 38 6 8 780} '37 SPRINGFIELD, Mass. — An 
, achu i i device, en- 
’ 220; 10) 15| 103 288| 54 1| 91; 13} 16) 12) a 2 15) 886 38 “Massachusetts automatic warning : 
~<a Zt 28 "| Gel Ss aI 231 13| 608 154 29, 8 117) 35) 50) 31) jj * 1863)’ abling car owners to guard 
‘4 : - na >.” 1 ; — . — oe t-worn tires, is now 
1 | 1) 5) 6| 5) 734938 Michigan | 28ainst ou , 
ota ——— Ey il | 73 19 2| 237 11| #35) a Pr sl ay 3 20} =, il 5 a 16 ye incorporated in a new safety tire 
| . — een ema — r oe : - 7 “ae ae manufactured by the Fisk oe 
aa Minnesota "38,2 137) 7) | 32) | 166) 4, 61] 2 6| i esota| Co., according to C. E. Maynar 
ppi "37 | | 273| 20) | 85; 1) °263} 34) 11 104, 4) +29) 3 5| 6 2] —840)'37 f 
mci imei aacitamaiee . inline a ae ——____—___—_— —-—— — actory manager. 
yur! : [-) (2 tsa es Y Se 41 738 Mississippi! The tread is composed of seven 
uri Mississippi '38| | 148) 26 1| 167/26 | | | i e np 
37 | oS | pe a _ ee ee RS. y a 0 circumferential ribs and — 
ans | | ‘ Missouri] wise inserts of soft white rub- 
0 38) «1 318; 13 | 51] 2] 201; 55) 108} 4, 20) 6 1; 16, 1 797 "38 wise i I} 
a aaneanl 3 1| | 526, 19 | 95| 13| 375; 123) 4 | 1645 5) 42) 4 | é| 1| | 7 139137 = ~——sid| ber. When these white cross 
oe) - = “emaeae ok a = = = ae - ’ . . : de- 
ska 7 25 95} 20, 1 | 50) 6} 2 2) 4 I é 38 Montana | lines disappear, the tire has 
Montana = | po 11 | 52 a 205) 26) 9 | 113) 1| 12; 1 } 14 ‘| 1] = 661)'37 livered its maximum mileage, 
<A - — _ - —— — _ - — — — n : ; 
- Nebraska 33, 180) 3; | «30; || o |; 4 2 | 2 | | | 4t6pss Nebraska} Maynard said 
— 37 CO | 157} 9| 237 | _ 189| 4 3} | so 2} CB} CU] ET ee 
rire 1 a 1 °38 Nevada 
31 7 18 7 44 1 2 1 | | sass 
a Nevada a | | a o| 131 | 42 16| 3 | ae al 3 | | 1| | aaa an . 
— 5| 61 139) 26) 1 1) 23] of 6 2 3| | 6 3 434 38 " New Hampshire 
et ideaiaaiieeeaa 7 1 fal 4 | 44 | | wel ie 2 | 20| | a1; 3 a 3) 1 | a] 36a} haw 215A 
tico 9): ; 3 45) 15, 4) 2 24 7 12 1223 38 New Jersey 
N °38] 19| 21) 262) 16) 11 a 3) 354 2) 149| 32 | | | 
_ rere 37] 31| 22| 430| 44! —7| 239) ~—«9| 526 | aa 8h 22| 193] 46] _73|_20!_ 4 _ | et =. cores 
ork : 43) a. = 31 | 8 2 | | 1; 4 — New Mexico 
_ New Mexico al | | 116 al | 24| il 111 30| a | 27| | 24 : = l _ ener 
ina 44, 31/ 23 261 3) 457/128). 4) ~«4:«285|+«S|—2|=«idG|s24| S| 27|«20)s«18] 2437 a New York a . * 
a rane Si S| 6a! 821; 48, 401449! 19! 892} 340) 20 48 356 90, 87/23: 22, 28) 47) 3| 25 37 
‘ota eee Te 92; | / 2| 146! 29 | 47; 4 8 1| | 31 2] | 595738 North Carolina 
en a 3 | | 438 4| 3) ° 3) 540. 48| 11) 15| 124, 4 a 5| | si __ 3) |__5)_ 1346737 c 
hio eee ae ral | 53 5} 1 1) 34, WJ 2 | 1 be = North Dakota 
Dakota "38 | 32) | | | | | 
me _— 31 | _70|__3: gl ens cscellaaia sel a | . un I nieve . oat - on. FUELS RATED IN TEST ENGINES 
> i l 6 y 3] 143) l | l 
me | Ohio er] eT a ad] Sasi o8 abl al Stel 2; 321 Sol 529] Sill ov] _aeaol BUILT OF NICKEL CAST IRONS 
_ SE eee , klahoma 
yon . 38 | 310; 5 | 76 362; «46, = 158} 2} 8| 2 | 1| 2| u 975 1°38 oO 
oes vee oo a 519/66 _97|__—-3|_ 560) 127) 10) _—i'1|_—«160 35/6 an au! aaa 1549 | a Most engineers in this automotive 
nia a | 12017 54, 3| 120) 7) 2 | si 3} 9 «OSI 9 2 463 |’ Oregon | industry are familiar with the 
—— S| al | ool | al 8 23) ool at | 110, 1/23 |_| al we] 2) Sos C. F. R. test engines used to 
nd satin aah 2 98} 25) 41) 237; 8| 439) : , ia| standardize the quality of gaso- 
, 21; 28) 508) 25; 41| 237; 8| 439] 126} 5; 2| 331| 50; 62; 36; 14) 12) 20) 13; 26) 2004 = Pennsylvania | s| 
- vacumaasnieael 31 4o| 28 969! 72| 91 571; 9] 1011] 293) 17 13) 520| 78| 145, 51| 22; 64| 51) 1| 23] 3987}'37 lines sold the motoring public. 
———— tis | l | 10) WW 2 | | | 2 2] 129)°38 Rhode Island|C, F. R. test engines are built by 
ina Rhode Island 33, | 1 35) 2 | 13 | 52; 7] 2 | . 3 | . 2 
37] 1) 73| = 7i | te} 120) 17} |S 9} 10),_— sa Se BS <j sensereaiiaeiaaiaiauna the Waukesha Motor Company, 
ae ee ne ne oe eee eee z..a 
: ee aot P — _—s T —— | 4 1! 7 | 2) 146/38 South Dakota | fields. To meet the growing needs 
see a 3 | | 74| 3) { 24 | 98 27 i | 52} 1) 8! } 3 2 | i 301]'37 of spreading Diesel activity in this 
= ——— — — . z ; ; 63 10 2 8 3 1 1 444/38 Tennessee | country, a most recent develop- 
xas oe Si | 389 8 133 q 368) al é | ee | 6) 5 a 1235737 aa ment is a C. F. R. engine for rat- 
—<= =n | gil; 16; ~+| +199; 1| 727) +95) 5} 2) 240; 6 47; 3 7 1 8 2179 38 Texas | ing Diesel fuels. The function of 
th — 37) 1319! 27 2| 264 1) 1423 165) 35 3 524 16) 118 a) 1) 46 26 3 23 4005] test engines is to provide precise 
ta’ a a on io! ai | 65] 24] i | 24) 4! | 5| 2! | 208 a Utah and uniform results. These spe- 
oo 37] | 55! 1| | 27 1| 68; 24! 5! } 42 1| 9} 1| 9| | 1] 244)'37 cial test engines rely greatly upon 
ont = aS aa ae 42 16 2 44, 2 1 1} 17 2 3 1 | 131938 Vermont| the absolutely uniform perform- 
; vane 3 |; 1 46 7 37 1 91! 18 2 1} 231 2] 10 3 1 3 3 1]. 250]'37 ance of high-grade materials. 
nia ee ——--—-- P ; | ; ; | , Virginia | Waukesha insists upon the use of 
; 55| 4! 195] 44] | 2] wi 7 14) | 1) 6 3 5) 698138 g 
ae Virginia zs . zi pity i 1| 1071 +6! 461; «#77! ~= 5! / 114) 6| 29) 2 i 5] 8 | 1376]'37 high test iypeoner alloy = — 
a Ser sl -— aS a 2) 95) 5| 13) 7) 4) 2 517)" Washington | such as are used in its industria 
Washington a 4 = % 3| 146, 5| 263| «76, «25 1-182) 11) 27] | 22) 12) 5 i 1094] and Diesel engines. This special ma- 
— a +t —— ; ; | s ia| terial known as “Mocasco Iron” 
nia ! 57| 1} 145 19} | 83 2) 30 4 3 4 5 1 550)’ West Virginia | ' 
eee |The 2) 143} 5] 4291 a1) 11 a a i ie —____ |) produced by red ~— — 
si cae eee - ‘ 40 1 78 31 2 1 93 5 14 10 5 1 2 422 "38 Wisconsin ings 0., ; ll- 
ri | 31 2 474 ai ‘ 143} 3) 43461 111) #11 «2 244 «894; +62; 19 2 8B 8B 7{ 1491437 waukee, pioneer 
~ _ : — | 10! | 45 5] 15 2 1 | 135 |'38 Wyoming makers of Nick- 
- ee ‘37 || 63 2 | 28 | 84] 14° 1 360C~<“ HS 4 é 250 ]'37 el alloy irons. 
al Dist. of Col 138 -_ ; 45 1 3 9 \ 25] 6! \ 15! 1 7 R . : 1| i| a Dist. of Col. THE 
‘ol. . 37) 2) #1) «77 | 9 16} 2{ 50}; 26 1) 3 36 2 (8 : INTERNATIONAL 
a Total All States °38] 236. 116) 10041| 339| 122| 3095, 96  8505| 1761! 67/ 38| 4138| 322° 695) 223 38 158 276) 197, 191 30654/'38 Total All States 
: — eee 1 199 139| 17177' 685 113 6191) 226 17760! 4146) 565 157 6925 540 1696 454 94 651! 521 82 305] 5862€]'37 for June NICKEL COMPANY 
: ——e a E . 5 :94) 54567 2) 478) 242 272 ‘ 22 71 205! 1042) 1825! 1045; 1272]196160]'38 Total, 
or T ' 883 609 65143 2241 608 19599 694 54567 10832 478 242 27 273 1911 4220 4603 77 5 297C S56 26 2490077 Pa ‘ - INC. New Y N.Y. 
i ee 37) 1046 863/100118! 4782) 669'31631| 1439,/114952'23569 2783) 810 38418; 2955! 6475) 2438; 677| 2965, 3279, 524 1684)|342077 ['37 to Date ork, 
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1938 Delivered 
Price List 


Following is a list of new passenger 











Actual top and bottom prices on 1935, 1936 Atlanta Georgian, American, Constitution; 


and 1937 Used Cars, as advertised in local ® e Cleveland Plain Dealer; Detroit News; Chi- 
newspapers of current week. SEDAN prices Used Car Sellin | rices cago Herald-Examiner; Pittsburgh Press; St 
Louis Globe-Democrat; Cincinnati Post; Den- 


only used in this comparison. Newspapers co- 

























































































car delivered prices for 1938 at point of —. ae Boston Globe; New York ver Post; Los Angeles Times, Herald & Ex. 
; , , J 1- ican, Id - Tel ; : ‘ "ss; Sed imes. 
aan ee Wiltye-COvecind,” intuse mes ourna merican, Wor Telegram (As Advertised, Week Ending July 23, 1938) press; Seattle Times 
standard equipment and federal taxes. 
Seal san tieteinenen aenen ae po MAKE Boston N.Y. Atlanta Cleve. Detroit Chicago Pittsbg. Cinti. St.Louis Denver Los. Ang. Seattle Nat. Av. 
include transportation or taxes. Buick “40” #2 3919625. $650. $  \$695-$765'$649-$687$ 1$695-$775 $785-$795$  $685-$695 $735-$795¢855  aviocaran’ 
95- 9-$687 695-$775 $785-$795 685-$695 $7 

BANTAM—Bus. cpe., $439: Master cpe., [$ $ $ $695-$765 $649-$687 |$ $695-$775 $785-$795/$ $685-$695 $735-$795 $855 \$710-$780 
$469; rdstr., $479; 4-pass. speedster, "36 | 575 | | 550 | 575- 595| 397- 445] 495 | 525= 575) 550 587 | 595- 645) 495~ 595) | 526= 550 
$497.50; station wagon, $565. ' ' 

BUICK, Series 40—Conv. phae., $1,406; aT SAS 28 
4-dr, tour. sed., $1,047; 2-dr. spt. sed.,| Buick “50-60” 37 | 675 | | | 775 845 | | | 800 e 
$981; bus. cpe., $945; conv. cpe., (r.s.), nt . ; - Looe | 750- 840 a 
$1,103; spt. cpe., op. seat, $1,001; 4-dr. 36] 665 | 575 | | | | |_ 585 | 595 | | | 785 | 585- 680 - ‘ 
spt. sed., $1,022; 2-dr. tour. sed., $1,006. 1 , : ' ® : re 
Series 60—Conv. phae., $1,713; 4-dr. tour. "35|_465 | | | 395— 485) 325-- 350 | | | | 395~ 433 the 
sed., $1,297; conv. cpe., $1,359; spt. cpe.,| Chevrolet Master 37) 455-575 | 450 | 465- 565| 365- 495] 469- 495) 445- 495) 475- 495) 475 | | 490- 595| 595- 625| 468- 526 
op. seat, $1,226; 4-dr. spt. sed., $1,272; : f 
2-dr. tour, sed., $1,256. Series s-<Conv. 36] 339- 460) 335- 375| 290- 425) 275- 389| 335- 465| 365 | 350— 395! 325- 437) 395- 425) 445- 545) 495 | 360- 438 mu 

. . rma —————————— 

four, “sed. $i.045; spt. sed. $1,645. —— *35|_ 290-345 [195 | 267-- 275| 197-- 295] 295 _—|_225- 275) | 285 335; | 345 | 455 __—|-262~ 328 lea 
re tour. sed., $2,350; 6-pass. tour.| Chevrolet Master DeLuxe °37| 565- 595 539 | | 395- 575| 435- 547) 465- 545! 495- 550) 595 | 495 525~ 625| 525- 695| 679 | 520- 585 abl 

oa omsae. Sin & TT 36 | | 425- 429) 225- 445| 325- 397] | 365- 445| 375- 425| 435- 445| 475- 525] 395- 485] | 380- 450 7 
tour, sed., $1,780; conv. cpe., $1,815; 5- ’ 345-- 425! 349 | i... 2 = 2 7 ' be 
ques, conv. o0d., $2518. Minty Special— 35 | 225- 335) 235- 269) 295 | 245- 295| 345- 385| 395- 465| 325- 365| 500 306- 376 wit 
Tour. sed., $2,090. V-8, Series 38-65—Tour. | Chrysler Six 37| G95- 795| 649- 675 | 645~ 655| 597 | 595= 695) 545-- 615) 565-- 597| | 745-- 795| 725~ 775| 825 | 659- 710 aut 

+» $2,290; . . (div.), $2,360; conv. . 
oa” “Ghanl.  Beties 0-0 na. 36, 545 =| 549 | | 365- 405 | 435- 495) 395-- 495) | 435 565| 595 ‘| | 675 | 454~ 558 ous 
pass. tour. sed., $3,080; 7-pass. tour. sed., ’ | 445 | * \ a . ' a ' sine 
$3,210; 2-pas. cpe., $3,280; 5-pass. cpe., 35/395 a |_289-. 325) 325- 365 [395 | | 395- 475) 465 | | 366- 412 
$3,380; 5-pass. town sed. (trunk), $3,635;| Chrysler Eight 37] 995 699- 869| 595~ 675| | 795 | 655 l | | 795 | 875 | 680- 846 
2-pass. conv. cpe., $3,380; 5-pass. conv. : a F 
SOUR. GUS. I OURS Ng casa nemesis aster senes ensnsmesneitnssadinsseseinls ttt inassiafLcsintiinllesestesesinaiesniniisall-mmsncinasss eee 
$3,105. ’ | | | 

CHEVROLET, Master Series—Sed., $730; 35] | 395 | | | 395 | | | 495-- 569) | 428— 453 ! 
coach, $668; cpe., $648; cab., $755; town | De Soto 37] 645 645- 675) 645 | 595- 665| 485- 567| 565- 650! 550- 625) 575- 595 645 | 645- 695) 794 | 617- 655 
sed., $689; spt. sed., $750. Deluxe Series 


—Sed., $796; coach, $730; cpe., $714; spt. 36] 525 | 539_—|:495 350- 455 | 395- 535) 495 | 445 | 495 | | 495 | 446~ 508 
















































cpe., $750; town sed., $750; spt. sed., $817. "35 | | | 325- 435] 350 | 325- 327) 325- 350| 375 | 445 | 395 l | 363- 383 
CHRYSLER, Royal—Cpe., $918; 1.8. - 
epe., 963; brough., . four. brough., Dodge '37| 625- 725, 549- 595| 625- 665| 535- 625) 445- 566) 539- 595| 565- 695) 595- 695| 467- 645) | 650- 695) 759 | 580- 660 
; 4dr. sed., $998; 4-dr. tour. ” , s ; * bui 
$1010. Imperial—Cpe., $1,123; r.s. cpe., 36] 465- 545| 445 | 345- 445) 345- 490) 320- 399) 385- 595] 488- 525) 445 | 395 | 495- 545) 470- 575) | 418- 492 ine 
$1,160; tour. brough., $1,165; tour. sed., 35] 295- 445 | 395 | 290- 375| 269- 325, 325- 365) 350- 395) 325- 375) 300 | 325- 495) 345 | 465 | 314— 404 due 
DE SOTO—Bus. cpe., $870; tour.| Ford Standard °37| 370-510) 445- 485) 445 | 365~ 495| 325- 425| 385- 465) 400- 445) 375- 395) 400 | 445 | 495- 615) 559 | 404- 476 to 
brough., $930; 4-dr. sed., $958; 4-dr. tour. r% : . ; 
sed. $070; conv. epe., $1,045; conv. sed., eee | 325— 375| 265-375) 235— 325| 295- 325| | | 328- 385) 375 | 295- 399) | 303- 386 Alt 
$1,375; igen. s04.. = tn., a. / 35] 195- 325, 345 | 225- 275) 195- 295) 140- 235| 245 | 145 l l l | 245- 295) 325 | 214— 292 slif 
2-dr. sed., $858; 4-dr. sed., $898;  2-dr. | Ford DeLuxe *37| 425-575 | | 435- 495) 445- 487) 495 | 399- 445) 445- 485) 445 | 495- 545| 480- 625| 585- 679) 465- 528 a 
ge gh elgg a 36] 325- 425) l | 295- 395| 289- 350) 295- 345| 295- 349) 335- 345) 385 l | 390- 465) 395- 469| 334- 392 i 
ccd, 9685: cpe. 9508. 85 hpi 2dr, sed. °35| 275-295; | 245~ 295) 225- 245) 120-- 299) 275 | 225 | 240- 275; | 345- 415) 245- 399) 365- 379) 256- 307 pal 
9665; 4-dr. sed., $701; cpe., ; deluxe . 
$-Gr, sed., $725; deluxe 4-dr. sed., g770;| Graham 00000008 57S AS 88H A a 500 pre 
Gro; conv. club epe-, $800; phae., $820; Ke ! | | | | | | | | [595 | 595 - 
conv. sed., $900. ie ak 35] 395- 445 | | 295 | | 325 l | 290- 325) 325 | 385 | 395— 495) 325 | 342- 365 on 
GRAHAM — Standard cpe., ; sed., - 
$1,088: spec. cpe., $1,008; spec. sed., $1,- | Mudson Ste: TN SJ td a 50 mu 
f > Cay > an ashame 36, 495 | | | | | 395 | | | | | 495 | 545 | 445- 520 shc 
H c eo ; . 
cpe., $1,320; cus, supercharger sed., $1,320. "35, 300- 375; | | 275 295 l | 325-+ 350| | 300~ 340 " 
HUDSON, 112 Standard—3-pass. cpe.,| Hudson Eight "37 | | 695 | | l 6 too 
i $604; 4-pass. Vict. cpe., $740; sed., $755; | | | . | l l | 695 = 
i brough., $724; tour. brough., $743; = 36] 499 | | | | | | | 425 | | | | 425- 499 Cre 
Fe, Fn, tour, “unity coach, "S716: 35,425 | | 460~ 495) l | | i i i i jaa 460 | ck 
way _— —_ — on “a, Hudson Terraplane °37| 545-599) | | 375- 425| 453 | 475- 575) 495- 499) 465 | 495- 585) 575 | 565 | 483- 516 Z01 
eluxe— “. > . ” 
$843; sed., $864; tour. sed., $884; 3-pass. 36) 425 | | 345- 385) | 299- 325| 395 | 325- 395 375 | 335 | 395 | 445- 550) 395- 495| 372- 416 lea 
op : a °° ; conv. cpe., : 
Sion? conv: brough., $600, Berles #4, Eight "35|_320- 345) | l [200 (295 | 295 | | 315.. 345) | 2s 320 | the 
es ae - ones: LaSalle 37] 895- 945) | | 995 | 688- 925| | 895-- 975 1045 | 895- 995) | 874- 977 pos 
pass. cpe., $990; Vict. cpe., $1,031; conv. 36) 635- 665| 645 l l | 447- 595] | 695 | | 595 | 695 | 735 | 625- 707 ton 
ether oy a a $1,045; *35| 445-525) | 445 | 397 | | 525 | | | | | | 429~ 498 are 
reg. six 4-dr. sed., $1,180; deluxe ~ x Lincoln Zephyr 37] 875 | | | 675- 795| 597- 795| 745- 845 745-- 949 l | 885 | 795-- 945) 965 | 760- 883 ma 
. sed., $1,222; cus. six 4-dr, sed., $1,340; . nes 
om sight 4-dr. sed., $1,325; deluxe eight "36595 | 649 | | 545— 625) 545 | |_645-- 649) | | | 595~ 695) | 585- 643 ma 
oe. sed., $1,365; cus. eight 4-dr. sed., "35 | | | | | | | | | | | | Ru 
LINCOLN-ZEPHYR—Cpe., $1,295; 2-dr.| Nash LaFayette "31| 539-625) l | 435-575] 425- 567) 525- 545) 565-575, 495 | | 625 | l | 498- 585 sor 
sed., $1,355; 4-dr. sed., $1,375; -» $1,550; ; ~ 
conv. cpe., $1,650; conv. sed., $1,790. 3G 450 | | | | | 385 395 | | 325 | 355- 422 ” 
a. — Bag asa 8. "35| 350- 375) | | | | | 245-- 295) 325 | l | | 298~ 332 ( 
.,» $1,295; 5-pass. tour. ., $1,345; 5- 
ones. tour. sed., or cpe., | Nash *37| 695 | 495 | | | | 575- 645, | | | | 540- 670 = 
1,420; 5-pass. conv. -» $1,825. a * 
. NASH, Master Series—Nash-LaFayette °36] 375 550) 350 | 350 | | | 425 | 325-- 345 | | | 350~ 420 tai 
oe See Es eal ae on a EE | aweas | ch 
LaFayette conv. cab., $940; 5-pass. cpe.. | Olds Six '37| 645- 685, 629- 695| 595- 650) 650- 665| 588 595- 695| 649 695- 745) 645 625 | 645- 725 | 633- 660 I 
9 a 4 Ambassador” Six—Conv. °36| 465- 545) 495- 575; 395- 500) 445- 528) 376- 447| 445- 475] 375- 459) 475- 525 575- 595, 450- 495 595- 645| 463- 526 
cab., $1,090; 5-pass. cpe. $1,015; 2-dr. 35] 375- 445 295- 400; 345- 395) 247 345- 395| 265 395- 450 365 a ; 
sed.. $1,000; bus. cpe., $970; 4-dr. sed., 35] 5| ! SE nesandalilltieee noms Seteeee 5 365- 495 545 | 330- 436 ; 
$1,050. Ambassador . oy = bg -- Olds Eight °37| 695- 745 | | 667— 687| 675- 725) 699-- 725 | | | 684~ 720 nes 
1.240; 5-pass. cpe., $1,165; 2-dr. sed., $1,- : - —- $ 
130; bus. epe., $1,120; 4-dr. sed., $1,200. 36) 485~ 525 | 550 | 445 | 535 ; | 595 | 689 | 493- 503 an 
eee : _ oe $016: 2dr, *35|_ 465 | | |_ 395 | | | | | | | | 395- 465 vol 
four. ‘ced, Soul; 4-cr. sed. $967; 4-dr. | Pontiac Six 37, 345 | 595 545- 565| 545- 657| 595 | 575- 639, 545- 645] 595- 645| 625- 685) 725- 785| 589- 635 - 
° ° ” 1, * & Or 5 | = 2 5 & se 4 7 t 
yeh By ‘Cpe, 1.032; 2-dr. 36] 400~ 525, 445 | 400 395- 425| 320- 399| 395- 445; 425- 435) 435- 445) 395 395- 425) 495 595 401- 463 a 
ond. = oS. tom. = aun: = °35| 365- 375) | 195- 390) 259- 265| 195- 270) 285- 365 | 385 295 | 539 | 283- 370 fice 
sed,, $1,078; 4-dr. tour. vo $1,108; , oC , 
cpe., $1,160. ‘ sian ili Pontiac Eight °37| 645- 695, 645- 650 | | | | |_| id i 28S = 845} 685— 730 aw 
PLYMOUTH, Business Line—Cpe., ; te aS 595 ‘ a 
2-dr., $685; 4-dr., $730. Deluxe —Cpe., 36] 165-545, 525 | | 495 | 425 | | | | | 495 | 545 | | 478- 528 " 
$730; cpe. wae ot. OM: i Se oom. 35] 345- 395) | | 295 | 395 | | 397 | 425 | | | 345- 405 erg 
2-dr. ; 2-dr. tour., ;. 4-dr., ; ies . : aan ee ane : , 
—_ [a $815; 7-pass., $1,005; lim..| packard 120 37| 795 | 695- 795) 900 | 695 677- 695| 695- 765 745 | | 675- 895| 765- 945) 945 | 718- 842 tim 
$1,095. See 7 = = j en. 595 = =| i 5o- & . “a 
PONTIAC, Six—Coe., $938; spt. cpe.. 736] _535~ 595) 495~ 695, | 550- 595| 444- 497| 465- 595| 595 | 550 | 95 || 795 | 20 638 =| tha 
$891; cabr., $993; => eee poo — °35| 475 | | | 445 | | | 400 395-- 445| 595 525~ 545 | 441- 515 A 
‘ d., 1; 4-dr. sed., ; 4&-ar. re - mans i 2 Sanaa . 
Soa. ‘nod, “pa: conv. phae., —- Plymouth °37| 545- 550 495 445- 495, 399- 505! 415- 495 495+ 625 550-- 575| 478~ 544 = 
cote Se 2. Sas. toe. oon. 36] 415- 450 | 345- 395| 345- 445; 215- 335 380- 425) 325-- 425 375 375 455. | 357- 413 ite 
7a -. a — tour. sed., 35] 285- 395) 285- 300, 225- 285 325- 345, 295-- 325 | 375-- 425 | 300-- 346 eve 
e ; co . ” ’ . SS i 
PACKARD (5-wheel equip.), Six—4-dr. | Plymouth DeLuxe 37] 625 569- 595| 195 475- 595, 497- 520, 525 485- 585| 475- 495) 475- 595 525- 645) 685- 725| 521- 590 
; 2-dr. . Sed., $1,040; = = ~—_- Sy a5 hated a. Ss amie * - 7 
tour. Let. S190: ain «pas ce, $138; "36, 495 495 l 395- 465, 298- 395) 345- 395 365- 445) 475 445 395- 485) 525 | 417- 464 
bus. cpe., $975. Elg Mie Vou. See "35, 285 | 365 285- 335, 297 265- 345 295- 375) 295- 345) 475 287- 373 
1,325; 2-dr, tour. sed., $1,295; club cpe., ae i ——— = ; 
$1210; 2-dr, 4-pass. conv. cpe., $1,365; | Studebaker Dictator 371 | | 525~ 615 _|_ 645 695 795 645 | | 605- 722 
conv. sed., $1,650; bus. age boner ee "36, 465 495 635 l | 495- 675| 485- 602 
Deluxe—4-dr. tour. sed., $1,540. ———————_———— TER Re En Se ae 
Eight—4-dr. tour. sed., $2,790; 4-dr. tour. So eS 
sed., $2,995; club sed., $2,990; 5-pass. cpe., Studebaker President 37\ 440 595- 645 90 745— 845 670- 7: 
$2,965; 2-dr. 4-pass. cpe., $2,925; 2-dr. 4- 36. | | 485- 495| | 495 525 545 | 502~ 512 





pass. conv. cpe., $3,210; Vict., $3,670; 7- 
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Twelve—4-dr. tour. sed., $4,155; club sed., 35 
Oe ee Se ender — s-pass.| Willys 37) 425 425- 445 295- 325, 345 | 295 | 275~ 325 345-- 375 335 325- 395 345 341- 361 
bus. cpe., $875; 3-pass. cus. cpe., $900; - 36] oS 265 295 | 230- 280 
ee er i 3 i ) Tne ae |e 
— es aun =. a National Average, All Makes, 9446-6522 : 
sed. $1,195; cruls. sed.. Peis. eas: Sed | Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled 
$1,555. i. “ exclusively by Automotive News as a copyrighted feature. This is the first time anywhere that bona fide top and 
gs WILLYS Stand. cre. WGcluxe clipper. | bottom prices have been compiled from published figures to establish the trend of the market and the resulting 
$575; stand. 4-dr. sed., $563; deluxe 4-dr." .+i0n9] index. Where no prices are quoted, no car of make and model was offered during the period covered. 3 


sed., $614; custom 4-dr. sed., $700. 
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Nation’s Business Curve Continues Its Upswing 








Automobile Industry Listed | 






Among Favorable Factors 


(Continued from Page 1) 


deavor to piece together a logi- 
cal, coherent picture of the cur- 
rent situation and the outlook for 
the immediate future. 


And these observers’ found 
much to hearten them, and not 
least important among the favor- 
able factors was the situation in 
the automobile industry. 

Washington has been watching 
with the keenest interest the 
automotive trend, for it is thor- 
oughly recognized here in all 





Foreign Buying 
Aids Volume of 
Machine Tools 


CLEVELAND.—Machine tool 
builders report that business dur- 
ing July showed a large increase 
due to foreign buying, estimated 
to be 85 per cent of the total. 
Although domestic orders are but 


quarters that this great industry 
has 
American business enterprise. 
































of the 
throughout a difficult year; 
strong 
companies, due to sound, capable 
management; 
the demand for cars in many sec- 
tions; 


considered here to 


a whole. 


become the bellwether of 


The sound inventory position 
industry, maintained 
the 
of the 


financial position 


the quickening of 
and the ambitious plans 
formulated by the industry for 
vigorous sales campaigns in the 
fall, all are elements which are 
be of front 
rank importance in their relation- 
ship to the economic situation as 


Conditions in a wide variety of 
businesses and industries are 
showing slow but steady improve- 
ment, it is pointed out. 

Steel production is rising, build- 
ing construction is moving ahead, 
textiles are more active, and the 
unemployment rolls are showing 















STANDARD KING is the name of this new low-priced model intro-— 
duced by Vagabond Coach. It has a 20 foot overall and a body length of 
17 feet 7 inches, with standard equipment. 
sengers and sells for $795 at the factory in New Hudson, Mich. 


‘Treaded’ Highways Debut 
As Penna.’s Latest Wrinkle 


HARRISBURG, Pa. (UTPS).— 
A highway geared to automobile 
tire treads has been constructed 
as an experiment by the Pennsyl- 
vania Department of Highways, 
it was reported to Automotive 
News this week by Roy E. 
Brownmiller, secretary of high- 
ways. 

This corrugated stretch, 3,500 
feet long, is now serving traffic 
on the Lakes-to-Sea Highway, 


Luthersburg in Clearfield County. 
Results of the experiment are be- 
ing studied carefully by depart- 
ment engineers and highway 
builders throughout the state. 
Corrugations, 
imprints of a heavy tire, 
molded into the wet concrete by 
vacuum mats during construction. 
On the experimental sections, the 
new surface, three inches thick, 
was laid without reinforcement 


Penna. Accident 
Toll Sliced 384 
In First Half 


HARRISBURG, Pa. (UTPS). 
—lInvestigation of a rumor that 
motor club officials in neighbor- 
ing states were advising their 
members to steer clear of Penn- 
sylvania highways because of 
the strictly - enforced 50- mile 
speed limit was being conducted 
this week by Motor Police Com- 
missioner Percy W. Foote. 

J. Russell Lloyd, secretary of 
the Ohio State Automobile Assn., 
said a boycott of Pennsylvania’s 
highways “would be_ difficult 
even if we wanted to,” and 
others in New York, Maryland 
and West Virginia expressed 
doubt if it would prove feasible 
to send motorists around the 
state. They said they had no 
quarrel with the speed law en- 
forcement. 

It was in protest to this en- 
forcement—suspension of driver 
licenses for speeding—that Foote 
said caused some state officials 


























It is complete for four pas- 


unlike the 
are 


not 


slightly better, an appreciable a rst ana but definitely U. 8. $22, between Gramelan and lover the o8@ concrete read which and automobile clubs to advise 
improvement in this division is|‘!8ificant decline. aeons had deteriorated under the pound- travelers to keep off Pennsyl- 
expected during the next 90 days. of course, there can be no ing of an average daily traffic of vania highways. Such officials 
A survey of machine tool com-| Plinking the fact that the whole 4,000 vehicles. he termed “bushwhackers”. 
level of business and industrial 


panies shows that the domestic 
prospect for many of them is 
noticeably better than it was a 
month ago. Although there has 
been little material improvement, 
much greater interest is being 
shown by prospective buyers. 


The foreign interest in machine 
tools has been maintained de- 
spite tightening credit abroad. 
Credit in Italy in particular is be- 
coming more of a problem, with 
governmental approval for re- 
lease of exchange necessary, even 
though the prospective machine 
tool buyer may have funds on de- 
posit in this country. French cus- 
tomers are not so restricted and 
are still free to buy American 
made machine tools. Little busi- 
ness is now coming out of Ger- 
many or Austria and volume of 







activity is still decidedly off; but 
Washington observers this week 
were virtually unanimous in em- 
phasizing the fact that there is 
every reason to believe that the 
absolute trough of the recession 
was reached weeks ago and that 
a forward movement which will 
be sustained now is underway. 
Furthermore, it is pointed out 
that the bottom reached was not 
as low as in 1933; and that the 
recession lacked many of the 
very grave aspects of that period, 
notably the bank failures. 
Getting back to the automotive 
industry, it may be noted that 
many observers here are more 
impressed than ever with the 
constructive potentialities of the 
annual automobile shows, and 
they are looking forward to them 














(Continued from Page 1) 


ods. The film reveals that scien- 
tific study has developed a new 
system of police training and en- 
forcement policy which aims to 
prevent accidents by foreseeing 
them. You who are backing the 
foundation in its great effort 
should see this film and get an 
actual demonstration of the good 
work that is being carried on 
under the guidance of Paul 
Hoffman. 
ck a 

FRIENDSHIP is a great anti- 
dote for adversity. Mrs. Sinsa- 
baugh and I have that thought 
indelibly stamped on our mem- 
ory now as we look back over 


“Advantages expected from the 
new process include further pro- 
tection against skidding in all 
weather conditions, 
tion of sun and wet glare,” 
Brownmiller explained. 
passing over the corrugations pro- 
duce a humming sound but the 
treads are set close together to 
prevent rough riding. 

“The life expectancy of this 
type of construction also is 
claimed to be far greater than 
any bituminous resurfacing with 
consequent reduction of mainte- 
nance costs. 

“Briefly, here is how this type 
of road is constructed. 
surface is chipped down to the 
solid concrete, swept clean and 
washed. A cement paste, mixed 
to a consistency of thick cream, 










The 50-mile speed limit and 
rigid law enforcement is as 
great a protection to out-of-state 
drivers as to Pennsylvanians, 
Foote said.. He plans a series of 
speaking engagements to ex- 
plain to groups in nearby states 
that the laws are fair. 


and reduc- 


“Tires 





New Haven Plans 
Car - Rail Service 


NEW HAVEN.—A co-ordin- 
ated Rail-Auto Travel Plan 
whereby passengers will ride 
trains to cover longer distances 
and drive automobiles to cover 
territories around important 
cities on the New Haven railroad, 
was announced today by F. J. 
Wall, vice-president of the New 
Haven railroad. 

Wall stated the plan would be 


The old 


Russian business has declined]. } ca the past week of worry and trial|is smoothed over the washed sur-| in effect between the railroad 
somewhat. Business from Eng- ig highest degree of} caused by the death July 29 of|face. Vacuum mats then are used] sng licensed Hertz operators in 
land is good. . our son Peter, 28. Our shock|to remove excess water and im-| nine key cities on the New 

One manufacturer expressed One unusually competent un-| and sorrow was softened immeas-| print the corrugations. Haven system. It will provide 


the opinion that the present arma- 
ment programs abroad will sus- 
tain foreign machine tool pur- 
chases for about a year. 

Inquiries from domestic sources 
are scattered and represent all 
phases of industry. 

Release of government busi- 
ness, which machine tool builders 
expect to be reflected in large 
volume buying of their products, 
has not as yet been felt to an 
important degree, because of the 
slow process of drawing up speci- 
fications and making contract 
awards, but this business should 
appear late in September. 

Generally, machine tool build- 
ers are less cautious in their op- 
Umism toward the fall outlook, 
than they were a month ago. 


_AN has over 200 correspondents 
In strategic points throughout the 
United States and the world, to keep 
its readers in step with march 


events throughout motordom. 
alee ee re meee : 





New rooms and baths, 


ates 
: Single, $2.50 to $3.50; 
y double, $4.00 to $6.00; 
parlor suites, $8.00 up. 


Write for free AAA 
road map and folder 


C. A. Miner, Pres. ing handy map : | Wileox-Rich is worki m | 
140 North St. — town Buffalo. but will be made available as W arto gor 5 en | 

7 shifts : wae die ae 

nar Cesnere | initial equipment by some car nm two snilts tor tive days. 








official observer expresed to AN’s 
correspondent the hope that deal- 
ers in aS many communities as 
possible would hold shows this 
year. He said that these annual 
displays ‘“‘not only help the auto- 
motive industry and the individ- 
ual dealers, but they seem very 
definitely to have a stimulating, 
energizing effect on business as a 
whole, especially in those com- 
munities where the shows are 
effectively and _ enthusiastically 
promoted.” 

He added that “the automobile 
show is a splendid demonstration 
in business enterprise, and serves 
a tremendously useful purpose in 
lifting business morale generally.” 

In addition to the factors cited 
above, observers here noted with 
satisfaction that the 
telephone operating units of the 
American Telephone and _  Tele- 
graph Co. is showing an improve- 
ment as compared with early 
months of 1938. 


Production Stepped Up 


FLINT.—Production has 


General Motors, according 
C. W. McKinley, chief engineer. 


The new filter is for 


| manufacturers on 1939 models to 
and 


|be sold for use in dusty 
| semi-dusty areas, he said. 





business of 


on New AC Oil Filters 


been 
increased on the new clarifying 
to | 


installa- 
tion on cars already in the field, 


urably by the hundreds of kind 
expressions of sympathy which 
came to us from friends in all 
parts of the country. Both Mrs. 
Sinsabaugh and I appreciate 
more deeply than we can ex- 
press the helpful messages of 
cheer and encouragement which 
we received; the many offers of 
assistance and the many floral 
expressions of condolence which 
buoyed us during the long days 
and nights and at the funeral 
services last Tuesday. While our 
loss has been great, we have 
comfort in the new awareness of 
= inherent kindness of all peo- 
ple. 

I should like to take this 
means to express in a small way 
to those friends whom we can- 
not meet, our deep appreciation 
of the sympathy and kindness 
which you have shown us. 


3 Parts Plants Placed 
on Five-Day Schedules 
SAGINAW, Mich. — Five-day 
work schedules, caused by the 
opening of production on 1939 
models, are announced for three 


| 1939 production Monday. Malle- 


|}able Iron continued its five-day | 
while | 


| schedule for one shift, 








—~ 


Chris Sinsabaugh’s sparkling} 
the 


‘Sparks" column is 
‘wide-awake” in the 


read by 
industry 


Saginaw automotive parts plants | 
the General Motors Malleable | 


The Steering Gear unit opened | 





“Removal of surplus water per- 
mits quick-drying and lengthens 
the life of the road by increasing 
the density of the concrete. 
theory is that water remaining in 
ordinary cement leaves air cells 
after drying, making the concrete 
porous and 
disintegration.” 


a i | 


/ 
/ 


the more comfortable and eco- 
nomical train travel for longer 
distances with flexible automo- 
bile transportation in the area 
surrounding the cities involved. 


The 


For news of the men who make 
news in the automotive world, read 
Chris Sinsabaugh’s authoritative 
“Sparks” column. 


more susceptible to 








SOUTHERN HOTEL 


Baltimore’s Foremost | 


EVERY ROOM WITH BATH OR. SHOWER Y 
RATES 


$3 


A Mh ee 


FAMOUS SOUTHERN BAR 


(Wines and Spirits at Popular Prices) 


PRIVATE DINING ROOMS 
OPEN AIR ROOF GARDEN 
UNUSUAL SAMPLE ROOMS 
DINING ROOMS 


(Table d*Hote and a la Carte Service) 
CAFETERIA 
GARAGE SERVICE 


OO 
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Bey thing for. your type oil filters for automobiles Iron and Steering Gear divisions | 
comfort. Delicious and trucks, recently introduced|#nd the Wilcox-Rich division of hcated. 
moels at P by AC Spark Plug division of | the Eaton Manufacturing Co. dle 


Light and Redwood Streets 
BALTIMORE .. MARYLAND 
A.J.FINK.. Managing Director 


Located in the center of the wholesale and 
retail districts, theatres and other amusements 
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Motor Shares 


Show Drop in 
Week’s Average 


Special to Automotive News 


NEW YORK.—After eight 
consecutive weeks in which 
prices of automotive stocks on 
the average showed increases, 
some reaction came in the past 
week. The Automotive News 
stock price averages for Aug. 3 
were fractionally to more than 
a point off from the preceding 
week. 

The in-between season is here 
and there is a lull in that fine 
indoor sport of forecasting busi- 
ness. Everybody appears to be 
resting on their oars in the 
shape of previous predictions 
that business will be better in 
the fall. Now, the idea is to sit 
back and wait for that upturn 
and, on the basis of its strength 
or weakness, concoct forecasts 
having to do with last year. 

When the market rallied dur- 
ing the latest week covered by 
the price averages, automotive 
issues were right out in front. 
But most of the comments were 
to the effect that “the automo- 
bile industry is in a_ strategic 
position to improve its profit 
margin, if . 

This belief is based apparently 
on expectations that the car 
manufacturers will buy steel for 
1939 models more cheaply than 
EE eee eee ae RSE 


Hudson’s Loss 
Is Reduced in 
Second Quarter 


DETROIT.—Hudson Motor Car 
Co. and subsidiaries for the quar- 
ter ended June 30 had a net loss 
of $1,229,051 after charges, 
against a net profit of $1,056,241, 
equal to 66 cents a share on 1,596,- 
660 shares of capital stock in 
June quarter of the previous year 
and a net loss of $1,530,481 in 
the quarter ended Mar. 31, 1938. 

For the six months ended June 
30 net loss was $2,759,532, com 
pared with a net profit of $1,063,- 
475, equal to 67 cents a share, in 
the first half of 1937. 











Mack Trucks Réports 
$217,459 Quarter Loss 


LONG ISLAND CITY, N. Y.— 
Mack Trucks, Inc., reports for 
quarter ended June 30, 1938, net 
loss of $217,459 after taxes, de- 
preciation and other charges. 


This compares with net profit 
of $645,961, equal to $1.08 a 
share on 597,335 shares of capi- 
tal stock in June quarter of 
previous year and net loss of 
$254,349 in quarter ended March 
31, 1938. 

For six months ended June 30, 
1938, net loss was $471,808, com- 
paring with net profit of $940,- 
260 equal to $1.57 a share in first 
half of 1937. 


Budd Wheel’s Loss 


PHILADELPHIA.—The Budd wheel 
Co. reports a loss of $169,263 for the 
second quarter, comparing with 
earnings of $259,253 for the corre- 
sponding period of the previous 
year. The company reports renewal 
of all of its contracts with automo- 
bile manufacturers for the coming 
season. 


Quarter Loss Cut 

LANSING.—A net loss of $15,039 
for the second quarter of 1938 was 
sustained by the Motor Wheel Corp. 
This brought the net loss for the 
first six months of the year to $84,- 
454. For the first six months of 1937 | 
the corporation showed a net profit | 
of $1,154,224. 


| 

| 

For news of the men who make} 

news in the automotive world, read 

Chris Sinsabaugh’'s authoritative 
“Sparks” column. 








AUTOMOTIVE NEWS, SATURDAY, AUGUST 6, 1938 


Wall Street Sentiment Firm as Prices Laid Low 


last year. Also prices of other 
important materials may be 
lower than when the buying was 
done for 1938 models. 

Here is how AN’s stock price 
averages for the last week com- 
pared with a week ago and a 
year ago: 

Last This Year 
Week Week Change Ago 
24 motors 30.05 29.82 —0.23 43.30 
10 car-truck co.'s 30.16 30.05 —0.11 44.49 
10 parts-acces. 27.73 27.21 —0.52 39.47 
4 tire-rubbers 25.75 24.55 —1.20 43.55 

There’s some news of interest 
in the announcement that a 
British investment trust has 
been formed to invest primarily 
in American securities. Fifty 
companies in this country have 
been picked in which funds may 
be placed. Among these are 
Chrysler Corp., General Motors 
Corp., Borg-Warner, Timken 
Roller Bearing Co. and United 
States Rubber Co. 

And at home, 
dustry Shares, 
trust, announced it had added 
to its portfolio in the second 
quarter of this year 2,000 shares 
of Borg-Warner and 1,000 shares 
of Mack Truck. 

The high credit rating of the 
tire and rubber industry is re- 
flected in the Firestone an- 
nouncement that it will redeem 
on Sept. 1 all of the 15-year 
sinking fund 5 per cent gold 
bonds of Firestone Tire & Rub- 
ber Co. of California, amounting 
to $5,500,000. It also will redeem 
$600,000 of the 20-year 5 per 
cent sinking fund gold bonds of 
Firestone Cotton Mills. This 
probably foreshadows a Fire- 
stone bond issue for later in the 
vear. It should be marketed 
with the greatest of ease. 


General Tire & Rubber has 
notified the New York stock 
exchange that it has granted 
options to employes to purchase 
400 shares of common stock at 
$10 per share. The options ex- 
pire July 19, 1941. 

Timken Roller Bearing this 
week declared a dividend of 25 
cents on its capital stock, pay- 
able Sept. 6 to stock of record 
Aug. 17. Collins & Aikman Corp. 
declared 25 cents on its common 
and $1.25 on its preferred, both 
payable Sept. 1 to stock of 
record Aug. 19. General Motors 
declared 25 cents on its com- 
mon, payable Sept. 12 to stock 
of record Aug. 11, and $1.25 on 
its preferred, payable Nov. 1 to 
stock of record Oct. 10. 


Trusteed In- 
an investment 








Last Minute Wall Street Wires 


NEW YORK, Friday, Aug. 5 (3:15 p..m.)—With some is- 
sues lifted to new peaks, shares as a general rule 
resumed their upward stride in today’s trading and 
gains of from one to three points were numerous. Mo- 
tors, steels and rubber shares were among the day’s 


leaders. 





Packard’s Increased Loss 
Laid to 1939 Preparations 


DETROIT.—Sharply increased 
net loss of Packard Motor Car 
Co. in the second quarter as 
compared with the March 
quarter, $855,625 against $389,340 
is understood to have resulted 
more from broadening of the 
company’s engineering program 
in preparation for 1939 models 
than from a loss of sales or an 
increase in operating costs, Dow, 
Jones & Co. reports. 


Sales on the basis of factory 
shipments fell only slightly be- 
hind the first quarter, totaling 
11,500 units in the second three 
months, against 12,100 in the 
first six months. Shipments were 
23,600 units against 75,637 in 
first six months of 1937. 


Production was held below 





Stewart-Warner Shows 
Loss of 1393,310 in ’38 


CHICAGO.—Report of Stew- 
art-Warner Corp. and _ subsidi- 
aries for six months ended June 
30, 1938, shows net loss of $393,- 
310, after taxes, interest, depre- 
ciation, etc. 

This compares with net profit 
of $1,541,921 equal to $1.24 a 
share on 1,241,847 shares of 
capital stock in first six months 
of 1937. 


Current assets as of June 30, 
1938, including $782,317 cash, 
amounted to $10,196,412 and 
current liabilities were $2,865,- 
011. This compares with cash of 
$1,563,600, current assets of $10,- 
937,609 and current liabilities of 
$3,024,932 on June 30, 1937. In- 
ventories were $5,895,425 against 
$4,895,500. 


AUTOMOTIVE STOCK QUOTATIONS 
At Close of Markets Friday, Aug. 5 
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the rate of sales all through the 
first half. This resulted in in- 
ventories of finished cars being 
reduced to 9,900 units on June 
30 from 13,800 on Mar. 31 and 
20,000 a year ago, and means 
that Packard dealers will enter 
the 1939 season with only nomi- 
nal carry-overs of current 
models. 


Although the company issues 
an income account only annually, 
it is learned that operating costs 
and general expenses in the pe- 
riod just ended were reduced 
from the first quarter and that 
consolidated profit before depre- 


ciation, federal taxes, special 
charges, etc., showed an_ in- 
crease. 


However, in April the com- 
pany got off to an early start on 
its 1939 engineering and tool- 
ing program. This’ involved 
larger monthly write-offs to 
cover the added cost of the tools. 
At same time monthly credit to 
the reserve set up to carry en- 
gineering developments was in- 
creased. These higher charges 
for tool amortization and engi- 
neering costs resulted in a larger 
net loss being shown for the pe- 
riod than was shown for the 
March quarter. 


CCC First Half 
Nets $5,148,195 


BALTIMORE, Md.—Consoli- 
dated semi-annual report of the 
Commercial Credit Co. for the 
six months ended June 30, 1938 
shows gross volume of all receiv- 
ables acquired during the six 
months period of 1938 was $268,- 
967,914.55, compared with $496,- 
196,919.30 for the six months 
period of 1937. Gross volume for 
the 12 months ended June 30, 
1938 was $706,625,327.10. 


Net income from operations 
available for consolidated inter- 
est and discount charges for the 
six months period of 1938, after 
charging off or providing ample 
reserves for doubtful items, was 
$8,119,002.67, compared with 
$10,235,279.89 for the six months 
period of 1937, and with $18,- 
602,884.24 for the 12 months 
ended June 30, 1938. Consoli- 
dated interest and _ discount 
charges were earned 4.20 times 
for the six months period of 
1938, compared with 6.35 times 
for the six months period of 
1937, and with 4.53 times for the 
12 months ended June 30, 1938. 


Net income from operations 
available for dividends for the 
six months period of 1938 was 
$5,148,195.37, compared with $7,- 
096,263.38 for the six months 
period of 1937, and with $11,- 
645,051.10 for the 12 months 
cnded June 30, 1938. 





Profit Is Reported 


MILWAUKEE. — A net profit of 
$396,944 for the six months ended 
June 30 is reported by the Briggs & 
Stratton Corp. here. This compares 
with a net of $900,662 in the same 
period last year. 





“A Word in Edgewise,” a regular 


= tg feature by George M. Slocum, offers 
243 23%! a unique viewpoint from the motor 


world. 





$868,009 Loss 
By Studebaker 
In 2nd Quarter 


SOUTH BEND. — Studebaker 
Corp. and subsidiaries in the 
quarter ended June 30, had a 
net loss of $868,009, after 
charges, as against net profit of 
$475,058, equal to 22 cents a 
share on 2,187,838 shares, in the 
June quarter of the previous 
year, and net loss of $1,072,352 
in the quarter ended March 31, 
1938. 


For the first six months net 
loss was $1,940,360, as compared 
with net profit of $1,174,517, 
equal to 54 cent a share, in the 
first half of 1937. 


Current assets, as of June’ 30, 
including $5,283,977 cash, 
amounted to $13,807,460 and cur- 
rent liabilities were $3,481,325. 
This compares with cash of $8,- 
912,616, current assests of $19,- 
401,182 and current liabilities of 
$7,049,197 on June 30, 1937. In- 
ventories after obsolescence and 
other reserves, amounted to $7,- 
484,304, against $8,079,702. 





Loss of $884,778 Shown 
by White Motor in Half 


CLEVELAND. Report of 
White Motor Co. for six months 
ended June 30, 1938, shows net 
loss of $884,778 after charges and 
normal federal income taxes, 
comparing with net profit of 
$653,197, equal to $1.04 a share 
on 625,000 shares of capital 
stock, in the like 1937 period. 


Cash on hand at June 30, last, 
amounted to $1,540,937, as 
against $1,020,466 on December 
31, 1937. Bank loans were re- 
duced to $500,000 from $1,800,- 
000 at end of 1937. 





GM’s 25-Cent Dividend 


NEW YORK.—Directors of General 
Motors Corp. this week declared a 
dividend of 25 cents per share on the 
outstanding common stock, payable 
Sept. 12, to stockholders of record 
Aug. 11, 1938. The regular quarterly 
dividend of $1.25 per share was de- 
clared on the $5 preferred stock, 
Payable Nov. 1, 1938. 


Coming Events 





SEPTEMBER 


14-16—New York. National Transporta- 
tion Engineering Meeting. 


30-Dec. 2—SAE National Production 
Meeting. 
OCTOBER 
6-7—Tulsa, Okla. SAE Fuels, Lubricants 
Meeting. 


10-12—New Orleans. National Assn. of 
Independent Tire Dealers. Annual 
convention. 

13-15—Los Angeles. SAE National Air- 
craft Production Meeting. 

15-23—Prague, Czechoslovakia. Automo- 
bile Show. 

31-Nov. 2—Detroit. American Trucking 
Assns. conclave. Hotel Statler. 


NOVEMBER 
11-17—New York. National Motor Truck 


Show. 
11-18—New York. National Automobile 


ow. 
11-18—Pittsburgh. Automobile Show. 
11-19—Detroit. Automobile Show. 
11-19—San Francisco. Automobile show. 
12-18—Columbus, 0. Automobile Show. 


12-19—Chicago. Automobile Show. 
12-19—Philadelphia. Automobile Show.* 
12-19—Boston. Automobile Show. 
12-19—Milwaukee. Automobile Show. 
12-19—Buffalo. Automobile Show. 
12-19—Minneapolis. Automobile Show. 
12-20—Los Angeles. Automobile Show. 
12-20—St. Louis. Automobile Show. 
14—New York. SAE Annual Dinner, 
Commodore Hotel. 
14-16—New York. SAE National Trans- 
portation Engineering Meeting. 
14-19—Elmira, N. Y¥. Automobile Show.* 
14-19—New Haven, Automobile 


Show. 
19-25—Indianapolis. Automobile Show. 
19-26—Baltimore. Automobile Show. 
19-26—Rochester, N. ¥. Automobile Show. 
19-26—Washington, D. Automobile 


Show. 
19-26—Montreal. Automobile Show. 
20-26—Cincinnati. Automobile Show.*® 
26-Dec. 3—Newark. Automobile Show. 
DECEMBER 
Automotive Service In- 
dustries Show, Navy Pier. 
5-10—Denver. Automobile Show. 


JANUARY 


SAE Annual Meeting. 
N.B.—Omaha and Kansas City have 
voted not to hold automobile shows this 


year. 
*Tentative. 


Conn. 


5-10—Chicago. 


9-13—Detroit. 
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Findings to Be Submitted 


To Anti-Monopoly Group 


(Continued from Page 1) 
tribution and sale of automobiles, | sion findings, since the commit- 


accessories and parts, and the 
extent if any, to which fraudu- 
Jent, dishonest, unfair, and in- 
jurious methods are employed, 
including combinations, monopo- 
lies, price fixing or unfair trade 
practices. 

The commission must report 
to Congress by next April, which 
will give the anti-monopely in- 
vestigating committee plenty of 
time to make use of the commis- 


Laminated Glass 


tee has until the end of the next 
session to complete its more gen- 
eral economic study. 


It was learned that Congress 
failed to appropriate the $50,000 
authorized in the special resolu- 
tion to carry on the motor in-! 
dustry probe. It was held likely | 
that President Roosevelt may al- 
locate some of the $400,000 avail- 
able to him in carrying out the | 
so-called anti-monopoly investi- , 
gation to the FTC, since the’ 
motor probe is directly related 


to the subject for which the fund 


Ordered by ICC was appropriated by Congress. 


on All Carriers 





DETROIT. — The Interstate 
Commerce Commission last week 
ordered the use only of lamin- 
ated safety glass in windshields, 
doors or window openings of ve- 
hicles operated under authority 
of the Motor Carrier Act. 


The order, amending the safety 
rules and regulations of the ICC, 
prohibit use ef case-hardened 
glass. 

Laminated safety glass as cur- 
rently used by the automobile 
industry, consists of two vieces 
of plate glass of approximately 
equal thickness, held together 
by plastic material of about 0.015 
inch thickness, so that the glass 
when assembled, is about one- 
quarter inch thick. 


Case-hardened glass consists 
of a single piece of glass which 
is reheated to plasticity and is 
then subjected to a chilling blast 
of air on both surfaces. 

Deciding in favor of the lam- 
inated glass the bureau stated: 


That laminated safety glass 
will withstand a more severe 
blow from a small, hard missile, 
without breaking. 

That when a pane of laminat- 
ed safety glass is fractured, 
fewer particles of broken glass 
are separated therefrom than is 
the case if a pane of case-hard- 
ened glass is smashed. 


That laminated safety glass 
does not become translucent to 
the same degree as case-hard- 
ened glass, when fractured. 


That laminated safety glass 
may be broken and removed 
from the windshield and window 
frames by a blow from the hand, 
elbow, shoulder, or foot, and that 
case-hardened glass can only be 
broken by a blow from a sharp- 
pointed metal instrument. 

That when a serious accident 
occurs, occupants of motor ve- 
hicles, “and particularly buses”, 
May escape more readily if lam- 
inated safety glass is used. 

The order is effective Sept. 1. 


Studebaker Corp. Takes 
Over Sales Co. in Boston 

BOSTON.—Studebaker Corp. 
has taken over the lease of the 
Studebaker Sales Co. of New 
En land, and will use it as the 
zone branch for dealer contacts. 
The Studebaker Sales Co. has 
gone out of business, and the 
retail end has been taken over 
by a new company, Morley Mo- 
tors, Inc. 

President George W. Sweet, 
of the former company, has re- 
tired from the automobile busi- 
ness in Boston. George E. Read, 
New England zone manager, has 
moved from the Newbury Street 
headquarters to the Studebaker 
Sales Co. quarters. The New- 
bury Street quarters will con- 
tinue as a parts department. 
Gerald M. Sullivan, vice-presi-| 
dent of Studebaker Sales Co.,| 
will be assistant zone manager. 


\ 
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Moo or Beep? 


NEW YORK — Deputy 
Mayor Henry H. Curran, 
who as chairman of the 
anti-noise committee last 
year supervised the assess- 
ment of 10,000 fines of a 
dollar each for blatant mo- 
torists, is demanding vari- 
able auto horns to cut 
down city noise. 

He said this week that 
he had written to Walter 
P. Chrysler, Henry Ford 
and Alfred P. Sloan, sug- 
gesting that they design 
horns which would give a 
violent beep-beep when 
the car was going more 
than 35 miles an hour and 
a soft moo when it was 
going less. 





on the salesman 


who sells cars 


without Hy fj: Bi F 


Which would you rather have: three 
chances to connect with a sale—or 


just one? 


There’s no doubt that the car with- 
out Hydraulic Braking has far fewer 
prospects than the car with Hydraulic 
Braking. That’s because millions of 
motorists have learned that Hydraulic 
Brakes are thoroughly reliable, that 
they provide a consistently easy, gentle 
pedal, that they assure smooth equal- 
ized stopping and retain their adjust- 


Syracuse Drive Expected 


To Boost 


Sale of Cars 





SYRACUSE, N. Y.—Automo-;in this community, and Frank 


bile sales in this city are ex- 
pected to be stimulated by the 
“Forward Syracuse” general 
buying campaign during August, 
with practically all business in- 
terests of the city participating. 

The campaign, organized dur- 
ing the past two weeks on a 
broad, scale, is under the direc- 
tion of the local chamber of 
commerce. 

The Syracuse Automobile 
Dealers Assn. has pledged unani- 
mous and enthusiastic support 
to the effort to improve busi- 


|'ness and employment conditions 


no lubrication. 


G. Revoir, president of the as- 
sociation, said: 

“We believe definitely that 
business conditions throughout 
the country will be greatly im- 
proved this fall and that there 
are good, substantial reasons for 
public confidence and optimism. 
We further believe that the city 
of Syracuse can, by its own ef- 
forts, improve the local business 
situation to a greater tham nor- 
mal extent, and ahead of the 
general nation-wide upturn, by 
an aggressive buying campaign 
during August.” 





ment, while needing little attention and 


In other words, motorists have learned 


you'll agree! 


that Hydraulic Braking is better brak- 
ing. And motorists want the best, espe- 
cially when it costs no more! 

Thus it’s easy to come to a conclu- 
sion. It's this: Hydraulic Braking sells 
cars! Look at registration figures— 


HYDRAULIC BRAKE CoO. 


Detroit, Michigan 


LOCKHEED HYDRAULIC 
BRAKES 


Officially serviced throughout the nation by Wagner Electric Corp. 





Le a a 
Only You will be to blame if You miss the 


opportunity that comes only “oncee-a-year” 
to have Your product advertised in the 


ite eh *Y Ca tt ‘eis 
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Which Goes To Press August 24th 


The Almanac is the only book of its kind serving America’s largest, fast 
moving industry. Only in its pages can all of the vital statistical data of the 
industry be found. Each year finds the Almanac becoming more valuable 
and necessary to a constantly growing number of users— hundreds of letters 
have already been received asking when this year’s book will be published. 


The Fifth Edition of the Automotive Almanac for 1938 will reach every 
principal Dealer, Jobber and Manufacturer (cars, trucks, parts and accessories) 
in the United States. The Almanac penetration in manufacturing plants 
blankets the major executives of purchasing, engineering, service, production, 
sales and advertising. 


Here is a Proven Advertising Medium which Works a full year at 
cost of one insertion and because of this Full Year’s Life Current 
Advertising Budgets Should not Be Considered When Deciding the 
Amount of Space to Be Used. 


The extremely low rate and high visibility of any size copy makes the Almanac available for all ad- 
vertisers. ADVERTISING RATES: 50c per agate line, $7 per col. inch, $500 per page (1,000 lines). 


Make Reservations for Advertising Space 
and Extra Copies NOW! 


GEORGE M. SLOCUM CHRIS SINSABAUGH 
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